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With costs rising everywhere, alert feed manufacturers 
realize the importance of maintaining quality in feeds at low cost. 
That explains the rapid swing to Vitadine. It is equivalent to dried 
skim milk, including Riboflavin ond B complex factors, Vitamins A 
and D, Choline ond Srentiondh minerals and a carrier balanced in 


amino acids... all in a single product. 


For superior results start using Vitadine now so that when you 
register your feeds these ingredients will be included. A letter or 
a card will bring our representative to your desk to explain the 
advantages of using Vitadine, or send for our FREE descriptive 


booklet. 


EFSTABLISHED 4800 


WAUKEGANM ILLINOIS 
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EQUIPMENT ...SATISFIES 
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Triple Action 
Dry Feed Mixer 


Here is the greatest value your money 
can buy in a dry feed mixer. Planetary 
gear drive saves power costs and an 
exclusive spiral flight supplements the 
work of ribbon agitators, to give the best 
mixing job you could ever want. 


Write for complete details on this per- 
fect mixer. 


Unit 
Molasses Feed Mixer 


This Strong-Scott Molasses Feed Mixer 
has a patented molasses injection control 
not to be found in any other mixer. The 
molasses feed is correspondingly better 
and so are the prices you get for it. 


Write for details on this roller bearing 
equipped and all-steel frame unit. 


Come to us for 
SPOUTING- 


all kinds, standard or special 


ELEVATOR HEADS & BOOTS 
Wood, Iron or Steel 


Everything Jor Every Mill, Elevator 
and Feed Plant 
he Strong-Scott Mfg Co. 
font. Minnea Minn. 


Branch Office: Great Falls, 
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Pneumatic 
Attrition Mill 


Feed is elevated by means 
of grinding motors without 
reduction in grinding capac- 
ity. Feed is cool, when 
sacked. Helps to avoid fires 


and explosions. Can be installed in a location 


BEL i ING- more convenient to the operator. 


Write for complete details on this unit that lowers 


all kinds costs and saves on insurance. 


Representatives 


Box 126, Telephone 698 


4ll E. Howard St., Telephone 2549 


FRED H. CHASE, OSHKOSH, WIS. 
J. H. HARDERS, WINONA, MINN. 
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needs 


It is surprising how improved ways of 
managing and feeding poultry have 
stepped up egg production and shortened 
the time from the incubator to the frying pan. 


Now with feeds at an all-time high and in 
short supply it is imperative that poultry raisers 
continue to have high-producing flocks to 
stay in business. 


Occident’s Mixing Program is helping many 
successful feed manufacturers build efficient 
feeds that assure poultry raisers maximum 
production. This program simplifies mixing 
operations, saves time and worry, and elimi- 


nates the necessity of carrying a large inventory 
of critical ingredients. 


And available with MAKAMIX and 
FEED BUILDER is a reliable formula and 
laboratory service including assistance 
with the registry of manufacturer’s OWN 
NAME BRAND FEEDS. 


Write the Minneapolis Feed Dept. 
for complete information. 


CS 


FEEDS For LIVESTOCK and POULTRY 


_ RUSSELL-MILLER MILLING CO. - MINNEAPOLIS 1, MINN. and EAST ST. LOUIS, ILL. 
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A farmer comes into your store — for nails, wire, 
anything. Maybe he’s not thinking of a tank heater. 
But just bring up the subject— with questions like 
those quoted. Mention that you havea stock tank 
heater that keeps tanks ice-free all winter long 
yet NEVER NEEDS ATTENTION. 


Tell him about the Hudson Lektrik-Heet. He’ll 
listen as you tell him it’s automatic. It’s econom- 
ical— uses electricity only when needed. It fits 
any stock tank... is dependable, safe... keeps 
water at the uniform temperature that makes 
stock drink more, eat better, produce more. 


There’s a sales-making story about a product 
farmers really need — right now. It will earn you 
$10.50 profit over and over again. Order now — 
make every possible sale! 


HUDSON Tells and Sells Today 


With millions of advertising messages 
on the Hudson Lektrik-Heet appearing 
in leading farm magazines, your best 
prospects already know this labor saver. 
Make this advertising earn profits for 
you—stock Lektrik-Heet now. 


© 1947 MFG. Co. 


HUDSON 
Freet* 


AUTOMATIC ELECTRIC 


STOCK TANK H 


e Great Labor Saver 


e Never Needs Attention 
e Economical — Dependable 
¢ Tested and Proved by Farmers 


in Coldest Climates 


ALG 


EATER 


Farm Ventilation. 


STED AND PROVED EQUIPMENT 


LOOR DISPLAY 


Colorful stand calls every 
farmer’s attention to Lektrik- 
Heet. One in every carton. Big 
returns for little floor space. 


*REG. U.S. PAT, OFF. 


Poultry Equipme: 
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7 H. D. HUDSON MANUFACTURING COMPANY » 589 E. Illinois Street, Chicago, Illinois, U. S. A. 


in motion if you wish. 


GRUENDLER 


SIMPLE 70 OPERATE © 


SUPERIOR 
CUSTOM FEED 
GRINDER 


. and troublesome is the 
job of changing screens in the ordinary 
hammermill. But that’s not true of 
the Gruendler Superior Custom Feed 
Grinder. Think of being able to change 


screens in ten seconds, while the mill is 


GRUENDLER 


*Patented by 
Gruendler Crusher & Pulverizer Co. 
U.S. Patent No. 2,419,773 


The screen in a Gruendler Superior Custom Feed Grinder is held in place 
by an eccentric, which locks it firmly in position but is released with the 
turn of a handle. The screen then slides up and out, while a screen of 
different size can then be inserted in a matter of seconds. Think of the 
simplicity! Think of the time saved, as compared with old-fashioned change- 
over methods, which require disassembling a portion of the mill. 


OTHER WANTED FEATURES 


Other superior features make the 
Gruendler Superior Custom Feed Grinder 
the choice of thousands of discriminating 


feed men in many parts of the country. 


1. Controlled ear corn crusher and grain 
feeder, operated by rack and Pinion 
on the feeder and from upper floors 
by simple guide wire arrangement 
and control stand when desired. 


2. 


Trouble-free permanent magnet; noth- 
ing to get out of order; a safety fea- 
ture which prevents nails, screws and 
tramp iron from entering the grinding 
chamber of the Superior Mill. 


Large, powerful fan, with air capacity 
to assure cool grinding. 


One-piece welded steel base, for 
accurate alignment and a balanced 
installation. 


MAIL THIS COUPON TODAY 


GRUENDLER CRUSHER & PULVERIZER CO., St. Louis 6, Mo. 
Please send, without obligating me in any way, information on the following: 


“Superior” Custom Feed Grinder [_]' Batch Mixer ["] 
Chain Drag Feeder [] 
q Numbe Street City Stat 
@ St. Louis 6, Mo. vee e 
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This Trade Mark can save you time and money. 


in granular 
1. Activated 7-dehydrocholesterol in gra 
flour. 


zation. 


It identifies Winthrop-Stearns vitamin products and stand- 
ard formulas distributed and serviced by a nation-wide organi- 


ins not 
2. Vniform potency —every ound contal 


In your area, there is a Technically-Trained Representative 
900,000 AOAC chick units of to give you practical assistance and helpful on-the-spot service. 
oon : You are assured of prompt deliveries of TRIDEE, also Ribo- 
te distribu- 
sures comple 
3. Free flowing—@ 
tion. 


flavin Mixture and Amino Acids, from our nearby warehouse. 


_ Winthrop-Stearns’ research laboratories and manufacturing 
special. processing provides cleam, facilities have made many important contributions to the nu- 
4. tritional improvement of feeds. 
arity maintail’ 
5. Stability main 
manufacture. 


i ble oil— 
i lied in vegeta’ 
AOAC chick units of 
contains F 
vitamin D3 per gram. 


Our technical sales service offers you its “know-how” in the 
use of Winthrop-Stearns’ products. 


lankets Divis 


WINTHROP-STEARNS Inc. 
170 Varick Street, New York 13, N. Y. 


The businesses formerly conducted by Winthrop Chemical Company, Inc. and 
ese 


Frederick Stearns & Company are now owned by Winthrop-Stearns Inc. 
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| yng THESE ADVANTAGES: 


~ee makes feed 


With corn and wheat at all-time high prices 
and an increasing need for feed conservation, 
dairy and stock farms are demanding more 
and more molasses mixed feeds. 


Alert feed manufacturers are prepared to 
meet these new demands. They are ade- 
quately equipped with proper molasses feed 
mixers . . . best suited to their particular 
capacity requirements. 


lf you are not already one of these fortunate 


millers who recognize an opportunity for in- 
creased profits and customer good-will, con- 
tact Sprout-Waldron today. Our years of 
steady service to the feed industry is your 
assurance of dependable recommendation. 
Sprout-Waldron & Company, Muncy, Penn- 
sylvania. 


THE FEED BAG — December, 1947 


\\\\\ 


\ 
\ 


more palatable 


Better Design Means a Better Product 


A Sprout-Waldron designed high speed agi- 
tator whips molasses into every particle of 
feed. The result is a top quality, lump-free 
product .. . more capacity per horsepower, 
too! 


This same feature eliminates completely the 
added cost and risk of pre-heating molasses. 
Yet, you get quick, positive action at all times 
even in sub-zero temperatures. 


we 


j 
— 
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High Quality 


VITAMIN PRODUCTS 
something crow about 


IGH STANDARDS of quality in anything is 


usually the result of painstaking care . . . in the 
selection of raw materials . . . in their handling 
. .. in the manufacturing processes. In fact wher- 
ever you encounter quality it is a reflection of fine traditions, 
of uncompromising standards, of definite and proven experience. 


Thus high quality in Vitamin Products is a mark of 
distinction. 


So it is with considerable pride that we offer the distinctive 
high quality Vitamin Products made by seven of the leading 
Vitamin Product manufacturers in this country . . . and to 
provide for these distinguished leaders a comprehensive system 
of distribution such as leaders deserve . . . assuring you of 


prompt and efficient service to meet your every requirement. 


Check your needs against the list of Vitamin Products shown 
herewith and the next time 
you need some try this un- 
usual service. Atkins & Dur- 
brow representatives are cen- 
trally located and will see that 
you are served without delay. 


s DURBROW, INc. 


ET, NEW YORK 7, N.Y. 
165 JOHN STRE 


oIT BO 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETR 


E. R. Squibb & Sons 


D-SEC 
Vitamin D in dry powder form 
900,000 D units per Ib. 


DICOCE 
for Cecal Coccidiosis control 


California Packing Corp. 
BIOTOL 
FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 


Also Available in 
800/2000 and 800/4000 oils 


General Mills, Inc. 
ARPRO WHEAT GERM OIL 


The Barrett Division 


_ Allied Chemical & Dye Cor p. 


NIACIN 
(Nicotinic Acid) 


CarO-Green, Inc. 


FINER ALFALFA 
“High in Carotene” 


World Products Corp. 
PROT-A— Vitamin A in powder 
form. 1,362,000 A units per Ib. 


PROT-D— Vitamin D, in powder 
form. 6,000,000 D, units per Ib. 
(for four-footed animals) 


Jos. Schlitz Brewing Co. 
BREWERS’ DRIED YEAST 
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Builds Business Security 


and Better 


AL WAYNE symbolizes thousands of 
feed retailers - throughout 

erica who follow the WAYNE WAY 
to business security and better living. 


. . . its efforts to assure uniform margins for all 
.. . the assistance it gives dealers in gaining 


© Thousands of loyal and satisfied Wayne prestige in local, state and national indus- 
Dealers attest to Allied Mills record of fair deal- try affairs 
ing. Allied Mills won high praise for fair dealing ... the constant growth in sales of Allied 
among dealers during shortage periods, and _Mills products—which is further proof of 
Wayne Dealers consider outstanding, too: being associated with one of the leaders 
... Allied Mills financial stability, business fore- in the feed business. 
sight and methods of handling territories Dealers everywhere tell the benefits of the 
...its splendid relationship with Agricultural Wayne Way to Business Security and Better 
institutions and associated industries Living. Opportunity is knocking—act now! 


Send Coupon NOW For Full Details 
ALLIED MILLS, INC. 

Fort Wayne, Indiana 

You may send me information on the Wayne Way to 
Business Security and Better Living. 


NAME 


| 
| 
| 
| 
| 
| 
| 
J 
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FRANKE GRAIN CO. 


ESTABLISHED 1898 


Jobbers of 
Wheat Gran 
Wheat Middlings 
Rye Middlings 
Malt Sprouta 
Linseed Wicatl 
Soybean Meal 


GRAIN EXCHANGE 


MILWAUKEE 


Northern Supply Co., Amery, Wisconsin 


Large and Small 


The same IBBERSON efficiency goes into 
the building of Feed Mills, Elevators, etc., 
whether the job is large or small. 


Consult us without obligation and in con- 
fidence. Write for our FREE book. 


E. IBBERSON COMPANY 


| Engineers and Contractors Minneapolis, Minn 


‘“MAGIC_SCREEN' 


‘Super Separator 


perfect cleaning 


Latest development in modernized cleaning — a 
supertype. masterbuilt, automatic Cleaner. Re- 
duces power and labor's attention — saves valu- 
able grain, seed and feed stocks ordinary clean- 


ing sacrifices .. 


. 15 sizes, capacity 60 to 6000 bu. 
hourly. 


Ask for Catalog B-180 


S. HOWES CO., INC., Silver Creek, N. Y. 


THE TRUTH 


@ More and more feed mixers are using 
REX Wheat Germ Oil in breeding 
rations. - 

@ More and more breeders are using 
REX Wheat Germ Oil in breeding 
live stock. 

@ More and more Veterinarians are 
recommending REX Wheat Germ Oil 
in correcting breeding disorders. 

@ Year after year, after year the TRUTH 
is being proved by experience. 


ny feed mixer desiring to make a trial 

EX Wheat Germ Oil in a controlled 

periment can have sufficient oil, with 
ou charge, for such atest. 


Bin Corporation 


Monticello, Illinois 
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Increased uniformity! Increased capacity! 
Increased grinding_ profits! Bryant ham- 

mermill’s amazing 2-FAN DESIGN has 
accomplished this goal. This outstand- 
ing 2-FAN development guarantees 
sufficient uniform air flow through the 
entire width of the screen and grinds to 
your most exacting needs. Write today 
for the complete story of this superior 
machine. 


ALL-STAR FEATURES 


A BUILT-IN CRUSHER-FEEDER 

BUILT-IN MAGNET 

A CHANGE SCREENS WITHOUT STOPPING 
A DIRECT DRIVE SLOW SPEED MOTOR 
A BRYANT’S EXCLUSIVE 2-FAN SUCTION 
A ELECTRIC WELDED STEEL BASE 

2A MADE IN SEVERAL SIZES 


SVy ow 
WS WAY 
KK Koy. 


2-FAN 
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You don’t have to “sell” each bag of feed when 


you handle the Arcady line. Instead you sell a Pro- THE COMPLETE ARCADY LINE 
gtam...a complete service in planning, manage- ‘ FOR POULTRY . .. mashes, concentrates and 
grains for starting, growing, laying, fattening 
ment, feeding, disease and marketing problems. As shins. 
an Arcady Dealer you have at your call the assistance FOR LIVESTOCK ... complete and supplemental 
. feeds for all ages and classes of dairy cattle, 
of Arcady Service Specialists, complete authoritative beef cattle, hogs, horses. 


FOR SMALL ANIMALS ... rations and diets for 


books and educational material, mailings, circulars dogs, rabbits, guinea pigs, rats and mice. 


and displays to help you sell the Arcady line. 


Write for complete feed list, literature and details 
of Arcady Dealer Franchise 


MILLING COMPANY 
223 WEST JACKSON BOULEVARD 
CHICAGO 6, ILLINOIS 
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Credit Must Controlled 


Adopt And Maintain a Sound Policy 


@ CREDIT is like a locomotive. In 
skilled and dependable hands, the 
great power of a locomotive may be 
controlled to perform useful tasks of 
benefit to all society. But, in unskilled 
and undependable hands the power 
of this locomotive becomes an un- 
controllable force of destruction and 
the only useful service it performs is 
the ultimate extermination of the engi- 
neer who, all too frequently, carries 
innocent passengers to an untimely 
end. 

So it is with the use of credit. Some 
people know precisely how far they 
can throw open the throttle on credit 
without injuring either themselves or 
others. On the other hand, some 
people feel only the thrill of great 
power in their hands without sensing 
the responsibility which must always 
go with the exercise of power. Thus, 
it isn’t the use of credit that causes 
the problem anymore than it is the 
locomotive that causes an accident 
problem. It is the fellow behind the 
throttle. 

The railroads have long since dis- 
covered that they must insist upon 
rigid adherence to a definite safety 
policy. It took time and a lot of acci- 
dents to make this discovery and it 
also resulted in the elimination of 
some engineers who couldn't adapt 
themselves to a set of fixed rules which 
controlled their speed on every curve 
and sidetrack. 

Now the reason some retailers have 
a credit problem is because they don’t 
have a scientific credit policy — just 
like the railroads had an accident 


“An address delivered last month at a series of 
four district meetings sponsored by the Central 
Retail Feed association. 
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By WILLIAM GROEBL* 
Pillsbury Mills, Inc. 


problem before they adopted scientific 
safety policies. Without such a defi- 
nite policy to guide them, some re- 
tailers have acquired the habit of 
treating every buyer as a “special 
situation”; that is, a situation justify- 
ing at least one concession in the rules 
which sound judgment dictates should 
be respected. As a result, a few re- 
tailers have about as many different 
credit terms as they have customers 
and in some cases consistency seems 
to be a virtue only so long as it pleases 
the customer. 


In dealing with the accident prob- 
lem, the railroads recognized that a 
safety policy must be flexible enough 
to take care of new conditions result- 
ing from technical improvements, but 
not so flexible that every employe 
could make his own safety rules each 
time he was given a hazardous task 
to perform. Certainly there could be 
very little benefit in a safety policy 
which allowed each man to make his 
own rules or which was constantly 
being changed to satisfy somebody. 
The essence of any kind of policy is 
the consistency with which a predeter- 
mined course of action is followed 
without regard for pressure brought 
to bear for special favors. Therefore, 
a credit policy, deserving of the name, 
should provide a scientific standard to 
be regularly and consistently applied 
for determining in advance who shall 
be given credit, how much shall be 
extended, and on what terms. Only 
by establishing such a policy and ad- 
hering to it will it be possible to avoid 


making snap judgment on these vital 


‘ questions each time the problem arises. 


Inasmuch as the credit policies of 
each industry, as well as individual 
firms vary, it is obvious that no single 
set of standards could be compiled 
which would satisfactorily serve the 
requirements of all business. 

There are, however, certain safe- 
guards that can be set up and applied 
to all business. 


I refer to those fundamental prac- 
tices which are dictated by sound 
business judgment and which mark 
the difference between profit and loss 
and in many instances success and 
failure. 

You may adopt a “liberal” or “con- 
servative” credit policy and essentially, 
the problem of choosing appropriate 
standards for this policy is twofold. 
First, how much working capital can 
‘safely be invested in accounts receiv- 
able? And second, is the risk com- 
mensurate with the return? Generally 
speaking, however, the margin of 
profit, degree of competition, and 
gross sales output regulate any credit 
policy. 

The determination of the standard 
or standards by which applications for 
credit shall be measured is your re- 
sponsibility and you also have it in 
your power to either preserve or de- 
stroy the effectiveness of these 
standards. 

The wise dealer will therefore set 
up some way of handling this credit 
business. More and more farmers are 
going to ask for credit and you are 
going to have to decide if you are 

(Continued on page 76) 
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... thousands of chicks 
that will grow better, 


faster under a 


HUDSON 


So easy to point out 


: Baby chicks arrive every day. Even before they arrive. they’re 
the good points 


your best salesmen. 


Remind farmers and poultry raisers now that their profit from 
those chicks depends largely on proper brooding during the 
critical first six weeks. Show the Hudson Lektrik-Hen 
Brooder. Explain that it produces the kind of health-giving 
radiant heat that makes chicks grow and feather faster. Show 
how heat is evenly distributed to prevent fatal crowding 
.-. how controlled humidity keeps litter dry .. . how the eco- 
nomical, long-life heating units and controls cut brooding costs. 


Millions of Lektrik-Hen Salesmen— advertisements in leading 
national and regional farm magazines and specialized poultry 
journals — are making calls for you, sending customers to 
your store. 


F Wodels tor every need 


No. 4872 for 500 day-old chicks 
iTip brooder on end — show No. 4848 for 300 day-old chicks 
»heating elements, ventilating No. 2432 for 100 day-old chicks 
ues, sensitive thermostat, in- Battery Brooders—all sizes 

* REG. U.S. PAT. OFF, sulation, etc. It makes sales! © 1947, MFG. CO, 


BE READY — 
order from 

your jobber 
today... 


D. HUDSON MANUFACTURING COMPANY * 589 E. Illinois Street, Chicago, Illinois, U. S. A. 
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Self Service Scores 


Keeps Stocks Moving Says Busbee 


sOunny'’s 


= ap «, 


@ MERCHANDISE that can be easily 
reached and handled by customers 
stands the best chance of selling first, 
according to B. G. Busbee, who oper- 
ates Busbee’s Feed & Hardware Co., 
Texas City, Tex. Mr. Busbee rates at- 
tractive open-type displays as among 
the most important physical assets any 
modern feed store can have. 

“If a customer can pick up and 
handle an item, that item is half sold,” 
Mr. Busbee explained. He applies his 
ideas on modern selling and display 
methods to his wide stock of formula 
feeds, seed, hay, garden tools, poultry- 
men’s needs, and household appliances. 

Farmers and ranchers who head for 
the business section of Texas City 
have to pass Busbee’s Feed & Hard- 
ware Co. and Mr. Busbee has designed 
his store to make sure that it won't 
be missed by the passersby. The white 
stucco one-story structure is fronted 
with six large plate glass windows and 
is painted in an egg pattern with the 
black letters standing up distinctly 
against the light background. 

The well stocked displayroom is 
plainly visible through the big win- 
dows and fluorescent lighting makes 
all merchandise stand out. Mr. Bus- 
bee’s insistence on perfect order in his 
arrangement of display tables and 
showcases gives an atmosphere of 
cleanliness and neatness to the entire 
salesroom. All merchandise is arranged 
so that customers and prospective cus- 
tomers can feel and handle any items 
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EXTRA sales are certain re- 
sults of attractive displays 
which permit customers to 
handle the merchandise they 
are interested in, according 
to B. G. Busbee, owner of 
Busbee's Feed & Hardware Co., 
Texas City, Tex., which is 


shown above. 


which interest them. “Such an ar- 
rangement invites the customer to 
handle and evaluate the merchandise 
in terms of his own needs,” Mr. Bus- 
bee pointed out. 

Formula feeds are responsible for 
the biggest dollar volume of business 
at Busbee’s Feed & Hardware Co. and 
the Uncle Johnny’s line is featured 
exclusively. A neat floor display in a 
prominent spot in the salesroom fea- 
tures poultry, dairy, hog, and horse 
rations. In the rear of the store Mr. 
Busbee has installed clean, airy bins 
to facilitate the sale of small quantities 
of feed. Overhead colorful paper pen- 
nants advertise the firm’s feed de- 
partment. 

Behind the displayroom is a storage 
room with 2,500 square feet of space. 
All deliveries are made directly from 
the reserve stockpiles in the storeroom, 
thus eliminating trouble with dust that 
would be encountered if feed were 
sold from the displayroom stock. 

“It’s a lot easier to keep the sales- 
room free of dust when we're not 
moving sacks of feed around,” Mr. 
Busbee explained. “That’s why we 
prefer not to have to bother with sell- 


ing feed right from the floor.” 

Glass topped cases are laid out 
around the walls of the spacious dis- 
playroom, providing excellent facilities 
for the arrangement of bulk garden 
seeds, insecticides, sprays, and other 
light merchandise. Poultry feeders, 
fountains, and garden tools also rate 
prominent display space. 

Directly adjoining the displayroom 
is Mr. Busbee’s office, which is equip- 
ped with fluorescent lights and light 
oak furniture. The busy Texas dealer 
has been in the feed business for six 
years and his office is a mecca for his 
many satisfied customers who use it 
as a convenient place to meet their 
friends. 

All sales at Busbee’s Feed & Hard- 
ware Co. are made strictly for cash 
and sales have been mounting steadily, 
showing an increase each year over the 
year before. “We've never had any 
collection problems and are certainly 
pleased with straight cash selling,” Mr. 
Busbee asserted. 

“We advertise extensively because 
we realize how important it is for us 
to keep our firm name and services 
familiar to our customers and those 
feed and farm supply users who are 
potential customers. We've used mo- 
tion picture trailers to excellent ad- 
vantage in our promotions. Our feed 
supplier furnishes eye appealing trail- 
ers which are imprinted with our name 
and then shown regularly in Texas 
City theaters.” Newspaper advertising 
is tied in closely with the motion pic- 
ture promotions. 

The trading area which Busbee’s 


(Continued on page 120) 
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Uniess iodine is held at desired 


strength in feeds, maximum mineral utilization” 


ON THE LEVEL WITH 
Stabilized 
Calcium 
Carbonate 


is not obtained. Our patented stabilizing process 
protects iodine from oxidation. For thorough 
diffusion of calcium carbonate with iodine at the 
level you need, follow alert feed manufacturers 
...use “CCC” Stable lodized Calcium 
Carbonate. Selectively mined, laboratory 


controlled for quality. 


-_ distinct trace mineral premixes 


have been designed to fit the varying needs of 


new CCC trace 
mineral 


livestock and poultry. Based on thousands of 
feeding experiments, only the tested and proved 
results of competent nutritional investigators were 
used in the Calcium Carbonate Company 
Laboratories in formulating a separate, suitable 


and easy-to-use “CCC” Trace Mineral 


premixes 
TO FIT YOUR NEEDS 


Premix for Ruminants, for Swine, and for 


Poultry. Write today for additional information. 


lodized-Manganesed Calcium Regular (plain) Calcium 


ee ” ns (any desired level) Dustless (plain) Calcium 
OTHER “CCC” PROD UCTS aam Manganesed Calcium Shellmaker Calcium Grit 
e (any desired level) Arrow-Head Insoluble 
Electro (free-flowing) Calcium Flint Grit 
Pellet Machine Calcium G-220 Riboflavin Supplement. 


2 
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There was a time when we wrote a Christmas editorial 
THE WAY OF 

every December. That was before F. D. R. Since that time 
GIVING 

we have been engaged in a great war and have had crisis 
after crisis. There wasn’t time to write and hardly time to think — about Christmas. 


This year we are confronted by another “emergency”. Emergency is a Trumanism 


just another name for an F. D. R. crisis. With your permission, however, we 
are going to revert to the good old days and write about Christmas. 


There are two aspects to Christmas. Both are beautiful. We still remember the 
Christmas trees of our childhood — the smell of the wax candles — the teddy bears, 
the dolls, the trains, the coaster wagons, the sleds and the velocipedes. Next day 
we were “hell on wheels” —or skates—and our parents enjoyed gathering a 
dividend of gray hair. 


That is one aspect of Christmas. The other is more important for the principles 
of Christianity were and are the fundamental principles of the declaration of 
independence and the constitution of the United States. George Washington’s 
prayers at Valley Forge had and still have more influence on our destiny than 
all the fireside chats we have heard in recent years. 


Christmas is the day we celebrate the birthday of Christ. Christ was a great 
teacher. He taught us to “love thy neighbor as thyself” and “to do unto others 
as you would have others do unto you”. 


Christ was humble but there were times when he became extremely angry. He 
could forgive weakness but he could not condone the misuse of strength or power. 
He cast the money changers from the temple as we must do to those who are 
continually seeking more power in our country. 


Sometimes it seems that the golden rule has too much of the King Midas touch. 
It is time for us to reread the gospels of Matthew, Mark, Luke and John. This 
Christmas, let’s give of ourselves—and feed three — ourselves, those to whom 
we give, and our God to whom we all owe so much. 
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Doyour customers know why vitamin D is so important 


in winter time? Why it is sucha vital part of hog rations? 


States Wisconsin Experiment Station Bul. 463, (May, 1944) 
“If irradiated yeast continues to give as good results 
with the limited work done with it so far, it may be- 


come a ‘must’ in winter hog production.” 


The winter sunshine story is one of the points you can 
stress with livestockmen when talking about feeds con- 


taining Fleischmann’s Irradiated Dry Yeast. 


If you would like something dramatic to make your 
point, ask for one of our sunshine maps. It depicts the 
need for vitamin D state by state in short order. It’s 
another selling tool that helps you explain why you 


put FIDY in your feeds. 


STANDARD BRANDS INCORPORATED 
AGRICULTURAL DEPARTMENT 
595 MADISON AVENUE + NEW YORK 22, N.Y. 


The scientists at Standard Brands are constantly work- 
ing to help you improve your feeds. Their wide 
experience with vitamin D and their down-to-earth 


application of findings will aid you in selling. 


For the sunshine map, for prices of FIDY, and the 
name of your nearest distributor, address STANDARD 


BRANDS INCORPORATED, Desk FB-12. 


*Many factors affect the vitamin D benefits from sunshine. 
In the United States, the effectiveness of sunshine may be in 


the order of +s as great in December as in June. 


IN VITAMIN 


IRRADIATED Dry YEAST 
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lowa Feed 


Men Meet 


Oppose Return of Controls 


@ THE possibilities of price control 
and rationing occupied the attention 
of more than 800 feed men who at- 
tended the 48th annual convention 
of the Western Grain & Feed asso- 
ciation at Des Moines, Nov. 24-25. 
In addition, speakers told an interested 
audience how to help their customers 
conserve grain and still do a good job 
producing meat, milk and eggs. 

Members were officially welcomed 
by Harry D. Linn, secretary of agri- 
culture for Iowa, at the morning ses- 
sion Nov. 24. Mr. Linn told the feed 
men that they were doing a fine job 
in Iowa and pledged the assistance 
of his department. He thanked the 
association for the cooperation it has 
given the department of agriculture. 

Damon Catron, professor of animal 
husbandry at Iowa State college, 
Ames, stressed the importance of ad- 
justing swine feeding programs to fit 
the grain supplies. Food is urgently 
needed abroad, he pointed out, and 
yet our corn crop is smaller than last 
year. Only by making maximum use 
of sound, scientific feeding principles 
can we aid the starving nations of 
Europe and still maintain our standard 
of living at home. 

Prof. Catron outlined a swine feed- 
ing program designed to achieve dual 
objectives: to save corn, and to main- 
tain efficient production. He advised 
feed dealers to, “sell a feeding pro- 
gram, not a bag of feed.” To adjust 
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By ELDON ROESLER 


swine feeding methods to fit grain sup- 
plies he stressed the following 10 
points: 

1. Feed balanced rations. 

2. Market 1947 spring pigs at 200- 
225 pounds. Not heavier! 

3. Keep gilts for breeding, sell 
heavy old sows. 

4. Feed on pasture whenever pos- 
sible. 

5. Full-feed grain, supplement, and 
minerals only during the nutri- 
tionally critical periods. 

6. Limit grain feeding during the 
non-critical periods, but feed on 
pasture, not drylot. 

7. Creep-feed young pigs. Build up 
nutritional reserves. 

8. When the 1948 spring pigs 
reach 150 pounds next fall on 
pasture, finish these pigs for 
market on a full feed. 

9. Feed only healthy pigs. Disease 
and parasite infested pigs waste 
feed. Worm pigs if necessary. 
Control mange by oiling spray- 
ing. 

10. Use corn substitutes judiciously.” 

Prof. Catron observed, “It is my 
opinion that more grain can be saved 
in the feedlots of America than over 
the dinner tables.” 

Dr. Philip J. Schaible, director of 
research of the Distillers Feed Re- 
search council, Cincinnati, outlined 
the use of distillers feeds in animal 
and poultry rations. 

He pointed out that the annual pro- 
duction of distillers feeds is exceeded 
only by four other high protein in- 
gredients. In recent years, he said, the 
output of distilleries has reached a 
high of 633,500 tons and that at pres- 
ent time distilleries have facilities for 
drying over 85 per cent of their 
stillage. 


CONGRESSMAN Clifford R. 
Hope, left, and Mark G. Thorn- 
burg, secretary of the West- 
ern Grain & Feed association 
exchange thoughts on the 
American farmer's future. Con- 
gressman Hope is the chair- 
man of the house agriculture 
committee. (Photo by The 
Feed Bag) 


W. H. MARRIOTT, secretary 
and traffic manager of the 
Sioux City Grain exchange, 
Sioux City, lowa, was elected 
president of the Western 
Grain & Feed association at 
the group's annual convention 
held in Des Moines, Nov. 24- 
25. 


Dr. Schaible explained in detail how 
distillers feeds are produced. He indi- 
cated that distilleries remove from the 
grains the fermentable starches which 
normally are in ample supply and less 
important nutritionally to livestock 
and poultry, and thereby concentrate 
the more essential nutrients and at the 
same time add to the latter the yeast 
developed during fermentation. 

“All the protein, non-fermentable 
carbohydrates, fiber, minerals and most 
vitamins originally present in the 
grain are recovered in full and are 
increased substantially by the vitamin 
B complex of yeast,” Dr. Schaible 
said, “Because the starches constitute 
such a large percentage of the natural 
grains processed, their fermentation 
and removal concentrates the more 
essential nutrients originally present 
in the grain by nearly three times at 
the same time that the nutrients of 
yeast are added. Consequently dis- 
tillers feeds are best described as 
grain-yeast concentrates. 

“Because of the nature of the feed 
recovery processes, distillers dried 
grains, particularly light grains, con- 
tain high percentages of protein, fat 
and fiber. Dried distillers solubles, on 
the other hand, conststs of the soluble 
material and the suspended particles 
that pass the screens plus yeast cells 
-—consequently it contains substantial 
amounts of the water-soluble vitamins, 
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protein, minerals and lactic acid.” 

Dr. Schaible also reviewed some of the 
experimental work done on distillers feeds 
at various universities as related to poultry, 
egg and breeder mashes, swine, dairy cattle, 
beef cattle and sheep. 

Ray B. Bowden, executive vice president 
of the Grain & Feed Dealers National asso- 
ciation, concluded the first morning's ses- 
sion. He said that although two-thirds of 
the people in the world are farmers yet 
two-thirds of the world goes hungry at 
some time. 

“Some people have found that around 
this subject of food they can build little 
domains in political ways,” Mr. Bowden 
said. “They are using peoples’ hunger to 
build political dynasties.” 

He indicated that the average caloric in- 
take in France is only 1,500 per day com- 
pared to 3,500 in this country. The sad 
part, he reported, is that parents are giving 
their children parts of their rations in order 
to build their children up at the expense of 
their own health. 

Mr. Bowden cited a congressional report 
which indicated that there has been too 
little attention to achieving maximum col- 
lection of the European grain group by 
the governments. He defended the futures 
market and pointed out that its presence 
makes the price and that if the futures were 
eliminated the government would have to 
make the price. 

He predicted the extension of export 
controls and the possibility of allocation of 
scarce commodities which would include 
feed and grain. He said it was possible that 
use limitations orders might also be rein- 
stated. In effect, the government would 
stop the producer of a scientifically balanced 
feed from putting out his present volume 
and would encourage wasteful grain feed- 
ing practices on the farm. 

Allan B. Kline, past president of the 
Iowa Farm Bureau federation, Des Moines, 
said there is a great conflict in the world 
between collectivism and free enterprise. 

He urged feed manufacturers to produce 
quality feeds in order to help farmers 
stretch grain supplies and do a real job of 
producing meat, milk and eggs. 

Mr. Kline remarked there are too many 
people in Europe for the production curve 
in that area of the world. The war ruined 
the productivity of Europe and thus caused 
greater problems for all of us, he said. 

Elton Kile, Kileville, Ohio, chairman of 


NEW president of the Western Grain & Feed association, W. H. Marriott, 
Sioux City, is shown left above with Directors Burdette Lundberg, Harlan; and 
Harold Thomas, Creston. The photo at right shows Director Hugh Hale, Royal; 
Ray B. Bowden, executive vice president of the Grain & Feed Dealers National 
association, Washington, D. C.; Treasurer Guy C. Grimes, Des Moines; and 
Director V. R. Dillavou, Scranton. (Photos by The Feed Bag) 


the country elevator committee of the Grain 
& Feed Dealers National association, fol- 
lowed Mr. Kline and said that he was fed 
up in saving the’world for democracy. He 
said that the most important thing was to 
save the rights and dignity of the individual 
and that the political democracy of the 
United States which has existed for 150 
years must be preserved. 


Mr. Kile traced the changes in country 
elevator operation during the last 35 years. 
He said that colleges over the years have 
taught marketing and have scrutinized the 
marketing systems for agricultural products. 
He urged that members of the trade should 
become better acquainted with their agri- 
cultural colleges to help explain the impor- 


. tant function of the marketing systems in 


effect today. 


Congressman Clifford R. Hope, Garden 
City, Kan., chairman of the house agri- 
culture committee, concluded the Monday 
session with a talk entitled “Looking Ahead 
in Agriculture.” 

He pointed out that the future for agri- 
culture in the United States cannot be fore- 
told with any great degree of accuracy if 
the vast changes in the agricultural picture 
in the past 10 years are any indication of 
changes that may take place in the, next 
10 years. The general outlook, the con- 
gressman felt, was bright, both for the 
immediate future and for the long range 
programs that must insure the future be- 
yond the present food shortages. 


Congressman Hope observed that the 
American diet has been improved since 
the war, both in quantity and quality. Per 
capita consumption of food was 18 per 
cent over 1940 last year, and has con- 
tinued to climb during 1947. This will 
mean, he explained, a continued market 
for farm products at home after the alle- 
viation of food shortages abroad cut down 
the enormous exports of farm products. 
Even then, we should have a sizable export 
market for American farm produce. 


“Both the senate and the house com- 
mittees on agriculture have been holding 
extensive hearings,” the congressman told 
the assembly. “The department of agricul- 


ture has committees of experts working on 
the problems of the future farm program. 

“I think I am justified in saying that 
while there may be differences of opinion 
as to programs, there is general agreement 
on the matter of policy. Our national agri- 
cultural policy must be one which will con- 
serve and rebuild the soil, and at the same 
time, furnish the people of this country 
with an abundant and uninterrupted supply 
of the materials which in their original or 
modified form furnish our people with 
food, clothing, and shelter. In return for 
this service to the nation, farmers should 
receive material rewards commensurate with 
those received by others making similar 
or equal contributions to the national 
economy.” 

J. O. McClintock, president of the Chi- 
cago Board of Trade, opened the morning 
session on Nov. 25 with a talk on the 
futures market and its place in the agri- 


_ cultural program. 


He traced the growth of commodity ex- 
changes and maintained that our present 
system of marketing fulfills the need of 
efficient distribution of grains by providing 
a centralized marketing place so mechanized 
that the producer and consumer are brought 
into personal contact where their daily 
needs are satisfied in a competitive atmos- 
phere, wherein distribution is affected in a 
manner which results in a very slight mone- 
tary difference as between producers’ sales 
and consumers’ costs. Futures trading or 
forward pricing not only makes it possible 
for the farmer to sell any day he chooses, 
but for the consumer to buy when ever he 
desires. These essentials are made possible 
by the fact that futures trading, not only 
establishes values for forward periods but 
provides means of price risk insurance. 

“Our system of distribution has comple- 
mented production of agricultural products 
to such an extent that the needs of our 
ever increasing population has been sup- 
plied with food in increasing abundance,” 
Mr. McClintock said. “We are the only 
food producing country in the world which 


(Continued on page 27) 
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Want more feed sales? Want to beat competition and 
make two-way profits? Here’s an idea! 


Take a percentage of your starter and growing mash 
tonnage and add DICOCE*—a proved product. You 
will then have a profit-making specialty for the control 
of cecal coccidiosis}. And every chick that lives and 
grows increases your regular feed sales, too. 


DICOCE is inexpensive. It is easy to incorporate, for 
it is a light, specially prepared amorphous powder 
which blends readily in your formulas. It is available 
in convenient 20-pound bags. One 20-pound bag of 
DICOCE is sufficient for a ton of mash at the 1% pro- 
tective level—two bags for the 2% level is recom- 
mended when infection is present. 


You will find a ready market for mashes containing 


*Trademark {Due to Eimeria tenella 


EASTERN SALES AGENTS: 
ATKINS & DURBROW, Inc., 165 John Street, New York 
Branch Offices: 
Chicago Minneapolis 
PACIFIC COAST SALES REPRESENTATIVE: 
FRED DEHOFF COMPANY 
Merchants Exchange Building, San Francisco, California 


Boston 
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Kansas City Omaha 


DICOCE—for poultrymen want to save their chicks 
from coccidiosis. Be sure to get all the facts about 
DICOCE — how inexpensively you can have a money- 
making, service-giving feed specialty. 

Address Dept. FB-12, E. R. SQUIBB & SONS, Veter- 
inary and Animal Feeding Products Division, 745 Fifth 
Avenue, New York 22, New York. ” 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 


December 5, 1947 
FOREIGN AID? 


As this is being written the house is in its second day of debate on the 
bill providing aid to France, Austria, and Italy. This is the measure requested 
by President Truman. The senate passed its bill with only six dissenting votes. 
Fact is that the senators took the bill handed to it by the state department 
with hardly any debate in committee or on the floor. Mr. Vandenberg was the 
spark plug behind it in that body. In the house the foreign affairs committee 
wrote a new bill. It was not satisfied with the state department version. 


There is considerable public support for a bill that would provide money for 
the relief of hunger and cold. But there is not much enthusiasm for the so- 
called long range Marshall plan. The present measure is double-barreled and aims 
(1) "to alleviate conditions of hunger’and cold and (2) prevent serious economic 
retrogression.” Frankly, committee members admit that the bill is actually the 
first step in the Marshall plan although the public believes it to be for human 
relief. It is a "double talk" proposition and should be understood as such. 


Under the proposed legislation about $600,000,000 would be appropriated for 
the purchase of grain, fuel, fertilizers, petroleum, steel, and consumer goods. 
All these items are in short supply in this country and it follows that prices 
will rise. The money also will contribute to the inflationary spiral and that 
problem is giving official Washington a bad case of jitters. It is possible the 
house may cut the President's request by several million dollars and if it does 
Senator Vandenberg will attempt to have the original amount restored. The house 
economizes and the senate spends. We hear reports that requests for lurge sums 
will soon be made by the army of occupation in Germany and Austria. Turkey and 
Greece also will soon be in the line for more. Where and when this kind of busi- 
ness will stop nobody seems to know. 


ALLOCATIONS AND CONTROLS 


The President's request for allocation and controls will be denied. He may 
get some of the money but the Republican congress is not inclined to burden the 
public with wartime emergency measures. It seems obvious, however, that without 
the right to allocate materials, his European program will fall. It points up 
the fact that there is a considerable scarcity of commodities in this country. We 
have to choose between our domestic economy or an all-out foreign aid program. 
We can hardly afford both. And when we know that industrial plants in Germany 
are being stripped and shipped to other countries we wonder about the soundness 
of the administration's request. Many of these plants should be in production 
and thus reduce the demands upon this nation. What is greatly needed is the 
application of some good horse sense. ; 


THE TAFT-HARTLEY BILL -- IS IT WORKING? 


When the President vetoed this bill last June he said in his message, "Its 
provisions would cause more strikes, not fewer.” But what has happened? Let's 
take a look at the record. In the months of September and October 1946 there 
were 1,015 new strikes involving 663,000 workers, resulting in the loss of 


(Continued on page 109) 
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More Eggs 
in December... 


rth a Dozen 


FORTIFY YOUR FEEDS 
with |Powbllest 


W 


RIB OLAC* 
—~ J 


et PRAY-DRIED" 
ee STABILIZE 


America’s 
Finest Feeds 
@ Fortify your feeds to help the hens in your customer’s are Fortified with 
Peebles’ 
flocks average more eggs in December. There is more profit DRIED WHEY, 
in an extra half dozen now—than in a full dozen next May! with Ribolac— 
You can increase the profit margin in your feeder’s flocks pa ~ 
by providing an extra margin of nutritional safety in your Ach (Milk ‘isola ‘ 
feeds with natural milk nutrients and vitamins essential to Minerals)..........t47 
55% 
high egg production. 


Peebles’ Dried Whey, with Ribolac, contains milk sugar, 
milk minerals, milk protein and vitamins present in milk | 
which aid health, growth and production. Stock this Fast Seller 
Guaranteed 


*Ribolac, an exclusive Peebles’ controlled whey fermen- | 55% solids 
tation product, provides guaranteed, uniform levels of Ribo- 
flavin, as well as other B-Complex vitamins, p/us additional 
beneficial nutritional factors found in natural milk sources. 


Most large feed manufacturers, makers of our finest brands, 
use this economical milk by-product in their feeds. 


Send for this 18-page book of balanced for- 
mulas for poultry, turkey, pig and calf feeds. 


WESTERN CONDENSING COMPANY 


America’s Largest Processor of Whey Products 
San Francisco, Calif. Appleton, Wis, 


Golden Eagle Milling Co., Petaluma, Calif., National Sales Agent 


Pechles 


Nationally advertised; Sells on Sight! 
Stock this condensed, mold-free feed 
supplement for poultry, turkeys, pigs 
and calves. Nationally advertised in farm 
and poultry papers. Packed in 50 and 
100 Ib. bright orange fiber drums, with 
protective liners, and 500 Ib. bbls. Free 
folders for your feeders. 
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today has a competitive system of distribu- 
tion and a competitive system of determin- 
ing prices. It is no accident that we, like- 
wise, are the only country which can sup- 
ply the needed food to the unfortunate 
peoples of other lands in any degree of 
abundance.” 

Mr. McClintock stressed the fact that 
the futures system acts as a system of credit 
and that any restraint placed on such credit 
by increasing margins over and above that 
required for safety is a blight and will 
finally result in the complete deterioration 
of the commercial activity being undertaken. 

“Our system of marketing and distribu- 
tion will completely deteriorate if any at- 
tempt is made to use margins for any other 
purpose than to guarantee safety and sanc- 
tity of contract,” Mr. McClintock said. 

Second speaker at the closing session 
Tuesday morning was Dr. W. H. Pierre, 
head of the department of agronomy at 
Iowa State college, Ames. Dr. Pierre dis- 
cussed fertilizers and declared that it is 
necessary for farmers to use commercial 
fertilizer to increase food production and 
rebuild soil fertility. 

Dr. Pierre reviewed the results of fer- 
tilizer tests made on numerous farms and 
indicated that there was a wide variance of 
soil needs even within major soil type areas. 

He related that phosphorus is the most 
important element needed for legume crops. 
Oats, likewise, respond to phosphorus but 
they also need nitrogen, according to Dr. 
Pierre. 

Dr. Pierre reported that 100 pounds of 
commercial fertilizer per acre in 143 tests 
in central and north central Iowa resulted 
in an average increase of seven bushels of 
corn per acre. He stressed the importance 
of soil tests to determine what fertilizers 
are needed on any given farm. 

Concluding speaker at the convention 
was Walter C. Berger, president of the 
American Feed Manufacturers association, 
who arrived at the convention Sunday, had 
to fly back to Washington for a Monday 
meeting and came back that evening to be 
on hand for his appearance the next day. 

Mr. Berger declared that it is highly in- 
consistent for the United States to tell the 
world the free enterprise system is the best 
in the world and then turn around and go 
back to price and allocation controls, Mr. 
Berger’s remarks are published in full start- 
ing on page 39 of this issue of The Feed 
Bag. 

The annual banquet was held Monday 
evening featuring a floor show and a talk 
by humorist Jeff Williams of Chickasha, 
Okla. 

Resolutions adopted at the meeting in- 
cluded: (1) a vote of appreciation to the 
Iowa department of agriculture for its serv- 
ice to the feed trade in the addition of 
feed inspectors and chemists. The associa- 
tion also urged the expansion and continua- 
tion of experimental work by the depart- 
ment in conjunction with Iowa State col- 
lege; (2) opposed government entrance 
into the fertilizer field in competition with 
private enterprise; (3) opposed government 
interference in the grain futures system; 
(4) urged the promotion of a sounder 
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PHOTOS above, taken at the 


lowa convention, show Prof. 
Damon Catron, lowa State col- 
lege, adjusting projector while 
Dr. Philip J. Schaible, left, 
Cincinnati, and Harry D. Linn, 
lowa secretary of agriculture, 
look on. Below, Director C. J. 
Cahill, Waterloo, is shown left 
congratulating retiring presi- 
dent J. A. Olson, West Bend, 
with Director Herman Jensen, 
Estherville, at right. (Photos by 
The Feed Bag) 


public relations policy through the dissemi- 
nation of information to the press and radio 
to call attention to the services performed 
by the feed and grain industry; (5) favored 
conservation of grain and feed products 
by a concentrated program of rodent eradi- 
cation; (6) expressed thanks for coopera- 
tion received from Iowa State college, the 
Iowa department of agriculture and the 
Farmers’ Grain Dealers association; (7) 
thanked the officers, directors, Executive 
Secretary Mark Thornburg and his staff 
for the fine work of the past year. 


W. H. Marriott of the Sioux City Grain 
exchange, Sioux City, was elected president 
to succeed J. A. Olson, Davenport, Eleva- 
tor, West Bend. Fred Kerber, Kerber Mill- 
ing Co., Emmetsburg, was elected vice 
president succeeding C. J. Cahill, Rath 
Packing Co., Waterloo. Guy Grimes, In- 
land Mills, Inc., Des Moines, was re-elected 
treasurer and Mr. Thornburg was re-named 
executive secretary. 

Mr. Kerber was elected chairman of the 
feed division with Burdette Lundberg, Har- 
lan Rendering Co., Harlan, named vice 
chairman. Howard Roach, J. Roach & Sons, 
Plainfield, was named chairman of the grain 
division with Earl Nielson, Pillsbury Mills, 
Clinton, as vice chairman. 


New directors elected in addition to Mr. 


Carl 


Kerber and Mr. Nielson, include 


Danielson, Farmers Co-op Elevator, Boone; 
Robert Davis, W & F Miller Feed Co., 
Iowa City; and John Jackson, Fairfield 
Grain €& Feed Co., Fairfield. 


Bullis Elected Chairman 
of General Mills Board 


Harry A. Bullis, Minneapolis, has been 
elected chairman of the board of directors 
of General Mills, Inc., to fill the vacancy 
resulting from the resignation of James F. 
Bell, dean of American millers and founder 
of the company. Leslie N. Perrin, currently 
executive vice president, has been named 
to succeed Mr. Bullis as president. 

The company announced that Mr. Bell, 
who tendered his resignation Nov. 25, will 
continue as chairman of the newly-authorized 
committee on finance and technological pro- 
gress, thus continuing his association with 
the milling industry which started in 1901. 
Mr. Bell, now 68, joined the Washburn 
Crosby company upon graduation from the 
University of Minnesota. When General 
Mills was founded in 1928, he was named 
its first president, a position which he occu- 
pied until 1934, when he became chairman 
of the board. 

Mr. Bullis joined the Washburn Crosby 
Co., predecessor of General Mills, in 1919 
after overseas service in World War I. 
When General Mills was formed, Mr. 
Bullis was named secretary and comptroller, 
and was elected successively vice president, 
a member of the executive committee, a 
director, and in 1934 he was named vice 
president in charge of operations. In 1940 
he was elected executive vice president and 
in 1942 was named president. 

Mr. Perrin has been associated with the 
milling industry for over 43 years, begin- 
ning his career in 1904 with the Nye Jenks 
Grain Co. He joined Washburn Crosby in 
1921 as grain executive and later served as 
vice president. In 1934 he was elected a 
director of General Mills, and in 1936 
moved to Minneapolis where he has served 
as executive vice president since 1942. 


Earl A. Talhelm, 62, Dies 
Manager of Crete Mills 


Earl A. Talhelm, 62, manager of Crete 
Mills, Crete, Neb., died at his desk Nov. 21 
of a heart attack. Mr. Talhelm had been in 
apparent good health up to the time of his 
death. 

Mr. Talhelm was born in Crete and 
joined the Crete Mills in 1910. Starting as 
an office employe, he rose to traffic man- 
ager and head of the feed department and 
was appointed manager 10 years ago. 

Mr. Talhelm is survived by his father, 
Samuel B. Talhelm, a daughter, Mrs. Ed- 
ward McDonald of Liberty, Mo., and a 
granddaughter, Marcia McDonald. 


@ NORTHWEST GRAIN CO., Rushville, 
Neb., is planning to construct a new $55,- 
000 elevator. 


@ A. H. KROUSKOP CO., Muscoda, Wis., 
is remodeling its feed mill and installing 
new machinery. 
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THE GREATEST OF GIFTS IS 
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OYSTER SHELL PRODUCTS CORPORATION 
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Calf Feeding Pays 


Sams Says Sound Management is Essential 


@ j. E. SAMS, Blatchford Calf Meal different from the regular cow’s milk; 
Co., addressed the Southern Mixed it is extremely high in vitamins and 
Feeds Manufacturers association at is designed to give the calf a good 


their annual meeting at Baton Rouge, 
Oct. 21-22, giving a comprehensive 
picture of the problems of feeding 
and managing dairy calves. 

In prefacing his remarks on calf 
care, Mr. Sams stated, “It is impos: 
sible to discuss the feeding and man 
agement of dairy calves without start- 
ing the discussion at the period be- 
fore the calf is actually dropped. I 
do not want to go into the question 
of feeding the cow during its late 
pregnancy, but certainly it is impor- 
tant to comment here that the care 
and feeding of the pregnant cow is 
of extreme importance to the virility 
and health of the new-born calf. Still 
closer attention should be paid to 
her care and feeding as her time of 
delivery approaches, being mindful of 
the fact that she is supporting her own 
life and another life within her, and 
at the same time, filling her owner’s 
milk pail.” 

Mr. Sams covered thoroughly the 
salient points involved in the care of 
both the cow and calf immediately 
before, during, and after birth, with 
particular emphasis on sanitation and 
ventilation. 

On the question of feeding the 
new-born calf, Mr. Sams asserted, 
“Now we come to the question of 
the proper feeding of the calf, and 
in consideration of this subject we 
must take into account not only the 
best way to feed a calf from the nutri- 
tional standpoint, but also from the 
standpoint of economics. Obviously, it 
would be prohibitively expensive to 
feed the ordinary calf 2,000 pounds 
of milk at present market prices. With 
modern scientific knowledge of feed- 
ing it is possible to raise an accept- 
able calf with a minimum of whole 
milk whether the calf is intended for 
vealing or addition to the herd.” ~ 

After touching on the selection of 
calves for vealing, Mr. Sams went on, 
“Now these calves selected for rais- 
ing should be left with the mother 
for four or five days. The colostrum 
milk during this period is entirely 
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J. E. SAMS, vice president 
and general sales manager of 


the Blatchford Calf Meal Co., 


Waukegan, Ill. recently ad- 
dressed the Southern Mixed 
Feed Manufacturers association 
on the "Feeding and Man- 
agement of Dairy Calves." A 
summary of his talk appears 
on this page. 


start. And, the massaging of the ud- 
der of the cow by the calf in its suck- 
ing is without a doubt beneficial to 
the cow. Moreover, this colostrum 
milk is stringy and bloody and unfit 
for human use so that there is no 
economic loss in leaving the calf with 
the cow during this period. 

“About the fifth or sixth day the 
calf should be taken to its quarters and 
taught to drink its mother’s milk from 
a pail.” 

Mr. Sams gave detailed instructions 
on how this preliminary education of 
the calf should be conducted. He con- 
tinued, “Now, to feed a calf on calf 
feed other than milk and still avoid 
gastronomic disturbances is difficult 
in the extreme. Many rations prepared 
for calves contain heavy amounts of 
grain and in many ways are extremely 
indigestible because, of the four 
stomachs of the cow, only one de- 


velops before four to four and a half 
months of age, and that only par- 
tially. This one is called the abomasum 
or the true stomach. Through its com- 
plicated digestive apparatus a mature 
cow has no trouble with most any kind 
of a ration, but the calf with only 
one stomach requires a readily di- 
gestible mixture closely approximating 
cows milk. We believe that most calf 
rations recommended even by our 
leading state universities contain too 
much grain, but we rather believe that 
the grain should be offered to the 
calf in a clean box independent of the 
calf ration so that the calf may have 
free choice in the amount of grain it 
wants to eat, gradually increasing the 
amount as its digestive apparatus de- 
velops. We shall make no recommen- 
dations as to the composition of these 
rations other than to say that they 
must be compounded with extreme 
care so that all the nutritional factors 
necessary for the growth of the calf 
are amply provided and in a form 
readily digestible. 

“As a safety factor the fractional 
minerals, cobalt and iodine, should be 
added to the calf’s ration since both 
of these minerals are needed con- 
tinuously in certain localities and 
sometimes in localities where the 
local forage contains enough of these 
elements, but feedstuffs shipped in 
from other localities are apt to be 
deficient. These are the only two 
minerals with the exception of those 
present in ordinary feedstuffs and 
some additional calcium that are re- 
quired by the calf.” 

He then discussed at length some 
of the many experiments that have 
been conducted by agricultural schools 
relative to the importance of vitamins 
in the calf’s diet. Summarizing the 
results of the experimental work he 
said, “Since all this work has been 
done it now seems apparent that most 
authorities agree that there may be 
a deficiency of vitamin A in colostrum 
milk or in the supplementary diet of 
calves and if there is, scours, pneu- 
monia, naval infection, and other 
harmful results might occur. For this 
reason, supplementary feeding of vita- 
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min A to the young calf seems to be 
desirable. 

“I would conclude from these various 
works that in a dry ration to be fed to 
calves, riboflavin and biotin should be added 
unless the ration already contains a suf- 
ficient quantity of these vitamins from 
natural sources and that it would be ad- 
visable to feed supplementary vitamin A 
and niacin to calves for at least 30 days, 
starting at birth. 

“Traditionally, young calves were fed on 
the so-called gruel method which requires 
that the dry feed be mixed in hot water 
and fed at a temperature approximating 
body heat. It is well to remember that when 
this method is used, all feeding pails must 
be thoroughly scalded and sanitation and 
cleanliness must be observed at all times. 
If the ration is properly compounded, you 


and steel from grains, f 
to install in wood or steel feed tables, chutes, 
spouts, 

other processing machines. 
_ approved by Mill Mutuals—soon pay their own small 

initial cost by eliminating the fire 
by tramp iron and steel. Write for bulletin 101. 


When Its Magnetic Protection . . 


MANUFACTURING COMPANY | 


can begin feeding a gruel the first week 
after the calf is taken from the cow, that 
is at the end of the colostrum period, by 
mixing a small amount of the calf ration 
with two quarts of warm milk, then grad- 
ually increasing the amount of the ration 
and decreasing the milk by the addition of 
warm water until at the beginning of the 
fourth week, a pound of dry ration in 
three quarts of warm water will be sufficient 
for the calf. During all this time, have in 
front of the calf a good supply of clean, 
fresh hay and some dry calf ration and be 
sure that the chill is always taken off the 
drinking water. You will find that the calf 
will gradually eat more of the calf feed and 
drink plenty of water until at the end of 
the twelfth week, the calf will be eating 
only dry matter, that is hay, grain, rough- 
age, and calf feed. This method has been 


Hinged types approved 
by Mill Mutual Fire 
Prevention Bureau for 
lass A or Class B 
installation. 


Leading mills throughout the 
United States, Canada and South 
of the Border are protecting their 
machinery and their customers’ live- 

stock by using Eriez Non-Electric Per- 
manent Magnets to remove all tramp iron 
eeds and flours. Easy 


on attrition mills, hammermills, and 
ERIEZ Magnets are 


alone created 


. See 
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shown to be very successful thrgughout the 
years. 

“Then there is another method of feed- 
ing which has lately become popular and 
which saves the farmer considerable time. 
In the gruel method of feeding the farmer 
must heat water, and do a great deal of 
time-consuming work. In the completely dry 
method of feeding all that work is elimi- 
nated and the feeding of calves with a 
minimum of milk becomes a far more plea- 
sant task for the farmer. 

“In this method, the calf ration is pressed 
into hard pellets so that when the calf 
eats them, being a natural ruminant, it 
chews and chews until every last particle of 
the pellet is dissolved in the calf’s mouth. 
Thus, through the simple expedient of 
making the calf feed into a hard pellet and 
compelling the calf to chew it, the calf 
makes its own gruel and it reaches the 
calf's stomach at the proper body tem- 
perature. 

“In this method of feeding, it is essen- 
tial first to teach the calf to eat the pellets. 
This is done by various methods, but the 
one which seems to be the most accepted is 
to put a few of the pellets in the bottom 
of the milk pail from which the calf gets 
its warm milk and let it discover that it 
likes the taste of the pellets itself. Within 
a short time, the calf will be eating the 
pellets regularly and from there on the 
problem is only one of seeing that it is 
supplied with the proper quantity of the 
pellets depending upon its age. When this 
method of feeding is used it is especially 
essential that plenty of warm, clean water 
be provided for drinking.” 

In concluding his remarks, Mr. Sams 
pointed out the great difference in produc- 
tive capacity of cows in the North and 
South. Twelve southern states have 5,871,- 
000 cows, while four northern states have 
5,884,000, “however,” he observed, “with 
the numbers the equality ceases since the 
southern cows produce an average of 3,300 
pounds of milk per cow per year for a total 
of 19,782,000,000 pounds; the northern 
cows produce 5,655 pounds per cow per 
year for a total of 33,276,000,000 pounds. 

This means that the same number of 
cows fed in the northern states produce 
13,500,000,000 pounds per year more milk 
than the southern states, a startling figure 
no matter how you look at it. Now, granting 
that production naturally would be off 
somewhat, I feel sure that better feeding 
methods, better management, and a better 
quality of cows would cut this economic 
loss in half and yield a rate of six and a 
half billion pounds more milk than is now 
being produced by the same cows. At $4 
a hundred, this would mean $260,000,000 
per year more income for the southern 
states and even in these days of huge fig- 
ures, over a quarter of a billion dollars in 
oné year is an amount not to be sneezed at.” 


@ L. G. ROBERTS has been appointed 
sales manager of the Munson Feed Co., 
Howard Lake, Minn., replacing the late Ray 
Munson. 


@ ROBERT L. SCOTT, St. Louis, Mo., 
who is now associated with his father, T. 
Maurice Scott, was married to Miss Roberta 
Gunn, daughter of Mr. and Mrs. Robert 
Gunn, Raymond, IIl., on Sept. 7. 
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40 to 150 H.P. 


ENGINE 
OR MOTOR | | BASE 


Perfect 
Alignment | 
Made Permanent 


The Last Word 


* HE MONOCAST BASE is a contributing factor in the list of “Exclusives” that 
have made Jacobson Hammermills the standard in many of the Country's largest Mills, and 
with thousands of Custom Grinders from coast-to-coast. Wear, replacement of parts, and 
repairs are down to the minimum. Production per hour 
of operation is exceptionally high. Constant uniformity Prom pt 
of grind is the rule. Costs are low. Profits are high. Deliveries are 


Figures show these facts. 
made of most 
Sizes. 


MACHINE 


1074 TENTH AVENUE, S.E. 
MINNEAPOLIS 14, MINNESOTA 


Wire, Call, or Write for Information 
— 
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Economical Feeding A Must 


Ohio Nutrition School Draws Nearly 500 


@ THE sixth annual Ohio animal nutri- 
tion conference was held at Ohio State 
university Nov. 6-7. Nearly 500 feed dealers 
and salesmen, manufacturers and suppliers, 
farmers and feeders attended to learn of 
the latest developments in animal nutrition. 

More economy and intelligent practice in 


feeding was the theme of the meeting as~ 


the principal speakers showed how more 
and more grain could be saved in feed lots 
in cooperation with the government's grain 
conservation program. 


Prof. Damon Catron of Iowa State col- 
lege pointed out that feed shortages in this 
country, and the continued need for greater 
exports of food to Europe, make it impera- 
tive that adjustments be made in present 
feeding practices. He called for a nine- 
point program of swine feeding to reduce 
grain feeding which suggested that hogs be 
marketed at 200-225 pounds, no heavier, 
and that full-grain feeding be employed 
only during critical nutritional periods and 
final fattening. 


Use Sterling Mash Concentrate 


37 12% containing 


LACTO-LIVER 


These are days for sales-minded feed dealers to look ahead. 
Put yourself in a good position for profit by stocking Sterling 
Mash Concentrate, 37'2 %. Here is the ideal base for spring 
chick mashes. Builds chicks quickly,- safely because of its 
exceptional assortment of high quality ingredients. Contains 
Lacto-Liver, the sensational new all-digestible combination of 
amino acids and vitamins found only in Northrup King mashes. 
With Sterling Mash Concentrate containing Lacto-Liver, you 
can build a better chick mash than ever before. 


NORTHRUP KING CO. 


Minneapolis Pioneer Feed Manufacturers for the Upper Midwest Minnesota 
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Prof. J. S. Coffey of the Ohio State uni- 
versity staff reminded feeders that unprofit- 
able hogs only reduce profits and even good 
rations cannot overcome bad breeding 
characteristics. “Good feed looks bad when 
fed to bad hogs, and good hogs can be made 
to look bad when fed a poor ration. When 
the wrong kind of hogs are fed the wrong 
kind of rations, the results are disastrous,” 
he observed. 

C. §. Vickers of the Ohio Poultry Im- 
provement association discussed what flock 
owners and hatcherymen expect of the 
feedman. Declaring that too much feed is 
sold on faith he asserted, “The only fellow 
in the whole set-up who really knows what 
he is selling is the manufacturer. That puts 
quite a responsibility on him.” 

Research work in animal nutrition carried 
on in Ohio was reviewed by Dr. R. H. 
Bethke, assistant director of the experiment 
station. Studies made with corn, he claimed, 
proved that cobs have an average corn re- 
placement value of 50 per cent or better 
for fattening cattle and about 25 per cent 
for calves. 

The feeding of the dairy herd was taken 


“up by Dr. G. Bohstedt of the. University 


of Wisconsin. 

Dr. W. E. Krauss, director of the Ohio 
State experiment station, discussed calf 
feeding and management. Several methods 
of raising new-born calves were outlined 
by Dr. Krauss, who pointed out the rela- 
tive merits of each. 

H. D. Branion, Ontario agricultural col- 
lege, told the conference of the problems 
of poultry feeding in Canada, where there 
is also a shortage of feed. The carry-over 
of nutrients from mother to offspring, he 
opined, is one of the most important feed- 
ing factors. 

Mexico as a competitor and a customer 
was the subject of a talk by Mervin C. 
Smith, formerly an attache of the American 
embassy in that country. “For many years 
Mexico will offer a market for food items,” 
he said. “Whether or not we will need such 
a market will depend on the demand for 
our food surpluses in other parts of the 
world.” 

John Slipher, professor of agronomy at 
Ohio State university, gave a comprehen- 
sive survey of soil management for feed 
and food production. He outlined five mea- 
sures that enable the land to produce nor- 
mally. They are: input of organic matter to 
match outgo; a program of water handling; 
a tilth and tillage program; a program to 
keep soil body in place and a nutrient 
program. 

The feed industry of Ohio, the extension 
service of the state university and the state 
experiment station were joint sponsors of 
the conference. 


@ STANLEY E. SHAFT has been named 

manager of the Larabee Feed Mill's plant 

at Wellington, Kan. He previously was asso- 

ciated with the Kansas Milling Co., Wichita, 

and before that with General Mills, Inc. 


@ AMERICAN NATIONAL MINERAL 
CORPORATION, Waynetown, Ind., has 
been purchased by the American National 
Feed & Mineral Corp. James D. Warren is 
president of the new firm. 
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fish... 
drums 


Hog and poultry feed batch 
mixers are supplied LIQUA-FISH 
in small quantities in drums. 


The lack of tank cars need not deprive 
the batch mixer of his normal supply of 
LIQUA-FISH. It is plentiful and available 
in any quantity, in drums. 
Inexpensive, standard machinery is 
manufactured for mixing liquid ingredients 
into feeds. Adding nutrition to hog and 


poultry feeds is a simple matter when 
you use LIQUA-FISH with this equipment. 
Write for complete information on the many 
advantages in using all-fish, fluid 
LIQUA-FISH, an analysis, prices and samples. 
Patents applied for on process and product. 


LIQUA- FISH 


DEHYDRATING PROCESS CO. 


10 HIGH STREET, BOSTON 10, MASS. 
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The first blizzard of the season enveloped 
Milwaukee today. The first blizzard always 
seems bad. The girls left the office early 
which quieted things down enough for us 
to decide to stay awhile and write this 
column. 

Received a card from Charles Kieser, 
vice president of the Borden Co., New 
York City, written in Lima, Peru. Charlie 
went to Peru by way of the Panama canal. 
From Lima, Charlie was scheduled to fly 
to Santiago, Buenos Aires and Rio de 
Janeiro before returning home. 

William M. Steinke, co-manager of the 


King Midas Flour Mills, Minneapolis, re- 
cently bagged a big moose with a 544 
inch spread of antlers. Hunting in Canada 
with Bill were “Tot” and George Heffel- 
finger and Al Remele, all officers of Van 
Dusen Harrington Co., Minneapolis. 

Wirt D. Walker, president of the Arcady 
Farms Milling Co., Chicago, is back on the 
job after spending a week at the Presby- 
terian Hospital for rest and checkups. 

Don Merrick, president of Central Mills, 
Inc., Dunbridge, Ohio, was a recent visitor 
at the offices of the Heil Co. in Milwaukee 
where he spent the day discussing dehy- 
drating problems with Gil Imse. Don was 
accompanied by Lloyd Larson, Chicago, 
secretary of the American Dehydrators 
association. 


Several of the Roy LaBudde’s gang of 


Buttermilk Bil 


for Steady Customers 
and larger profits, sell 


the famous yellow barrel, 


WRITE e WIRE e 


Rittenhouse 6-9885 


® Nothing has been removed except the water, nothing has been 
added. Contains no skim milk, whey or preservatives. Packed in 


PHONE 


K:CLorine 


Bulletin Building, Philadelphia 7, Pa. 
Locust 7-2040 
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deer hunters are still making the seasonal 
trek for bucks in northern Wisconsin each 
year. Those of the “old gang” still hunting 
are Carl Marks of Feed Supplies and Ches- 
ter Cook of King Midas Flour Mills, both 
of Milwaukee, and Fred Pittelkow of the 
H. P. Schmidt Milling Co., Oshkosh. 

It can be reported that John W. Rayney 
of Oak Park, Ill., former Silmo allocation 
director now turned salesman, is losing 
neither weight nor business. John and his 
wife drove to Missouri to take their daugh- 
ter Pat, who is attending Stevens college, 
to Thanksgiving dinner and just so John 
would have something to eat between meals, 
the trunk of the car was crowded with 
holiday food including a big turkey in a 
Nesco roaster. 

“See Saw Marjory Daw” is the title of 
a little booklet explaining the operation of 
grain markets recently published by Ed 
Cherbonnier, feed counselor for the Grain 
€& Feed Dealers National association, St. 
Louis. The booklet is profusely illustrated 
and according to the editor is intended for 
children from 8 to 80. 

Carl G. Orsinger, Waterloo, Iowa, doesn’t 
drink but he had plenty of the potent fluid 
for everybody else who visited the head- 
quarters of the Waterloo Mills Co. at the 
Fort Des Moines hotel during the Western 
Grain & Feed association convention. Carl 
still remembers that “‘candy is dandy but 
liquor is quicker”. 

New photographers in the feed field are 
the four Schroeder brothers who own and 
operate the North East Feed Mill Co., 
Minneapolis. Consequently, it’s up to you 
to smile when you see Joe, John, Art or 
Don. 

Chris Miller, the sage of Occident feeds, 
Minneapolis, says he likes Senator Ball's 
comment: “Does it make sense to destroy 
economic freedom in this. country in the 
name of restoring economic freedom 
abroad?” It’s no accident that we all agree 
with both Senator Ball and Chris. 

We all have much to be thankful for 
this Christmas. Let us devote some time 
Christmas eve and Christmas day in prayer 
for those who are less fortunate and in 
truly thanking God for the many blessings 
which are ours.—D.K.S. 


Georgia Feed Association 


Names Nichols President 


C. B. Nichols, Happyvale Flour Mills, 
Griffin, Ga., was elected president of the 
Georgia Feed association at a meeting held 
in Atlanta, Nov. 29. J. O. Smith, Flint 
River Mills, Bainbridge, Ga., was elected 
vice president and J. B. Crew of Edward 
E. Smith & Co., Atlanta, was named sec- 
retary-treasurer. 

Directors who were elected for three year 
terms were: R. C. Avrett, Alco Feed Mills, 
Atlanta; J. D. Jewell, J. D. Jewell Co., 
Gainesville; G. D. Arnold, Valdosta Mill- 
ing Co., Valdosta; and J. O. Smith. 

@ H. C. COLE MILLING CO., Chester, 
Ill., has purchased the Farmers Coopera- 
tive Elevator Co. at Marissa. Philip Knecht, 
who managed the elevator for the co-op 
will continue as manager. 
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‘Supreme Brand 
Condensed BUTTERMILK 
2 A pure, liquid creamery buttermilk just 
as it comes from the churn—condensed 
vacuum to remove Part of the 
Moisture fo, economy jn Shipping and 
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For generations Gorton men 
have worked with fish as a 
raw material. 


This experience in handling 
and storage, the speed with 
which raw material reaches 
‘the processing plants, all 
| mean vital protection for the 
quality of Gorton oils. 


= Vitamin oils are a major prod- 

= uct of the many Gorton pro- 

m cessing plants from New- 

| foundland to Gloucester. 

Every drum of Gorton vitamin 

| oils bears the extra value of 
Gorton’s know-how. 


NEW ENGLAND BY-PRODUCTS CORP. 


Sole Distributors 177_ Milk 
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How cows chase iodine 
through the salt block! 


i happens to in- 

i h shows you éssentially what 
poses in salt blocks. It oxidizes from the - 
ae so rapidly that the animal probably never catches 
up with it in the middle of the block. 


y in degree when in- 


Tests show this loss differs on e livestock feeds and 


organic iodine is used to iodiz 
mineral mixtures. 

iodine losses can be eliminated when salt 
blocks and feeds are iodized with Tra-min. —_ 
contains “protein-bound” Organic Iodine — whic 
100% stable! Add Tra-min to your feeds. 


However, 


Organic lodine in Tra-min is held 100% full strength until. F 
it is actually assimilated by the animal or fowl. It is “ protein- 
bound” by our exclusive patented process, so that it is — somslromants as <a wv 
rel ly by diges tion. ational Research Council Standards 
When you iodize salt blocks or feeds with Tra-min, you 
can be sure your customers are getting full iodine value. | |. 454 Ms. 
Besides, six-year feeding tests show that Organic Iodine is 
better assimilated. It promotes better growth, production : 
and reproduction in farm animals and poultry. . 26.831 Mg. 25. Mg. 
Mongonese| per Ib. per Ib. 
In addition to 100% stable Organic lodine~Tra-min also — en 
supplies important trace minerals—manganese, cobalt, cop- 
net. and sinc. Cobalt P.P.M. P.P.M. 5 
The chart on the right shows how Tra-min satisfies the .8196 Mg. “9 Mg. ; 
nutritional requirements of these minerals for various farm [| 
animals. 
But here's the pay-off with Tra-min—it actually costs less 
when you iodize your feeds with this important ingredient! feed feed — 
Save money ... improve your feeds . . . iodize with Tra-min. . 
Write today for a copy of our 6-Point Facts File on Tra-min. . -32847 Mg. 
Address Dept. B - 12. a oy 


2 Ibs. of TRA-MIN to a ton of feed is all you need except 
in concentrates or when grain is fed along with mash. 


WISCONSIN TEXAS NEW ENGLAND 


Western Lime & Cement Co, Hanniz Supply Co. Grandone, Inc. 
Milwoukee 1, Wise. Lubbock, Texas Needhem, Mois. 


WEST COAST HAVANA, CURA MINNESOTA” 
Nutritional Products Ce, Ave Newsome Commissign Co 
~ Bozeman, Mont. San Rafael 456 Minneapolis, Minn. 


IN CANADA: Whitmoyer Laborstories, Ltd. 
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Central District Meetings 


Wisconsin Feed Men Hold Four Sessions 


@ A SERIES of four district meetings 
sponsored by the Central Retail Feed asso- 
ciation in Wisconsin last month drew a 
total attendance of nearly 600 feed men 
according to a report by David K. Steen- 
bergh, Milwaukee, executive secretary. The 
first session was held Nov. 10 at Eau Claire. 
The other meetings were held Nov. 11 at 
Green Bay; Nov. 17, Fond du Lac; and 
Nov. 18 at Janesville. 

Speakers at the sessions included R. C. 
Tesch, Knauf & Tesch Co., Chilton, who 
is president of the organization. Mr. Tesch 
endorsed the program of action offered by 
the American Feed Manufacturers associa- 
tion and urged dealers to get behind this 
movement to avert price controls and 
rationing. 

Mr. Tesch reported that an attempt is 
going to be made during the special session 
of congress to get an enabling act passed 
which would give the President power to 
set forth any measures which he deemed 
necessary. It would virtually declare another 
state of emergency and give blanket power 
to ration and set prices. 

“When and if such a bill is introduced 
it will seem harmless enough, but its effects 
could be tragic if passed,” Mr. Tesch said. 
“T am asking each of you to get in touch 
with your congressman and let him know 
how you stand on this important matter.” 

Dr. John Parker, director of the Midwest 
Barley Improvement association, Milwaukee, 
spoke briefly to explain details of a new 
$30,000 malting barley contest sponsored 
by his organization. He urged dealers to get 
behind the contest to encourage their farm- 
ers to put more acreage into barley. 

William C. Groebl, credit manager of the 
feed and soy division of Pillsbury Mills, 
Inc., Clinton, Iowa, talked on retail credit 
at the meetings. He urged dealers to watch 
their credit policy closely. His speech is 
published in full starting on page 15 of this 
issue of The Feed Bag. 

Walter B. Griem, in charge of feed and 
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fertilizer control in Wisconsin, explained 
that we should have 17 million tons of fer- 
tilizer produced in the United States dur- 
ing the next season. He explained that this 
is two and one-half times more than the 
1935-39 average yet we will still have a 
shortage. 

“Wisconsin should get from 306,000 to 
350,000 tons of fertilizer,’ Mr. Griem said. 
“This will be eight to ten times more than 
we received before World War II. At the 
same time the rest of the United States will 


‘only have about two and one-half times 


more.” 

Mr. Griem predicted that there will prob- 
ably be more superphosphate, not any more 
potash and a shortage of nitrogen. Touch- 
ing on feed he reported that Wisconsin 
tonnage was down about 10 per cent in 
1946 as compared to 1945. 

Mr. Griem reported that experimental 
work at Wisconsin had shown that the pro- 
tein content of hybrid corn was lower than 
that of open-pollinated varieties. He recom- 
mended that feed manufacturers figure hy- 
brid corn in their formulas at not more 
than 8.5 per cent protein in order to be 
safe. 

A survey of the feed situation was offered 
by Dr. Gordon Sprague of the Western 
Condensing Co., Appleton, Wis. Dr. 
Sprague, who served in the bureau of agri- 
cultural economics for many years, indi- 
cated that there was a way to solve the 
present feed shortage. 


According to Dr. Sprague, in the 1946- 
47 feeding year we had a 15 per cent grain 
and millfeed surplus. In the 1947-48 year 
it is estimated that there will be a 5 per 
cent deficiency, he said. 

“However, in high protein: feeds we now 
have only a 6 per cent deficiency compared 
to 9 per cent during the last feeding years,” 
Dr. Sprague said. “If we can get all the 
grain balanced up with supplements we will 
be able to do the job and still produce 
enough meat, milk and eggs.” 

According to Dr. Sprague we are now in 
a liquidation cycle of farm animals due to 
the fact that since the middle of summer 
the price of grains has risen while the price 
of meat did not go up in proportion, there- 
by causing an unfavorable feeding ratio. 

“We will undoubtedly have a shortage 
of chickens, meat, milk and probably eggs 
from spring of 1948 until the end of the 
year,” he said. 

Touching on the proposed reinstatement 
of controls, Dr. Sprague said he honestly 
believed that the best way to do an equit- 
able job is to permit the free flow of prices. 

“No government order ever operated 
which did not hurt the little fellow and help 
the big one,” he said. “If you leave things 
alone the necessary adjustment will be ac- 
complished naturally.” 

Mr. Steenbergh, executive secretary of 
the association and publisher of The Feed 
Bag, concluded all the meetings with a 
short talk on the necessity for all feed men 
to keep in constant touch with their repre- 
sentatives in congress. He indicated that 
most all of the Wisconsin delegation would 
probably oppose return of price control 
and rationing but that they needed assur- 
ance from their constituents back home 


(Continued on page 112) 


PHOTO at left below shows Dr. John Parker, director of the Midwest Barley 
Improvement association, Milwaukee, explaining details of his $30,000 malting 
barley contest. Seated, left to right are William Groebl, divisional credit manager 
of Pillsbury Mills, Inc., Clinton, lowa; H. J. Fisher, Fond du Lac County Co-op, 
who was local chairman at the Fond du Lac meeting; and Dr. Gordon Sprague, 
Western Condensing Co., Appleton. In the photo at the right, Walter B. Griem, 
who is in charge of feed and fertilizer control work in Wisconsin, is shown left, 
receiving a traveling bag from Association President R. C. Tesch, Knauf & Tesch 
Co., Chilton. The bag was presented to Mr. Griem in behalf of the members of 
the Central association in honor of Mr. Griem's completion of 25 years of 
Wisconsin control work on Nov. 15, 1947. 
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By hit and by miss? Or by plan and calculation? We have a plan 
that ells feed. We believe that it takes a well-made plan to sell feeds — 
a plarithat will build a volume, sustaining business from the first bag to 
bag-aftér-bag. 

ht KAIR-ACRE PLAN is a comprehensive, complete feed sell- 
, tailor-made for dealers in our regional territory. It will 
a successful business, or enhance the success of an estab- 
iness. 
are located in or near the area outlined by this map, write for 
our explanatory brochure ‘THE FAIR-ACRE PLAN — What itis... 
How it works.” 


| LINDSEY-ROBINSON & COMPANY Hl 


INCORPORATED 
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Controls Solve Our Problem 


Merely Cause Mal-distribution of Feed Supplies 


@ I WOULD like to first discuss with 
you the situation as I see it in regard 
to our feed supplies in the nation and 
one group of men that I feel have 
done more to bring out the real true 
picture in regard to the feed supply 
situation than any other group. That 
is none other than the Feed Survey 
committee made up of 23 agricultural 
college representatives who met about 
a month ago to make a survey of their 
ideas as to just what the situation was. 
This is the sixth report that these 
people have put out on feed supplies 
and needs. This is financed and pub- 
lished by our association and I think 
it is one of the grandest pieces of work 
that our association has done. I’m not 
going to bore you with an awful lot 
of figures but I do want to discuss one 
or two important points. 

This survey showed what the Amer- 
ican farmer is going to require in feed 
supplies and the adjustments he is go- 
ing to make, or is in the process of 
making, will require about seven mil- 
lion tons less total feed supplies than 
were used a year ago. However, after 
taking that into consideration we are 
still approximately five million tons 
or 5 per cent short of meeting even 
that adjusted figure. 

The college feed survey committee 
report estimated that there would be 
available for livestock feeding in this 
nation approximately 250 million bu- 
shels of wheat, providing the govern- 
ment went ahead with present plans 
of buying 500 million bushels of wheat 
to ship abroad. Now then in order to 
make up this 5 per cent deficit it 
would require 417 million bushels of 
wheat. But if we were to maintain 
livestock and poultry feeding in this 
nation at the same rate that it was last 
year we would have to feed 650 mil- 
lion bushels of wheat. 

Of course that is much more wheat 
than we have ever fed in this nation. 
During my experience in Washington 
when we were allocating feed wheat 
throughout the nation a total of 489 
million bushels of wheat were used in 
feeding livestock and poultry. I’m 
merely giving you those figures to 
*“An address delivered Nov. 25 at the annual 


meeting of the Western Grain & Feed associa- 
tion held at Des Moines, Iowa. 
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By WALTER BERGER* 
President 
American Feed Manufacturers Ass'n. 


show you the importance of the ex- 
port program on our rate of produc- 
tion of our basic protective foods, 
meat, milk and eggs. 

Now then, that means that within 
the coming year the United States 
department of agriculture is expecting 
that we will have a reduction in the 
production of meat for human con- 
sumption here in the United States. 
A reduction from 156 pounds for this 
year back to 143 pounds next year in 
1948. That is still, however, quite a 
sizable amount of meat in comparison 
with what we ate in 1935 to 1939. 
During that period of °35 to °39 we 
only ate 126 pounds of red meat per 
capita in the United States. 

However, the department of agri- 
culture also expects a reduction of 
approximately 8 per cent in egg pro- 
duction this coming year. They expect 
and are requesting a reduction of 
about 7 per cent in chicken produc- 
tion. They expect and are recommend- 
ing a reduction of approximately 12 
per cent in turkey production. They 
are expecting a reduction of approxi- 
mately 6 per cent in the spring pig 
crop. Even with those adjustments 
that the department of agriculture is 
recommending and which they are ex- 
pecting, it will make the carryover 
next October 1, at a very, very low 
figure. It means that even with those 
reductions we still need to have a 
pretty good crop this coming year. So 
those are the things that are really 
facing us at the present time. 


What does this mean? It means that 
when we do not have enough grain 
to keep up the present export schedules 
for shipments abroad and continue to 
produce the same amount of meat, 
milk and eggs, with the purchasing 
power in this country remaining at 
such a high level, then we have a 
tendency for an inflationary spiral. 
In other words, there is already started 
in this nation another campaign to 
again increase wages which again will 
increase the purchasing power and 
with a lower supply of meat, milk and 


eggs, it means higher prices. 
Now the demand for return of con- 


trols in my estimation is something 


that we cannot overlook. I do not 
think that we can even expect too 
much from the Republican congress. 
There are many areas, particularly the 
industrial areas, in which they will 
want to attempt to hold their strength 
during the coming year, and I believe 
that they will listen to the pressure 
that will be put on for the return of 
price and rationing controls. I would 
like to throw out this one thought. 
I am wondering how many of you 
here in the audience have really 
checked up at home to see just how 
your wife feels about the return of 
price controls and rationing? 

One large company told to me in 
secret, I cannot give the firm’s name, 
that they called in their chief execu- 
tives and all of the heads of the vari- 
ous departments including the junior 
executives. These men were all mak- 
ing good wages; they had all had ad- 
vances in the last year, and this firm 
happens to be in the feed business. 
The president of the company put it 
up to them in this way. We’re down 
here working every day and handling 
our business. We know the problems 
that our company had when under 
price control and rationing particular- 
ly after V-J day. But I am wondering 
if you fellows would go home tonight 
and talk to your wife without giving 
her any indications as to just why 
you are asking the question and see 
if she is in favor of the return of price 
control and rationing. And then after 
you find out from her and find that 
she is, try to find out the one funda- 
mental reason why she is in favor of 
it. 

These men incidentally were allowed 
to turn in their reports the next morn- 
ing without a signed name. Approxi- 
mately 80 per cent of the wives of 
these people were in favor of the 
return of price and rationing control 
and the one big fundamental reason 
that stood out was the fact that they 
were under the impression that if 
price control and rationing were re- 
turned they would be able to buy 
meat, milk, and eggs at the same prices 


‘ 
: 


they were a year and a half ago. 

I am wondering too, if there are not just 
a few too many people within our own 
industry who made so much easy money 
during the last six months or year of price 
controls, rationing and allocations, who are 
a little bit in favor of the return of controls? 
I think it might be well to analyze our- 
selves. 

If the American public really wants to 
aid the hungry people in the world it is 


my opinion that we must get them to under-. 


stand two fundamental points. One is that 
the cost of feeding the world is not the 
tax bill, everybody pays them. anyway. But 
it is the price they are paying for the foods 
that are made out of feed. That is the 
barometer, our personal sacrifice that must 
be made and if we can’t do it by making 
that personal sacrifice then maybe we will 
have to say we can’t give so much. 

The only fundamental point that I would 
like to leave with you folks is that it seems 
to me impossible to tell the rest of the 
world that the free enterprise system is 


the ideal system for all nations to follow, 
and then turn around and put us back in 
under bureaucratic controls in this country. 
I do not believe that we are consistent in 
our thinking if we do that. 


I would like to give you a little report 
on why I was in Washington yesterday. 
Ever since the famous President Truman 
and Charles Luckman broadcast on Sunday 
night a couple of months ago, in which 
they announced the poultryless and eggless 
Thursdays and meatless Tuesdays, etc., those 
of us who are active directors of the various 
organizations in the United States who are 
either a part of agriculture or closely allied 
to it, have been very much in favor of see- 
ing that this job be done in another way. 
We saw that it was going to be hard for 
us to go out with good sound grain con- 
servation programs to the livestock and 
poultry feeders of this nation and then turn 
around and tell the public not to buy their 
finished products. It has been a long and 
hard task in trying to get this thinking 
changed. Thank God we are in a democ- 


Swinging on the Barnyard Gate 


GLENN 
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"Soon as the old boy is out of sight let's all go over to that feed sore and have 
a midnight snack!" 
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racy where we have that opportunity, and 
I believe that you will find that in a very 
few days the work of the citizens’ food 
committee will be turned over to the cabi- 
net food committee. It is now a matter of 
trying to get it in the hands of people who 
really understand agriculture and agricul- 
tural problems. That is none other than 
the department of agriculture. We do not 
have it there yet. 

The citizens’ food committee is made up 
of Gen. Marshall, secretary of state; Mr. 
Harriman, the secretary of commerce; and 
Mr. Anderson, the secretary of agriculture. 
The major problem being that of foreign 
relations, international diplomacy and inter- 
national politics, Marshall naturally is call- 
ing the signals. 


For some reason congress gave the power 
of authority for export controls to Secretary 
Harriman of the commerce department. 
Therefore, he feels that he has a very defi 
nite interest, but I believe it is in the 
interest of all of us who are working closely 
with agriculture or in part with agriculture 
to see that this authority is finally turned 
over to the department of agriculture. Be- 
cause of our "nfortunate experience working 
with men who had charge of the citizens’ 
food committee who couldn't understand 
agricultural problems, we at least can go to 
the agricultural department and talk to men 
who know something about agriculture. 
Therefore, it is my appeal that we do at- 
tempt to get it into the hands of the secre- 
tary of agriculture. 

A week ago last Thursday, Secretary 
Anderson called together the heads of 50 
organizations of the United States who are 
either a part of agriculture or are closely 
allied to agriculture. This group of men is 
concerned about the possibility of being 
forced into the return. of governmental 
controls. They want to help and cooperate 
with the department of agriculture in at- 
tempting to work out voluntary conserva- 
tion programs in the place where the job 
can and will have to be done, and is being 
done today, and that is in the feedlot. 

Five men were picked out of this group 
of 50 to serve as a working committee. 
They are Ed O'Neal of the Farm Bureau: 
L. S. Hitchner, executive secretary of the 
Agricultural Insecticide & Fungacide asso- 
ciation; Herman Demme, president of the 
National Poultry Producers association; 
Homer Davison of the American Meat 
Institute; and myself. We met yesterday to 
attempt to get the ball rolling. Rather than 
the old type of “Don’t Eat Poultry, Don’t 
Eat Eggs, etc.,” the theory of the new pro- 
gram will be to “Conserve” grain instead 
of “Save”. Some of our other points will 
be: “Market Hogs at Lighter Weights”; 
“Put Less Finish on Beef Cattle”; “Provide 
More Hay Roughage and Pasture for Dairy 
Cattle”; “Cull the Inefficient Poultry from 
the Flock”; “Kill Rats and Insects”; “Help 
Yourself, Help the Nation, Help the Hun- 
gry’; and “Feed Wisely, Avoid Waste.” 
This will be followed up by a very definite 
and strenuous campaign on the control of 
insects and rats. 


Now I would like to give you just a little 
summary of how we in the American Feed 


(Continued on page 80) 
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Does Anyone Ever Ask 


Perhaps we at Ultra-Life Laboratories have 

been fooling ourselves. Perhaps we’ve been too smug 

in our self-assurance that the entire feed industry was 

familiar with our products and services, merely because we 

«) pioneered the field of vitamin-trace-mineral fortification of feeds 

for poultry and livestock. Perhaps we’ve assumed too much in think- 

ing that the millions of tons of Ultra-Lifed Feeds sold throughout the Na- 

tion meant that feed manufacturers throughout the Nation were familiar, at 
least, with the quality of our products. 


SO, BACK TO FUNDAMENTALS! 


Ultra-Life Poultry Concentrate and 4 We furnish you with a large and varied 
" Ultra-Life Livestock Concentrate are * selection of sales-and advertising helps. 
scientifically formulated vitamin - mineral These include— 
products, used by feed manufacturers to en- Free newspaper mats. 
rich the feeds which they manufacture. ins — continuities and transcriptions. 
ree toiders. 


Free manuals, abiy edited, and written to show 
the farmer hundreds of successful ways to per- 
form his farming operations. 


Free sales analysis and consultations. 
In other words we at Ultra-Life Laboratories 


2 We show you, as a feed manufacturer, 

" how to make a feed of highest quality, 
using our products and other ingredients 
which you obtain elsewhere, most of them 
locally. We furnish tailor-made formulas for 


this purpose, adapting them to market prices 
prevailing in your community, but making 
certain always that the finished feeds will 
measure up to high standards. 


We train your employees to become feedmen (or 

® feedwomen). For this purpose, we conduct schools 
in both poultry and livestock fields. We have the exclusive 
teaching rights to the famed Ultra-Way System of In- Feeds 
ternal Culling for poultry. We train other classes in the Top the 
fundamentals of livestock service to dairymen. 


But with all this, we train them to sell feeds ... your feeds 
... to put you, as a manufacturer of Ultra-Lifed Feeds, in 
a position where you can compete, successfully, against any 
other feed mill or feed dealer in your territory. 


can put practically any feed manufacturer on 
a profitable basis by following our program. 
And what’s more, we can keep him on that 
kind of a basis indefinitely. 


Ultra-:Lifed 


Top Ultra-Life Laboratories, Inc. 
East St. Louis, Ill. 


Please send me full information 
about your plan for helping me ia 
serve my customers better. 


Please send me full information 
about Ultra-Way Poultry Inspec- ia 
tion Service. 


Please send me enrollment blank 
for next Ultra-Way School. 


(Signed) 


Laboratories, lhe 


ADDRESS. 


MAIN OFFICE AND PLANT, EAST ST. LOUIS, ILLINOIS Number 
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THE TRADE MARK PROPERTY OF SAVAGE, INC. 


EFFICIENCY: ECONOMY 


(From Pioneering) (From Specializing) 


VOLUME IN MILLIONS 
(From Our Big, New, Higher Speed Plant) 


Our amazing efficiency in feed-tag production resulted 
from our pioneering. 

The economy in “Tags that Talk” results from our 
specializing in high-speed volume production of indi- 
vidualized tags. 

One glance at the gay colors and identifying designs 
from as far away as they can be seen, tells what is in 
any bag. 

No need to get within reading distance to pick the 
wanted bag out of a mixed stock or stack. 

A “Batch of Samples” will show you why. May we 
send a set free, today? Hundreds, thousands, millions! 
Quantities are all the same to us; and constant improve- 
ments in manufacturing and shipping keep our service 
growing better and better. 


Do Write Us TODAY! 


“REG. U. 8. PAT. OFF. 


TO HANDLERS, 
SELLERS ano USERS 


From as far away as they can be seen; 
colors and designs tell handlers, sellers 
and users, instantly and exactly; what 
they want to know. 

Special Savage Processing eliminates 
glare; keeps colors true in any light; makes 
the right bag stand out in any stack; and 
lets you spot the bag you want without 
stopping to read. 

Then, you grab a tag and. pull a bag! 
They're just that strong and worth writing 
about to us NOW, 

Just send us samples of tags as you usé 
them now in lots of 1,000 or 1,000,000 
or more—in one kind or many kinds. 
Mark annual quantities on the back of 
each sheet. We'll send you FREE, specific 
suggestions for ‘‘Tags that Talk” the way 
you want them to talk for you. 

We'll also send free a “Batch of Samples” 
showing some of more than 400 tradé 
marks now appearing on “Tags that Talk:”* 
Why not write us NOW? 
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Friendly Atmosphere 


Builds Good Will for Simpson 


@ NOSTALGIA plays an important 
role in the progressive merchandising 
program of Roger Simpson, who oper- 
ates the Farmers’ Feed & Hardware 
Co., Bethesda, Md. In the midst of a 
modern suburban community where 
residents are in the main backyard 
farmers, Mr. Simpson has effectively 
combined memories of the past with 
good, solid present day selling ideas. 

“People around Bethesda seem to 
like the idea that the friendliness and 
merchandise of our store is just like 
radio’s Jot-Em-Down store run by Lum 
and Abner,” Mr. Simpson observed. 
“Although we try to keep strictly ‘on 
the ball’ at all times in our merchan- 
dising policies, we have found that 
our customers like the fact that there’s 
a little of the old time atmosphere 
about our feed store.” 

Despite a back room display of 
horse collars, binders, and horseshoes, 
the business methods of the Farmers’ 
Feed & Hardware Co. are very much 
up-to-date. With a sales volume of 
nearly $250,000 annually, Mr. Simp- 
son’s firm is a leader in all progressive 
merchandising ideas. 

The Farmers’ Feed & Hardware Co. 
specializes in hog and poultry feeds, 
handling no dairy rations because few 
farmers in the Bethesda area keep 
dairy cows. The firm’s big annual vol- 
ume of feed sales is mainly in quality 
formula rations supplied by the Wil- 
kins-Rogers Milling Co. of Washing- 
ton, D. C., and the Baltimore Feed & 
Grain Co. at Baltimore. 

Proving a highly profitable sideline 
to hog and poultry feeds is the firm’s 
special bulk wild bird feed. Sales of 
this specialty preparation average well 
above 2,500 pounds monthly in the 


FEED & HARDWARE 
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summer months and considerably more 
during the colder seasons. “I’m amazed 
at the way this bird feed sells,” Mr. 
Simpson declared. “It’s a high quality 
mixture, including sunflower seed, 
vetch, rape-seed, and peanuts. Custo- 
mers come from all over this section 
of Maryland and from Washington, 
D. C., to buy from us.” 


The attractive two-story brick struc- 
ture which houses the Farmers’ Feed 
& Hardware Co. is located on busy 
Wisconsin avenue, main thoroughfare 
of thriving Bethesda, a suburb of the 
nation’s capital. Its big display win- 
dows, attractive signs, and neat, eye 
appealing displays never fail to catch 
the eyes of passersby traveling from 
Washington to their homes in Mary- 
land. Backyard farmers account for a 
substantial portion if Mr. Simpson’s 
$250,000 yearly volume and Washing- 
ton executives and office workers are 
his regular customers. 


Mr. Simpson has owned the Farm- 
ers’ Feed & Hardware Co. for about a 
year, but the firm’s history dates way 
back to 1911 when the feed store was 
started by Walter E. Perry. Even now 
many of the old-timers refer to the 
firm as “Perry’s store.” 

Practical hardware sidelines needed 
by city and country dwellers alike ac- 
count for a substantial share of Mr. 
Simpson’s profits. The alert dealer dis- 
plays these useful hardware items at- 
tractively and features a daily “special” 
in front of his store. Wheelbarrows, 
garden hose, light garden tools, and 
a variety of seasonal items have proven 
profitable companion sellers to formula 
feed. Mr. Simpson also handles paints, 
floor wax, linoleum, light tools, and 
home canning equipment. ’ 

“Tied in very closely with our feed 
department are these sidelines: insecti- 
cides, remedies, pet supplies, and 
seeds,” Mr. Simpson explained. “We 
are striving for the one-stop farm cen- 


OLD fashioned neighborliness 
has been of great assistance in 
helping Roger Simpson attract 


new business to his busy feed © 


store at Bethesda, Md. An ex- 
terior view of the attractive 


Farmers’ Feed & Hardware Co. 


is shown at the left. 


ROGER SIMPSON 


ter that is a goal of many feed men,” 
he added. 

Within the next few months, Mr. 
Simpson plans to modernize his store’s 
salesroom to permit a greater amount 
of self-service than is now possible. 
This will include installing more flat 
counters and shelves from which cus- 
tomers can easily select their own 
needs, if they prefer to shop without 
the assistance of clerks. “We spend 
about 30 per cent of our time getting 
merchandise for customers that they'd 
be perfectly willing to pick up them- 
selves,” Mr. Simpson stated. “That's 
why we're planning the improve- 
ments.” 

Although he’s only been in the feed 
and hardware business for a year, Mr. 
Simpson has lived in Bethesda for 12 
years and knows thoroughly the par- 
ticular problems that affect his custo- 
mers and prospective customers. While 
working for the Kresge variety store 
chain for five years, Mr. Simpson 
learned a lot about merchandising that 
he is now finding helpful in his own 
business. 

Prior to acquiring the Farmers’ Feed 
& Hardware Co., Mr. Simpson served 
as an accountant for the war depart- 
ment in Washington, in which capa- 
city he gained a solid background in 
cost accounting that is now proving 
invaluable in his computing of inven- 
tories, mark-ups, and margins. During 
World War II, Mr. Simpson served 
as an administrative officer in the 
Office of Strategic Services, the world- 
famed OSS. 

Edward Rupp, a World War I 


(Continued on page 96) 
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e Right because the twin at left wears an apron fashioned 
from bags printed with Chase Washout Inks .. . the popular 
brand that is printed sharply and clearly yet washes out 
quickly, easily. The Chase label on every bag gives complete 
instructions. 


Housewives the country over are finding more and more 
practical uses for Chase Bags printed with Chase Washout 
Inks—for dresses, draperies, spreads, pillow cases, acces- 
sories, etc. Actually, it is estimated that between 100,000,000 
and 200,000,000 yards of dress print bags were used in 1946. 


You, too, can build good will by providing your customers 
with this valuable cloth premium. Your nearby Chase Sales- 
man will be glad to give complete details. 


One Hundred Years of Experience 
in Making Better Bags for 
Industry and Agriculture. 


FOR BETTER BAGS... BETTER BUY CHASE 


BOISE BUFFALO $CHAGRIN FALLS,O. e CLEVELAND  CROSSETT, ARK. DALLAS DENVER DETROIT GOSHEN, IND. 
HARLINGEN, TEXAS HUTCHINSON, KAN. KANSAS CITY MEMPHIS MILWAUKEE MINNEAPOLIS NEW ORLEANS NEW YORK 
OKLAHOMA CITY ORLANDO, FLA. PHILADELPHIA PITTSBURGH PORTLAND, ORE. REIDSVILLE, N,C, ST.LOUIS * SALTLAKECITY TOLEDO 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


Title of Experiment: The Effect of Differ- 
ent Levels of Manganese and Different 
Amounts of Vitamin D in the Diet of 
Hens and Pullets. 
Authors: J. R. Couch, L. E. James and 
R. M. Sherwood, Agricultural Experiment 
Station, College Station, Tex. 
Digest: New Hampshire hens in the sec- 
ond year of production appeared to require 
more manganese and vitamin D for egg 
production, fertility, hatchability and egg 
shell quality than pullets in the first year 
of production. There was an apparent re- 
lationship between the manganese content 
of dried egg yolk and the manganese con- 
tent of the diet. A supplementary relation- 
ship appeared to exist between manganese 
and vitamin D when an excess of mangan- 
ese was fed with a sub-optimum amount of 
vitamin. 

Title of Experiment: Egg Production of 
Pullets Fed only During the Cooler Part 
of the Day. 
Author: Burt W. Heywang, United States 
Department of Agriculture, Glendale, Ariz. 
Digest: Three experiments were conducted 
in which white Leghorn pullets had access 
to feed only during the cooler part of the 
day (8 p.m. to 8 a.m.); or only during the 
warmer part of the day (8 a.m. to 8 p.m.); 
or in two of the experiments, only during 
the daytime. In one experiment, in progress 
during both cool and hot weather, as com- 
pared with the pullets having access to feed 
only during the warmer part of the day, 
those having access to feed only during 
the cooler part of the day (1) laid more 
eggs when the weather was hot, but fewer 
eggs when the weather was cool, and fewer 
eggs during the entire experimental period; 
(2) ate more feed when the weather was 
hot and more feed during the experimental 
period, but less feed when the weather was 
cool; and (3) were not greatly different in 
their changes in weight during either cool 
or hot weather. In the other two experi- 
ments, in progress only during hot weather, 
no appreciable difference in egg production, 
feed consumption, or weight resulted from 
the pullets having access to feed only dur- 
ing the cooler part of the day instead of 
only during the warmer part or only during 
the daytime. 

* 
Title of Experiment: The Nutritive Value 
of Cottonseed Meal, Soybean Meal and Pea- 
nut Meal When Used Separately and To- 
gether to Supplement the Protein of Prairie 
Hay in Experiments with Steers. 
Authors: H. M. Briggs, W. D. Gallup and 
A. E. Darlow, Agricultural Experiment Sta- 
tion, Stillwater, Okla. 
Digest: Cottonseed meal, peanut meal, soy- 
bean meal and a mixture of equal parts of 
the three meals were compared in nutritive 
value when fed to steers as supplements to 
a basal ration of prairie hay of low-protein 
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content. The supplements were fed with the 
hay in the ration of one part of supplement 
to 10 parts of hay. The digestibility of all 
nutrients was greater in the supplemented 
rations than in the unsupplemented prairie- 
hay ration. The nitrogen intake of the steers 
on the supplemented rations ranged from 
55.6 to 57.7 gm. daily. Efficiency of utiliza- 
tion of the nitrogen in digestion when ex- 
pressed as true digestion coefficients was 
89.2 per cent for the cottonseed meal ration, 
94.3 per cent for the peanut meal ration, 
91.3 per cent for the soybean meal ration 
and 92.6 per cent for the protein mixture. 
Differences between these values were not 
significant. It appears from a consideration 
of all data that despite the greater digesti- 
bility of the protein in the peanut meal ra- 
tion, utilization and storage of protein was 
about the same for each of the supple- 
mented rations. There was no evidence to 
show that the protein furnished by a com- 
bination of the meals was superior in quality 
for yearling steers to that furnished by any 
one of them. 

* * 
Title of Experiment: Effect of Duration of 
Water Treatment on the Nutritive Value of 
Linseed Meal. 
Author: F. H. Kratzer, University of Cali- 
fornia, Davis, Calif. 
Digest: Samples of linseed meal were mixed 
with three times their weight of water, 
held at 22 degrees Centigrade for various 
periods of time and dried at 85 degrees 
Centigrade. At least 12 hours of water treat- 
ment were necessary to produce maximum 
chick growth when the treated meals were 
included in chick rations at 35 per cent. 


* 

Title of Experiment: Effect of Continued 
Thyroprotein Feeding on Egg Production. 
Authors: C. W. Turner, H. L. Kempster 
and N. M. Hall, Agricultural Experiment 
Station, Columbia, Mo. 

Digest: White Leghorn hens in their fourth 
laying year were continued on the feeding 
of thyroprotein at the rate of 10 gm. per 
100 Ibs. of total batter mash, in comparison 
with a group of control hens of the same 
age. Of the group being fed thyroprotein, 
seven hens had been fed continuously for 
two years. These hens again showed, a 
maintenance of egg production during the 
summer period from May to late August 
but the maintenance of summer egg pro- 
duction was not quite so marked as during 
the previous year. For the entire year the 
average weekly egg production of the con- 
trols was 22.03 per cent and for the thyro- 
protein group it was 27.69 per cent. The 
chickens fed thyroprotein laid 25.69 per 
cent more eggs during the year than did the 
control group. A similar experiment was 
conducted with Rhode Island Red hens dur- 
ing their second laying year. The weekly 
egg production of the hens fed thyroprotein 
for two years was distinctly above that of 
the control group throughout the year al- 


though both groups were far less produc- 
tive than during their pullet year. The 
average weekly egg production of the con- 
trol group averaged 28.94 per cent; those 
fed thyroprotein averaged 38.73 per cent. 
This represents a difference of 33.1 per 
cent in favor of the egg production of the 
chickens fed thyroprotein. While thyro- 
protein feeding influenced the seasonal 
change in body weight of the White Leg- 
horn hens relatively little, the control 
Rhode Island Red hens gained more in 
body weight and during much of the year 
weighed almost one lb. heavier than those 
fed thyroprotein. Examination of the car- 
casses at the end of the experiment indi- 
cated that this difference was largely fat. 
Examination of the bodies of a group of 
Rhode Island Reds fed thyroprotein at the 
level of 10 gm. per 100 Ibs. of feed for 
two years in comparison with the controls 
indicate that no marked changes in the 
gland or organ weights occurred. As would 
be expected, the average thyroid weight of 
the thyroprotein fed group was somewhat 
below that of the controls. The significance 
of the differences in weights of the para- 
thyroids and adrenals requires further study 
the authors conclude. 

Title of Experiment: Experiments with Iodi- 
nated Casein on Farms in England and 
Wales. 
Author: K. L. Blaxter; University of Read- 
ing, England. 
Digest: An extensive experiment on 97 
farms with 1,164 cows, 1,008 of which were 
finally used, in England and Wales was car- 
ried out through eight weeks to study the 
effects of giving a 20 g. dose of iodinated 
casein in an additional four pounds of con- 
centrated feed on milk yield and cattle. It 
was found to increase milk flow by 9.44 
pounds or 22.2 per cent as measured against 
the cows without the casein or 10,000 gal- 
lons for the 538 cows. Mature cows showed 
greater increases than young ones, and the 
response was greater in the higher yielding 
cows. After treatment, yields remained high 
for several days and then dropped severely. 
One-fifth of the cows lost weight by visual 
inspection and in some cases by actual 
weighings. Heart rate was increased in some 
cows and this was smaller in young cows. 
Overfeeding in a few cases led to severe 
symptoms of hyperthyroidism. There was 
no effect on mastitis, lameness or abortion. 
Title of Experiment: Effect of DDT on 
Growing Turkeys. 
Authors: S. J. Marsden and H. R. Bird, 
Agricultural Research Center, Beltsville, Md. 
Digest: Groups of six Beltsville small white 
turkeys four and one-half months old were 
fed technical DDT dissolved in vegetable 
oil in the all-mash diet at levels of 0.019 
and 0.038 per cent without visible ill ef- 
fects. At levels of 0.075 and 0.15 per cent 
for eight weeks and 0.3 per cent for 12 
days, growth rate was depressed, severe 
muscular tremors occured, mortality ex- 
ceeded 50 per cent and the chemical was 
stored in the body tissues, principally fat, 
at concentrations of four to eight times 
that in the diet. The tolerance appears to 
be sufficient to permit the liberal use of 
DDT as an insecticide if reasonable pre- 
cautions are taken. 
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DRY CARRIERS 


VIT-AD—Stabilized Vitamins A and D in soybean oil meal; guaranteed 
400 AOAC chick units of Vitamin D and 1000 USP units of Vitamin 
A per gram. Easy to use: just measure out the required amount 
for your batch and mix in mixer with other ingredients—economical 
—conveniently packed in 100-lb. drums. 


VIT-D-100—Stabilized Vitamin D in soybean oil meal—guaranteed 100 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 
other ingredients—economical—packed in 100-lb. bags. 


VIT-D-400—Stabilized Vitamin D in soybean oil meal—guaranteed 400 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 
other ingredients—economical—conveniently packed in 100-Ib. 
drums or bags. 


VIT-D-2000—Stabilized Vitamin D in soybean oil meal—guaranteed 2000 
AOAC chick units of Vitamin D per gram. Contains 908,000 AOAC 


chick units of Vitamin D per pound—conveniently packed in 50- 
and 100-Ib. drums. 


For the feed manufacturer who feels that his feeds contain sufficient 
Vitamin A obtained from ingredients in his feeds in the form of carotene 
(pro-vitamin A), VIT-D-100 and VIT-D-400, and VIT-D-2000 are the ideal 


dry products. To those who prefer "Vitamin A insurance" VIT-AD is 
recommended, 


CARRIERS 


SILMO 4D-1A Feeding Oil—Guaranteed 400 AOAC chick units of Vitamin 
D and 1000 USP units of Vitamin A per gram. 


SILMO XX Vitamin Oil—Cod liver oil with added Vitamins A and D; avail- 
able with 400 AOAC chick units of Vitamin D and 2000 USP units 
of Vitamin A per gram, and also 400 AOAC chick units of Vitamin 
D and 3000 USP units of Vitamin A per gram. 


SILMO 8D-2A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 
D and 2000 USP units of Vitamin A per gram. 


SILMO 8D-4A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 
D and 4000 USP units of Vitamin A per gram. 


Some feed manufacturers prefer the use of feeding oils and cod 
liver oils because of their “wetting down" effect. The 400-D oils are more 
practical for this purpose—however, a certain amount of "wetting down" 
can be obtained through the use of 800-D oils which are more attractively 
priced. In addition to the above oils, special high potency feeding oils 
can be made to your specifications for use in special products such as feed 
concentrates and mixed supplements. 


SILMO CHEMICAL CORP 


MAIN OFFICE & LABORATORY 


supplies 
Vitamins A & D 


for every feed 


requirement 
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How To Make Additional 
Savings On 1947 Taxes 


@ IT looks pretty certain that there will be 
a reduction in income taxes in 1948, either 
in the form of lower rates or splitting the 
family income for tax purposes. 

You still have time (until Dec. 31, 1947) 
to achieve some additional tax savings for 
1947. Arrange to in- 
cur all expenses, loss- 
es and other deduct- 
ible items this year. 
Put off receipt of as 
much income as pos- 
sible to 1948. 

Here are some of 
the things you may 
be able to do: Make 
all ordinary and ne- 
cessary expenditures 
for repairs, advertis- 
ing etc. for your 
business before Dec. 
31. Review this quickly. Time is short. 

Take all losses possible from the aban- 
donment of obsolete equipment and ma- 
chines. Losses on the sale of depreciable 
property used in your trade or business 
are 100 per cent deductible against ordinary 
income (under Sec. 117J of the internal 
revenue code) and should be taken this 
year. Likewise losses on the sale of real 
estate used in trade or businesses are fully 
deductible. A single piece of rental prop- 
erty is considered the same as property used 
in trade or business and the loss is fully 
deductible. 

You can minimize your taxable gain on 
profitable sales if you make the sale on an 
installment basis. By doing this the gain 
will be spread over the period of the in- 
stallment contract. You report only the 
proportunate share of profit you receive on 
each installment. The first installment must 
not exceed 30 per cent of the sales price. 
You can accept 30 per cent or less in cash 
or its equivalent and the balance in notes 
over the number of years you want it to 
run. (We covered this in detail in the 
October issue of The Feed Bag.) 

Examine stocks and bonds carefully, you 
may contemplate selling. If you have held 
any for less than six months that you have 
to take a loss on, remember this loss is a 
short term loss. A short term loss of $500 
will offset a long term gain of $1,000. Only 
50 per cent of the gain or loss is taken into 
account when the holding period is more 
than six months. You may be able to offset 
some of your long term gains by short term 
losses or wipe out a capital loss carryover. 

Here’s how the capital loss carryover 
works. If the taxpayer has net capital 
losses in excess of net capital gains he may 
reduce his tax in two ways. (1) He may 
deduct $1,000 from his regular income in 
the year he reports the loss. (2) Any un- 
used loss may be carried over for five years 
as follows: (A) to offset capital gains in 


Gerald Burke 
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CONDUCTED BY GERALD BURKE 


each year as a short term loss and (B) to 
offset $1,000 each year of his regular in- 
come. For example if you have a $2,000 
net gain in 1947 and a $5,000 loss carry- 
over from 1946 you can use $2,000 of this 
carryover to wipe out your 1947 gains and 
report a $1,000 loss against ordinary income 
thereby using up $3,000 of your carryover. 
The remaining $2,000 loss is again carried 
over. 

You may be able to realize a profit by 


A NEW SERVICE FOR OUR READERS 


Gerald Burke, who discusses timely 
business subjects and answers questions 
from readers on this page every month, 
is business counsellor for the Cooperative 
Feed Dealers, Inc., Binghamton, N. Y., 
a purchasing organization of independent 
retailers. Readers are invited to ask Mr. 
Burke's help with their business problems. 
Letters should be addressed to Better 
Business Clinic, The Feed Bag, 1712 W. 
St. Paul avenue, Milwaukee 3, Wis. 


selling before the end of the year but hesi- 
tate to take it because of the high tax 
bracket you are in, or your holding period 
may be less than six months and such a 
gain would be taken into account 100 per 
cent for tax purposes. You can lengthen 
the holding period and also postpone taking 
your profit until 1948 by selling short. For 
tax purposes the sale is not complete until 
delivery is made. You can cover your short 
sale later with what you hold. The holding 
period will be from the date you acquired 
it to the date you cover. 

Don’t forget under Sec. 117 (C) the 
maximum tax on long term capital gains 
is pegged at 50 per cent. Since only 50 
per cent of the long term gain is recognized 
the total tax can never exceed 25 per cent. 
(50 per cent of 50 per cent) When a tax- 
payer's taxable income exceeds $18,000 to 
get the advantage of the minimum tax he 
has to compute his tax on Schedule D 
form 1040 under “Computation of Alterna- 
tive Tax”. He can see at a glance his sav- 
ings by using the alternative tax method. 

Losses resulting from sales to the mem- 
bers of one’s family are disallowed but 
gains are recognized. In the case of a gift 
it works a little different. A man may make 
a gift to his wife of stock that has gone up 
in value. His wife will have the same cost 
basis and holding period that he had. A 
sale by her would result in a tax saving if 
she is in a lower bracket. If the stock cost 
less than $3,000 it need not be reported 
tor gift tax purposes, as the first $3,000 is 
excluded. Larger amounts must be reported. 
There is a specific exemption of $30,000 
on gifts reported. No gift tax is due until 
the gifts exceed this amount. 

The 1942 revenue act allows a deduction 
of all ordinary and necessary expense paid 
or incurred during the taxable year for the 
production or collection of income or for 
the management or conservation or mainte- 


nance of property held for the production 
of income. You can claim a deduction for 
money spent for agency, custodian, trustees’ 
fees, investment counsel, services, clerical 
and secretarial help, safety deposit box 
rental, phone and electric service, and in- 
vestment periodicals. Whether money was 
made or lost does not have any bearing on 
the deductions as long as your aim was tc 
make a profit. For example money spent 
in maintaining and later advertising a build- 
ing for sale is deductible even though the 
building is not sold. 

Gifts of charity are deductible up to 15 
per cent of the taxpayer’s net income. If 
gifts are made of property that have gone 
up in value, the fair market value is deduc- 
tible, instead of the taxpayer’s cost. The 
taxpayer gets this additional deduction with- 
out paying a tax on the capital gain. The 
fair market value of anything given to 
charity is deductible so don’t overlook this 


_in listing your deductions. 


We want to repeat this advice because 
it is so important. Keep a careful record of 
all deductions claimed on your tax return. 
Your cancelled checks and paid receipts 
may come in handy in substantiating de- 
ductions claimed. Don’t forget the treasury 
department may review your return many 
months after filing, so be prepared. 


QUESTIONS AND ANSWERS 

Q.—I estimated my tax for 1947 to be 
$4,500. It appears now my estimate was 
too low. What should I do? (I paid 
$2,000 tax in 1946.) 

A.—You can revise this estimate by Jan. 
15, 1948 or file your 1040 return show 
ing exact tax liability. Your revised esti- 
mated or final return with your check 
should be in the mail by Jan. 15, 1948. 

* * # 


Q.—I used my 1946 tax as basis for 1947 
on my estimate. I estimated $6,000 tax 
and paid three installment of $1,500 
each. It appears now that my tax will run 
well over $6,000 but I won’t have my 
figures by Jan. 15. What shall I do? 

A.—Pay the fourth installment of $1,500 
by Jan. 15, 1948. You will not be sub- 
ject to penalty because you based your 
estimate on last year’s actual tax. By 
donating this you will have until March 
15 to file your final return and file your 
estimate for 1948. 

Q.—My personal residence was damaged 
by a windstorm. I had no insurance and 
my loss was $3,000. Is this deductible in 
full? 

A.—Yes, the entire amount is deductible 
under losses from fire, storm, shipwreck 
or other casualty or theft. 

£. 

Q.—What special advantages do community 
property states enjoy? 

A.—Where one spouse has income and the 
other none, the income can be split and 
separate returns filed by man and wife. 
For example, if the taxpayer got $25,000 
salary as president of his corporation, the 
wife reports $12,500 and the husband 
$12,500. You can readily see that this is 
a very convenient way of keeping out of 
the higher tax brackets. That is why 
Michigan, Nebraska, Oregon and Penn- 
sylvania have enacted community prop- 
erty laws this year. 
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FAIR WARNING 

Visitor: “How did your horse happen to 
win the race?” 

Jockey: “Well, I just kept whispering in 
his ear, “Roses are red, violets are blue— 
horses that lose are made into glue’.” 


DOUBTFUL 
Cheerful prison visitor: ““ Won't you be 
very, very happy when your sentence is 
over?” 
Convict (gloomily): “I dunno ma’am, 
I'm in for life.” 
NO IMPROVEMENT 
“How’s your wife’s driving these days?” 
“She took a turn for the worse yester- 
day.” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


CURIOUS 
He: “I am very curious to know what 
would happen if I kissed you.” 
She: “If you were really curious, you'd 
know by this time.” 
* 
Every woman thinks some other woman’s 
husband is a mighty patient man. 


We RECOMMEND — 


FISH MEALS 


SMALL’S 
NOPCO A 


ROYAI 


SUPPLIES 


PHONE 7756 


UNIVERSALLY KNOWN, READILY 
ACCEPTED BRANDS WILL HELP YOU BUILD 


SALES-POWER 


PILOT BRAND OYSTER SHELLS 

MT. AIRY GRAN-I-GRIT 

NOPCO A & D FEEDING OILS 

ARMOUR MEAT FEEDS 

CLEAR QUILL LIVESTOCK MINERAI 
BLATCHFORD’S PRODUCTS 

CLEAR QUILL POULTRY CONCENTRATES 


LEADER PEAT LITTER 
DEHYDRATED 
& D DRY VITAMIN PRODUCTS 
WATERLOO HOG FEEDS 
SERVALL STAZDRY POULTRY LITTER 
LINSEED—COTTONSEED—SOYBEAN MEALS 
V-C PHOSPHO-TOBACCO FERTILIZERS 
OAK CHARCOAL 
ANDERSON CHICK BOXES AND HATCHERY 


® WESTERN CONDENSED BUTTERMILK 


AND ... Many Other Leading Brands of Nationally Known, 
Universally Accepted Feeds, Ingredients and Supplies. 


WATERLOO MILLS COMPANY 


MANUFACTURERS — JOBBERS — WHOLESALERS 


Our service department offers free technical assistance to feed 
manufacturers, large and small 


ALFALFA MEALS 


WATERLOO, IOWA 
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NEXT! 
Janitor (coming upon a couple in cor- 
ridor): “Are you going to kiss that girl?” 
Student: “No.” 
Janitor: “Well, then, hold my broom.” 


WHO WOULD? 

Along a western highway is a billboard 
plugging Smith Bros. cough drops with 
this catch line: ““Take one to bed with you.” 
Across the bottom of the board some local 
wag has written: “I wouldn't sleep with 
either one of *em.” 

LUCKY BOY 

“I'm knitting something that will make 
my boy friend happy.” 

“A sweater for him?” 

“No, a sweater for me.” 

SLIGHT ERROR 

Two men left a banquet together after 
they had dined too well. “When you get 
home,” advised one, “if you don’t want to 
disturb your family, undress at the foot of 
the stairs, fold your clothes neatly and creep 
up stairs and into bed. It’s the undressing 
in your room that awakens the wife.” 

Next day they met at lunch. “How did 
you get along?” asked the one. “Rotten,” 
said the other. “I took off all my clothes at 
the foot of the stairs, as you told me and 
folded them neatly. I didn’t make a sound. 
But when I got to the top of the stairs, I 
found it was the L-station.” 

* 
NOT INTERESTED 

In the crowded train the Kentucky sales- 
man sat down by a young woman who 
fought a continuous but losing battle in 
her effort to keep her skimpy skirt from 
creeping up over her knees. After another 
futile yank, she looked up and met the 
gaze of her traveling companion. 

“Don’t stretch your calico, Sister,” he 
said gallantly. “My weakness is liquor!” 

* 
FULL HOUSE 

“Poppa, there’s a woman peddler at the 
door.” 

“Tell him I got one too many now.” 

CORRESPONDENCE COURSE 

A hardware supply house found one deal- 
er particularly backward about settling his 
accounts. Letter after letter, first polite, 
then threatening, was dispatched to no 
avail. At last a representative went to see 
him and asked: “Why haven't you sent us 
any money? Things going badly?” 

“Oh, no,” was the cheerful reply. ““Every- 
thing's fine. But those letters of yours were 
so good I copied them and sent them out 
to my own delinquent customers, and 
they've brought in nearly everything that's 
owing me. I felt sure there must be another 
letter or two, so I was holding back until 
I had your complete series.” 
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How to help your customers 
thru the grain 


HOG 


fe You’ll make a lot of new friends—and do a lot of 2 These days they’re mighty grateful to learn, for 
good business—by showing feeders that they don’t example, that 100 pounds of hog concentrate saves 
need to feed so much grain . . . especially those who’ve 15 bushels of corn... gets the hogs ready for market 
never been sold before on the value of supplements. sooner . . . means more profit. 


Probably the only bright spot in the grain shortage situa- 
tion is the fact that it can help bring about better feeding 
in the future. Encourage feeders to ‘‘ feed better—waste 
less,’’ with Pillsbury’s Best Feeding programs. It’s a 
patriotic duty, a favor to the farmers and good business 
for you! 


If you’re not already a Pillsbury dealer, better find out 
the possibilities of joining up. There’s good profit and 
future security in handling this famous old line of Pills- 
bury’s Best Feeds and Concentrates. 


2 
e? 


Open their eyes to all the advantages of the Pills- 
Esau Best Feeding program for all livestock and 
poultry. Once they’ve seen the light, they’ll continue 
whether grain is scarce or plentiful. Feed Mills in Nine Other Cities. 


Division headquarters, Clinton, lowa. 
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IN POWDER F 
FOR POULTRY AND 
AMIMAL FEEDS 


and D Feeding Oils 
Codliver Oils 


_ VITANDRY 2000—-Ds VITANDRY 
D-Activated Animal Irradiated Yeast 
Sterol : For Livestock 


FACTORIES & LABORATORIES: BOONTON, N. J. 
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What Does The Feed Buyer Expect 


Sometimes Results Do Not Justify Claims 


@ THE answer to the question of 
‘what is expected of the feed man by 
flock owners and hatcherymen, should 
be obvious. They both want a high 
quality feed at a very reasonable cost. 
That is what you and everyone else 
wants when anything is purchased, 
and that is what they are always told 
they get. 

To begin with let us not forget 
that the flock owner wants always the 
most for his money, even as you and 
I. He gets his feed from the hatchery- 
man we will suppose. The hatchery- 
man sometimes has only one brand of 
feed and sometimes two, one usually 
higher priced than the other. The 
flock owner when first buying, wants 
to know which is the best buy for 
him. Some hatcherymen say they don’t 
know, some say the higher priced feed, 
but comparatively few say the cheap- 
est. If the farmer buys the cheapest 
feed he buys it usually because it is 
the cheapest and largely on his own 
decision. If he buys the higher priced 
feed, on what basis does he buy it? 
He isn't likely to be able to see much 
difference from the tags. In fact he 
doesn’t look at the tags much. He 
buys it because the hatcheryman con- 
vinces him it is a good feed made by 
a large reputable company. If the 
farmer wants to know the formula, 
the hatcheryman has to say he doesn’t 
know but this company has large test- 
ing laboratories, research farm, etc., 
and ends up with that supposedly 
final answer, “You get what you pay 
for”. 

The hatcherymen in turn buy from 
the salesman. The salesmen all say 
their feed is high quality. You cannot 
tell, or at least most hatcherymen can- 
not tell, by looking at the feed as to 
the quality. You can see on the tag 
the different ingredients, but not the 
proportions. And anyhow, no feed 
salesman I ever saw in the process of 
selling, produced either a sample of 
the feed or tags showing the contents 
of the various types of feeds. The 
hatcherymen usually decide on a cer- 
tain feed because of the personality of 


“An address delivered Nov. 6 at the annual Ohio 
Nutrition Conference held at Ohio State Uni- 
versity, Columbus, Ohio 


THE FEED BAG — December, 1947 


By G. S. VICKERS* 
Ohio Poultry Improvement Ass'n. 


the salesmen and the reputation of 
the company. There was a time, of 
course, when the deciding factor was 
whether or not the company could 
deliver any feed. At any rate, very 
little feed is sold on the exact formula, 
mostly because the salesmen do not 
know the formulas and could not sup- 
ply them even if the hatcherymen 
requested them. Since all feeds are 
claimed to be of high quality, some 
hatcherymen must wonder about the 
price differentials and must have a 
problem in deciding about what feed 
to handle. Many compromise by han- 
dling a higher and a lower priced feed. 
The high priced feed salesman, I pre- 
sume, ends up with the same answer 
that the hatcheryman gave the flock 
owner “You get what you pay for”. 
That probably succeeds in closing 
many deals. The low priced feed sales- 
man no doubt ends up by claiming his 
feed is a high quality feed and why 
pay more for such a feed. 

Then the salesmen go to the com- 
pany sales conferences. In the cases 
where their companies sell feed lower 
in prices than many others, I presume 
they are assured that their feed is top 
notch and just as good as any and 
they are urged to push the price angle. 
But from what I hear, the salesmen 
are not given the complete formulas. 
They are assured that results with 
their feed will be very satisfactory 
and may even be showed experimental 
results to prove it. 

In the cases where their companies 
sell the higher priced feeds, I pre- 
sume they are assured that their feed 
is top quality without question and 
far superior to the lower priced feeds, 
and I presume are often showed re- 
sults to prove this. But here again I 
understand the formulas are not given 
to the salesmen. They are assured their 
higher priced feed will give better 
results in the hands of customers and 
they should have no hesitancy on the 
price angle, ending, up with “You get 
what you pay for”. 

Of course, I am aware that many 
other things are taken up at sales 


meetings. I am oversimplifying the 
problem but I think my presumptions 
are somewhere near correct. 

My whole point in going through 
this procedure is to point out that 
there are a lot of transactions taking 
place on faith and faith alone, all 
along the line from flock owners to 
hatcherymen, to salesmen, to manu- 
facturers. The only fellow in the whole 
setup who really knows what he is 
selling is the feed manufacturer. That 
puts quite a responsibility on him. 

Of course you can say that the farm- 
er doesn’t have to rely on faith. He 
can test different feeds and see for 
himself and so can the hatcherymen. 
Very few farmers or hatcherymen are 
in a position to conduct careful tests 
to determine the facts. So often when 
it is attempted so many other factors 
are involved that such tests mean 
little. You know, for instance, the old 
and perpetual argument as to whether 
the trouble is the chicks or the feed. 
And it still goes on. The truth is, that 
most of the feed business is done on a 
very large foundation of faith. 

This, of course, is not a new idea 
nor is it confined to the mixed feed 
business. Quite a large part of the 
hatchery business is done on the same 
basis. However, locally, flock owners 
know to quite an extent what goes in 
the chick because they see it in the 
process of manufacture, in fact part of 
the manufacturing process goes on in 
their flocks, and on their farms. And 
they know the proportion of ingre- 
dients in some respects such as the 
pullorum tolerance under which some 
hatcheries operate. However, when 
they send a long ways from home to 
those greener pastures over the fence, 
I regret to say that in many cases 
their faith is misplaced. The green pas- 
tures prove to be mirages of no green, 
or artificial green. 

I never heard of poor chicks being 
sold or advertised as such even though 
cheap. Likewise I never heard of poor 
mixed feed being sold or advertised 
as such. My observation is that prac- 
tically all mixed feeds are claimed to 
be composed of the best ingredients 
thoroughly blended, rich in vitamins, 
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minerals and growth promoting factors made 
from scientific formulas carefully tested on 
research farms, or farm tested or both. 

Now comes the confusing part. Last 
spring, starting mashes were very high in 
price, varying from $4.75 and $5.00, to as 
high as $6.50 to $6.85, a differential of up 
to around $2.00. And all the feeds were 
claimed to be good. The flock owners and 
hatcherymen would like to know why this 
should be, more precisely than the explana- 
tion of “You get what you pay for”. At 
that time, from the reports I got, there was 
considerable switching to cheaper feeds be- 
cause of price. There must have been good 
reasons for this differential but I never 
heard precisely what they were, and I don't 
believe most other people did. 

The price differential was only part of 
the story however. One day last March I 
received a telephone call from a hatchery- 
man who was having trouble with chicks 
going down on their legs and acting pecu- 
liarly starting around 9 or 10 days of age, 
or thereabouts. There was a lot of pub- 
licity at the time about Newcastle disease 
and he wondered if that was the trouble. 
After talking with him I felt rather certain 
that his trouble was nutritional, in spite of 
the fact that he was feeding one of the 
higher priced feeds, and one of the sup- 
posedly better ones. However, to be certain 
I told him to bring some of the chicks up 
to the veterinary college so a diagnosis 
could be made. This he did. No Newcastle 
disease was found but some of the chicks 
were kept and they soon straightened up 
on the feed used at the veterinary clinic. 
One reason I suspicioned it was nutritional 


was that the veterinary clinic officials had 
already had several similar cases about 
which they had told me. 


After getting the report of nutritional 
deficiency this hatcheryman told the feed 
dealer, since he did not handle feed him- 
self and had purchased it. The dealer said 
it was a good feed and that it couldn't pos- 
sibly be the feed. But he gave the hatchery- 
man some fish meal to add to the mash 
and when this was done the chicks went 
down worse than before due presumably 
to the added growth stimulus which accen- 
tuated the vitamin deficiency. When bran 
was added however, the trouble was less 
pronounced. 

One day a little later I was in a hatch- 
ery when the hatcheryman came in with 
some chicks that were in a bad way. A 
heavy loss had already been experienced. 
He was quite certain it was Newcastle 
disease. I looked at the chicks but did not 
handle them and I was rather certain the 
trouble was nutritional because they did 
not act like chicks with Newcastle disease. 
By that time I had already seen several 
bunches and heard of many more that were 
going down from vitamin deficiencies. We 
had a friendly argument about the matter, 
including that of why he ever brought the 
chicks in the hatchery if he thought they 
had Newcastle disease. That he had no 
satisfactory answer for. He said it couldn't 
be vitamin deficiency because they were 
on a well known commercial feed. The 
argument ended by him agreeing to get 
some to the veterinary clinic for diagnosis. 
He had already told the people that he 
thought it was disease and he would re- 


A. K. Zinn & Co. to Celebrate 60th Anniversary 


A. K. Zinn & Co., Battle Creek, Mich., 
will celebrate its 60th anniversary in Janu- 
ary, 1948. To commemorate the event plans 
are already under way for a big birthday 
celebration next year. Shown above is a 
photo of the Zinn sales personnel who 
recently met to discuss plans for an anni- 
versary sale. From left to right, front row: 


Glenn Misner, traffic manager; Florence 
Rivenberg, assistant sales manager; Norman 
Brown. Second row: “Bud” Zinn, Doug 
Jornenson, A. J. Smith, and John Fleece, 
chief chemist. Back row: Don Stillman, 
Ward Wightman, Don Zinn, general man- 
ager; and Larry Augenstein, sales and ad- 
vertising manager. 


place the entire lot. I suggested he wait 
until he received the diagnosis and also 
suggested that in the meantime he take 
out some vitamin concentrate he had on 
hand and mix some in the feed and see 
what happened. 

The diagnosis came back of a very 
serious case of rickets. In the meantime, 
most of the chicks that were not too far 
gone came along good after the concen- 
trate was added. The feed salesman in the 
area, said of course that it couldn't pos- 
sibly be rickets because their feed was 
tested, etc. 

I could cite many more similar instances. 
Practically every week last spring we heard 
of such cases from hatcherymen. The 
trouble was not confined to the cheaper 
feeds. In fact from what I saw there seemed 
to be little correlation between price and 
the amount of trouble. From what I ob- 
served, the trouble was spotty, meaning 
that it varied from lot to lot of the same 
brand of feed. For instance, one hatchery- 
man told me he had three such cases in 
one week that all occurred on a certain 
brand of feed that was in plain sacks. He 
had no trouble reported on any chicks on 
the same feed in print sacks. The plain 
sack feed was slightly older. 


For feeds that have the ingredients and 
formulas tested, and so on, this is a little 
disconcerting and one of the things ex- 
pected by flock owners is that such things 
should not happen. If such things do hap- 
pen on supposedly good feeds where is the 
justification for the wide price differentials? 

I dwelt quite a bit on this one point be- 
cause it brings out a principle that while 
farmers and hatcherymen cannot test feeds 
accurately and therefore buy largely on 
faith they will know something is wrong 
when nutritional or vitamin deficiencies 
occur. And they will wonder if their blind 
faith is justified. If such instances occur 
very frequently, they should wonder if 
their faith is misplaced. They should won- 
der just what all this laboratory testing, 
research and all adds up to. The main 


. point of this discussion is that if feed is to 


be sold and bought on faith there is a con- 
siderable obligation involved if the system 
is not to be replaced by some other system 
involving less faith.. 

The commercial feed situation is not all 
as I have just outlined. Most hatcherymen 
are aware of the fact that flocks on breeder 
mash give better hatches and better quality 
chicks than those on non-breeder rations. 
Consequently, many of them pay an extra 
egg premium to those who feed special 
breeder mashes and some even require it 
of all flock owners. They know from ob- 
servation that it pays them to do it. Here 
again we run into the same price differen- 
tial situations. Is the difference justified by 
results? And again we find that it is largely 
a faith proposition. 

One problem that has existed for years 
is that of the proper use of concentrates. 
The other questions already raised about 
feeds in general would apply with respect 
to concentrates but I am thinking in par- 
ticular about their mixture with ground 
grains in the proper proportions. 

Constantly we find cases where unsatis- 


(Continued on page 56) 
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TO OUR MANY FRIENDS, from coast to coast, we in the 


diversified Milwaukee market stop at this Yuletide Season to send special 


greetings. 
MAY YOU AND YOURS have a most Merry Christmas and 


a Happy and Prosperous New Year. That is our heartfelt wish. 


W. M. BELL CO. LA BUDDE FEED & GRAIN CO. 
Grain Commission Merchants Barley Receivers — Shippers Corn, Oats 
MILWAUKEE FEED & GRAIN CO. 
“ng Feed & Grain — Distributors 
DEUTSCH & SICKERT CO. MOHR-HOLSTEIN COMMISSION CO. 


Shippers and Receivers 


MUNKWITZ PROPERTIES 


Grain — Feed — Hay 


FRANKE GRAIN CO. Building Management 

Feed Merchants THE P AETOW co. 
JOHNSTONE-TEMPLETON CO. 

Grain Commission THE RIEBS CO. 

Maltsters — Grain Merchants 

P. C. KAMM CO. ; Chas. F. Coughlin, Manager Consignment Dept. 

J. WALTER RICE — JOHN DAVIS 
CHAS. A. KRAUSE MILLING CO. 

Famous Badger White Hominy Feeds STRATTON GRAIN CO. 

Brewers’ Cereals — Table Corn Products Grain and Feed Merchants 


MILWAUKEE GRAIN EXCHANGE 


The Market of Personal Service Established 1858 
442284444988 4449488 444 444 
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Youngsters Should Cultivated 


They Are Future Customers Declares Birkey 


@ GROOMING future customers 
“right from the cradle” has been one 
phase of the “always remember the 
small fry” policy of G. A. Birkey, 
owner of Birkey’s Hatchery & Farm 
store, Bremen, Ind. When pursuing 
his perennial policy of handing out 
billfolds, lighters, fountain pens, and 
similar good will gifts to customers at 
Christmas and other occasions, Mr. 
Birkey never forgets to have a supply 
of kites, crayons, marbles, and similar 
favors for the kids. 

“Yesterday's kids grow up. Many 
are farming themselves, or are doing 
their dads’ buying,” he pointed out. 
“Dozens of my customers have con- 
fided they were softened up for 
Birkey’s while they were still little 
shavers.” 

Aside from these long range re- 
wards, Mr. Birkey explained, his “kid 
angle” plays a profitable role in boost- 
ing immediate business. On his regu- 
lar visits to customers and prospects, 
which consume two half-days each 
week, the glove compartment of his 
car is seldom without some toy bal- 
loons, bubble gum, magic novelties, or 
similar gadgets. “Time and again some 
such item has proven mighty effective 


54 


in breaking the ice and paving the 
way to a prospect’s steady business. 
I've found that when I make a hit 
with Junior, I've either developed 
some worthwhile friendship with Pop 
in the process, or at least find him 
more receptive,” Mr. Birkey stated. 

Now occupying a handsome new 
40 by 105 foot building, with a mod- 
ern 30 by 40 foot salesroom and an 
individual 50 by 40 hatching room 
with a 140,000 capacity, Mr. Birkey 
estimates that business at his store will 
show a $145,000 volume at Bremen 
for the year, which will top the 1946 
total by over 40 per cent. 

“Much of this gain,” he pointed 
out, “has been made possible by my 
new salesroom, which has directly led 
to at least one-third the boost in barn 
equipment, farm tools, and close to 
half the rise in remedies and sanitation 
products.” The salesroom operates on 
approximately a 50 per cent self-serve 
basis, and features four oak-stained 
self-serve islands 3 by 6 feet each. 

Walls have been painted a cheery 
cream, to match the Celotex ceiling 
and the six fluorescent fixtures, each 
containing two 40 watt daylight can- 
dles and two white. The 16 foot ma- 
sonite counter, circular and 44 inches 


high “to discourage customers from . 


sitting on it,” surrounds the open 
office at the rear corner of the store. 

“This arrangement encourages a 
more intensive scrutiny of the entire 
salesroom,” stated Mr. Birkey. “Nor- 
mally as the customer walks toward 
the counter at the far rear he is 
brought into close contact with a maxi- 
mum portion of our self-serve mer- 
chandise. Time and again a customer 
who has just dropped in casually for 
a small item has thus been pyramided 
into a sizable sale.” 

Consistent advertising in the daily 
Plymouth Pilot and the local Bremen 
Inquirer is supplemented by intensive 
direct mail advertising that normally 
goes out every two weeks, and more 
frequently when Mr. Birkey feels that 
he has a message or merchandise that 
is “hot.” His direct mail customarily 
takes the form of 414 by 6 inch cards 
and is spotted liberally with such slo- 


TODAY'S youngsters are to- 
morrow's customers and it pays 
to cultivate their friendship 
according to G. A. Birkey, 
shown right above, with his 
store manager, Harry Shoup. 
An exterior and interior view 
of Birkey's Hatchery & Farm 
store is shown at lower left. 


gans as “Good feeling goes with good 
dealing,” and “Your satisfaction is our 
greatest reward.” His emphasis on slo- 
gans, contends Mr. Birkey, has had a 
cumulative effect that has frequently 
proved instrumental in promoting 
good will and in winning over a tough 
prospect. 

His direct mail also aims to be in- 
spiring and as a typical example he 
points to a card that advises: “A few 
chicks started in August will bring 
you that extra pin money for Christ- 
mas.” It was just such plugging as 
that, he says, that has helped boost his 
annual chick volume, which is all local, 
to 650,000. 

Mr. Birkey employes three full time 
men at his Bremen store, in addition 
to the part time services of his wife. 
Since 1939 he has also operated a 
branch, under the name of Vitality 
Feed store, at 908 S. Michigan avenue, 
South Bend. In charge of Carol Rowe, 
who is the sole employe, the store at 
South Bend comprises 800 square feet, 
is operated on an independent basis, 


’ (Continued on page 82) 
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rolonged BLOODY COCCIDIOSIS Treatments 


are College Authority 


Since poultrymen habitually ask you 
for aid in controlling Bloody Coccid- 
iosis lossés, you are vitally interested 
in the most effective . . . the easy-to- 
use . . . the economical . . . the time- 
tested control that will protect chicks 
for life. And that control is your own 
brand of C-Ka-Gene Ration. 


Read what a college authority says 
and see for yourself how research has 
proven that a “prolonged treatment” 
... such as your own brand of Pratts 
C-Ka-Gene Ration will supply... is 
to be preferred over short treatments 
such as Sulfa “cures.” 


What’s more, this safer, prolonged 
(5 weeks) treatment... when given 
with C-Ka-Gene . .. costs only 1/3 to 
1/5th as much as the commonly rec- 
ommended 3 to 5 day Sulfa treatments. 


By making and selling your own 
brand of C-Ka-Gene Ration, you can 
give your customers the best, the 
ready-to-use and the most economical 
Bloody Coccidiosis control. And such 
a feed gives you the most effective 
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new-business-getter you can have in 
chick season months. 


As the first of the effective Bloody 
Coccidiosis products, Pratts C-Ka- 
Gene enjoys a 6 year headstart on all 
competition. In its 9 years of nation- 
wide use the number of chicks it has 
successfully protected runs into the 
hundreds of millions. And why not? 
For, as independent research proves, 


the kind of control it provides against ” 


heavy losses is sti// the most effective! 


Over 1000 feed manufacturers 
make their own brand of C-Ka-Gene 
Ration... and have since C-Ka-Gene’s 
beginning. Their experience proves 
that your own brand of C-Ka-Gene 
Ration will bring you new tonnage, 
new profits and a strong tide of cus- 
tomer loyalty and good will. 

Mixing rights for 1948 are now 
being assigned. 

Mail the coupon today for com- 
plete information about Pratts 
C-Ka-Gene Mixing Plan. You'll be 
under no obligation. 


The first effective Coccidiosis control 
9 years ago... and still the most effective 


75 YEARS OF DEPENDABILITY 


PRATT FOOD COMPANY 
Philadelphia 6, Pa. Dept. CK-242 


I’m interested in getting mere tonnage and 
more profits. Please let me know more about 


your C-Ka-Gene Mixing Plan. 
_ 


i concerts oF cocciv10sts conTRot 
Lovisian? State UniversitY 
*ynclusion of medicant an the ration ovet 
protonge? period has proved o safer proced™ 
feeding: or the suggeste? practice of aelayind a 
infection so that greater resistance to coccidio~ a 
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— Vickers 


(Continued from page 52) 


factory results are secured and very often 
upon questioning we find that the proper 
mixtures have not been used as per the 
instructions with the concentrates. In most 
cases we find this to be the cause of the 
flock owners who want to save money, es’ 
pecially when feeds are high in price, and 
hence dilute the concentrate or have it 
diluted at the mill more than the instruc- 
tions call for by using too large a propor- 
tion of ground grains. 


Where the flock owners insist on doing 
this there is not much the feed man can 
do except to clearly point out what the 
proper proportions should be and that 
where these directions are not properly fol- 
lowed less satisfactory results will. be se- 
cured. It is quite a common practice for 
hatcherymen to inquire of chick customers 
how large their brooder houses and brooder 
stoves are and if the number of chicks 
ordered is larger than the equipment can 
properly handle, get them to reduce the 
order to the number they can properly 
brood and secure good results. They have 
found this to be good business in the long 
run. Of course some people insist on pur- 
chasing more chicks than they can take care 
of properly and in such cases most hatchery- 
men sell them what they insist on having. 
There is an occasional brave soul who re- 
fuses to accept such orders but they are 
rare. 

We have found some cases however where 
the feed mills have mixed concentrates and 
ground feeds in improper proportions, 
either by mistake or deliberately in order 
tc widen the profit margin. You wonder 


probably how the flock owners find this out 
but all of us are often surprised as to how 
people sometimes find out supposed secrets. 
Flock owners should expect that this surely 
will not happen deliberately and very rarely 
by mistake, certainly no more than would 
be expected in a well managed mill. Surely 
they should expect that supervision will be 
such that errors will be very rare and surely 
they should expect that the parties selling 
the concentrates will know what the proper 
proportions should be and inform the cus- 
tomer of this fact and the fact that varia- 
tions from these correct proportions will 
be either unsatisfactory in results, or un- 
economical or both. 

I do not presume that I should get into 
the matter of margins. I know nothing 
about feed manufacturing, but the impres- 
sion that is generally left is that the higher 
priced feeds are higher priced because of 
more expensive ingredients and not because 
of higher margins. Furthermore, that the 
highly advertised feeds are not more ex- 
pensive because of the volume resulting 
and costs saved from large scale operations. 
Since this is the impression left, the flock 
owners and hatcherymen expect these to 
be facts. Here again they accept these im- 
pressions on faith. 

As I have repeatedly said in this discus- 
sion, this is a business conducted with a 
tremendous amount of faith. I have no way 
of knowing how such a system will stack 
up and is stacking up against a system 
where less faith is involved. I am sure of 
one thing, and that is this, that this faith 
had better not be misplaced very often. 
You fool me once, that is your fault. You 
fool me twice, that is my fault—is an old 
adage. 

What do flock owners and hatcherymen 


Sells Over Million Pounds of Dog Food 


Mrs. Earl Stirling smiles with pride as 
her husband, owner of the Earl Stirling 
Feed Co., Butler, Pa., is awarded member- 
ship in the Vitality Mills Million Dollar 
Dog Food club by Chandler Johnson, left, 


of Vitality Mills, Chicago. The award was 
made in recognition of Mr. Stirling's sales 
of over a million pounds of Vitality dog 
food. Mr. Stirling has recently remodeled 
the interior of his store and established a 
complete dog supply department. 


expect? Why nothing more than anyone 
else expects. A high quality feed at the 
lowest possible price consistent with fair 
margins of profit. 

The flock owners and the hatcherymen 
are in business for exactly the same reason 
the feed manufacturers are and that is to 
make the greatest possible profit. To do 
this, each party must be efficient in pro- 
duction, keeping production costs as low 
as possible consistent with good products, 
and in the end produces a product that 
will sell for a price that will return a profit 
above the costs. Securing the greatest profit 
over a short period may not be the answer 
to securing the greatest profit over the long 
pull if there is anything to the maxim that 
giving the greatest value is the surest and 
most stable basis of a successful business. 
The flock owners and hatcherymen expect 
the greatest value. If they do not get it, 
their chances of success and even survival, 
are not very good and those who do not 
give good values will be slowly but surely 
choking to death by degrees those pro- 
verbial geese that lay those proverbial 
golden eggs. 

What do flock owners and hatcherymen 
expect? Value received so that they may 
flourish and if they flourish the feed deal- 
ers and manufacturers will flourish with 
them. But if the vine dies, so will the fruit 
die. You cannot choke off one without kill- 
ing the other. The flock owners and hatch- 
erymen depend on the dealers and manu- 
facturers for the nourishment necessary 
for profit. 

And if I have learned anything in 20 
years of observing hatcherymen, it is that 
in the long run, nothing is more important 
than integrity. You either have it or you 
don’t. It is one of the few things in this 
world that cannot be purchased. It must 
be lived. And I think this applies to the 
feed business as well as personally, or to 
any other business. 


Mutual Millers Will Meet 
Feb. 11 at Buffalo, N. Y. 


The Mutual Millers & Feed Dealers 
association will hold its annual mid-winter 
convention at the Hotel Buffalo, Buffalo, 
N. Y., Feb. 11, according to Gustavus A. 
Bentley, secretary-treasurer. 

Scott B. Gray of Franklinville, N. Y. is 
president of the association and Walter 
Sibley, Cuba, N. Y., is vice president. The 
officers and directors of the association are 
planning an interesting program for the 
session. The directors are: Sherman Shadle, 
Forestville, N. Y.; Howard A. Fiske, Fal- 
coner, N. Y.; Raymond Hammar, Russell, 
Pa.; Elizabeth A. Coleman, Wellsville, N. Y.; 
Roy Gravink, Clymer, N. Y.; and Lewis 
Abbott, Hamburg, N. Y. 


@ LOUIS HUBBOLD, Chicago, IIl., has 
purchased the Sandwich Feed Mill at Sand- 
wich. 

@ RAY L. REID, Somerset, Ky., opened 
the Farmers Feed store. 


@ LEESBURG FEED CO., Leesburg, Fla., 


has been incorporated by Kendall K. Jones, 
N. D. Jones, and R. C. Bardwell. 
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We who operate in the great Minneapolis market, 
take time out at this Yuletide period to send to all our friends 
in the grain and feed trade our best wishes 
for a most Merry Christmas. May the blessings of 


Christmas be yours in large measure. 


BUNGE CORPORATION T. E. IBBERSON CO. 
Grain — Any Grade, Quantity or Time Specialists in Feed Mill & Grain Elevator Construction 

CARGILL, INCORPORATED MULLIN & DILLON CO. 
Grain—Feeds—Seeds—Fertilizer Grain—Known Everywhere for Dependability 

EXCELSIOR MILLING CO. NORTH EAST FEED MILL CO. 
Camel Wheat Mixed Feed Feeds and Feed Ingredients 

WAYNE FISH & COMPANY RELIANCE FEED CO. 
Representing Manufacturers of Feed Ingredients Mill Feed Jobbers 

J. A. FORREST COMPANY A. L. STANCHFIELD, INC. 
Wholesale Flour and Feed Merchants Feeds—"Stand by Stan" 

HIAWATHA GRAIN CO. VAN DUSEN HARRINGTON CO. 
Grain and Screenings Grain Merchants 


R. R. HOWELL COMPANY 
The Grain Elevator and Feed Plant Supply House 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 
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R. S. Blake, Mgr. 
~~ Tampa X-Cel Feed Store 


Tampa, Florida 


AVI-TA 


When Flocks Need a “Lift,” 
Recommend Dr. Salsbury’s AVI-TAB 


Hatcherymen and feed dealers all over the 
country recommend Dr. Salsbury’s Avi-Tab. 
Take a tip from their successful experience — 
recommend Dr. Salsbury’s Avi-Tab when 
flocks need a “lift.” National advertising in 
poultry and farm magazines helps you sell. 


‘DR. SALSBURY'S LABORATORIES, Charles City, lowa 


A Nation-wide Poultry Service 
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Modernizing 


It’s Easier to Keep Up than Catch Up 


@ CONVINCING farmers of the ad- 
vantages of using formula feeds was 
no easy task when Henry Carstens, sr., 
purchased the flour mill at Brillion, 
Wis., back in 1917. But in the past 30 
years, Wisconsin farmers, like those 
across the rest of the nation, have 
learned that greater profits go hand in 
hand with judicious use of quality bal- 
anced rations. 

“We've come a long way since 
1917,” Mr. Carstens, who now heads 
Henry Carstens & Sons, declared. “Al- 
though formula feeds were compara- 
tively unknown when we started in 
the feed business, they’ve grown so 
that today they are the most important 
merchandise in our stock.” 

The constantly growing firm which 
Mr. Carstens heads now operates feed 
plants at Brillion and Kaukauna, two 
prosperous communities in the rich 
farmland of northeastern Wisconsin. 
From a start as a small scale flour 
miller 30 years ago, Henry Carstens, 
sr., has become one of the leading 
feed dealers in the Badger state. 

“Keeping up with the times is the 
key to success for my feed company 
just as it is for so many others,” he 
explained. “There’s no place in the 
feed business today for men whose 
ideas are cob-webby and whose con- 
ceptions of selling are veiled with 
tradition.” 

It was back in 1924 that Mr. Car- 
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stens first began his drive to keep up 
with the times in the feed business. 
That year he installed his first mixer, 
a Sprout-Waldron, and advertised in 
the Brillion newspaper that he was 
equipped to offer a feed mixing service. 

“There was no instantaneous re- 
sponse to my advertising,” Mr. Car- 
stens stated. “In fact, the response 
was so slight that I was downright 
discouraged for awhile. Then I rea- 
lized that I was facing an educational 
proposition. The farmers in my trad- 
ing territory didn’t understand the 
value of feeding a balanced ration, 
even though the formula feed manu- 
facturers had already begun advertis- 
ing campaigns on a fairly large scale 

“The farmers were still highly skep- 
tical and suspected the worst of the 
new formula feeds. I then began 
a farmer-by-farmer campaign myself, 
explaining the advantages of balanced 
rations to one farmer at a time,” Mr. 
Carstens declared. 

“Slowly they began to abandon par- 
tially their feeding of straight grain 
and brought in some grain to be mixed 
with concentrates in my plant,” he 


KEEPING up with the times 
is far easier and less expensive 
than catching up with them, 
declares Henry Carstens, sr., 
right, owner of Henry Carstens 
& Sons, Brillion and Kaukauna, 
Wis. The firm's main plant at 
Brillion is shown above. 


continued. “It was by no means ari 
overnight conversion, but one by one 
the farmers began switching over to 
formula feeds.” 

Mr. Carstens’ old mill at Brillion 
measures 30 by 40 feet with a capacity 
of 12,000 bushels of grain. His newer 
plant is 40 by 60 feet with a 40 by 100 
foot warehouse. The modern mixing 
department measures 40 by 60 feet 
and is equipped with a Kelly-Duplex 
14 ton feed mixer and a 1 ton Sprout- 
Waldron mixer. Other mill machinery 
includes a pneumatically operated 24 
inch burr grinder, Sprout-Waldror 
corn cutter, Clipper seed cleaner, and 
a corn cob crusher. 

“Our modern steam heating plant 
insures an even temperature through- 
out our buildings at all times,” Mr. 
Carstens stated. Even in the coldest 
winter months a temperature of 50 
degrees is maintained in the warehouse 
and mixing department. 

“Although we do have modern cus- 
tom milling equipment, we do a large 
volume of business in Wayne and Ar- 
cady formula feeds,” Mr. Carstens de- 
clared. “Both these lines have hun- 
dreds of users among our customers 
and we are highly satisfied with the re- 
sults their use has given.” 

Poultry remedies, salt, flour, coal, 
and fertilizer also sell very well at the 
Brillion plant of Henry Carstens & 
Sons. “We don’t consider remedies as 
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a sideline because they're too important to 
our business,” Mr. Carstens observed. “We 
display remedies attractively in our outer 
office and sales are more than satisfactory. 

“We take pride in keeping our remedy 
shelves neat, clean, and bright. Our stock 
is always fresh and the neatness and clean 
appearance of our remedy display helps to 
keep the popular products moving well,” 
Mr. Carstens reported. 

Another unusual but profitable business 
venture for Henry Carstens & Sons is the 
firm’s frozen locker service. Four hundred 
cold storage lockers are rented to farmers 
in the Brillion area throughout the year. 

There’s nothing dated or messy about 
the coal department at Mr. Carstens’ Bril- 
lion headquarters either. Of modern con- 
struction, the coal shed is 65 feet long and 
is fan shaped. The coal conveyor is installed 
at the lower end of the fan layout so that it 
can be swung in a semi-circle to each one 
of the eight bins. Total capacity of the eight 
storage bins is 18 carloads. 

Fertilizer, another popular frofit maker, 
is delivered directly to the customers. “We 
figure that this delivery service is cheaper 
for us than storing fertilizer in our ware- 
house,” Mr. Carstens declared. “So we are 
able to render an additional customer ser- 
vice, free fertilizer delivery, and at the same 
time save ourselves labor and expense.” 
Two large, well kept trucks handle feed and 
fertilizer deliveries. Feed is delivered with- 
out charge when purchases total 1 ton or 
more. 

“We have arranged our business so that 
we never experience a real ‘slack’ period,” 
Mr. Carstens asserted. “Our varied inven- 
tory enables us to keep busy and to make a 
fair profit throughout the 12 months of 
every year.” 

Directly in front of the entrance to the 
grinding and mixing department at the 
Brillion mill, the Carstens’ have a large, 
well planned display of Wayne and Arcady 
formula feeds. Kept clean and dust free at 
all times, the display is frequently re- 
arranged so that it will continue to catch 
the customers’ eyes. 

“All bags in our display are lifted and 
dusted every day,” Mr. Carstens stressed. 
“Dust will kill sales every time.” 

Five men in addition to Mr. Carstens and 
his two sons staff the Brillion mill. Four 
of the men work in the mill and one is the 
firm’s bookkeeper. 

“Our displays function as extra sales- 
men, Mr. Carstens declared. “They not 
only save us a lot of time explaining our 
merchandise but also remind customers of 
items they might need but otherwise would 
not ask for if they weren't in sight. Displays 
when properly maintained are just about the 
best inanimate salesmen there are!” 

Mr. Carstens’ private office at his Brillion 
mill measures 12 by 12 feet, with the outer 
office 12 by 15 feet. The three Carstens are 
always on hand to talk over farmers’ prob- 
lems with them and there’s an unofficial 
welcome mat out at all times at the office 
door. 

Since 1939 Henry Carstens & Sons have 
operated a second mill, at Kaukauna, one 
of Wisconsin’s major paper producing cen- 
ters. Richard Carstens manages this plant, 
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REMEDIES are very profitable 
sellers at both plants of Henry 
Carstens & Sons, Brillion and 
Kaukauna, Wis. Henry Carstens, 
jr is shown left above point- 
ing out the merits of a poultry 
remedy to one of his steady 
customers at Kaukauna. 


which measures 30 by 200 feet with a 30 
by 150 foot warehouse. Another 28 by 36 
foot concrete block building was recently 
constructed to accommodate the Kaukauna 
mill’s trucks and to provide extra storage 
space. 

The grinding and mixing department at 
Kaukauna is equipped with a 1 ton Strong- 
Scott mixer, a 2 ton vertical mixer, 24 inch 
pneumatic operated grinder, corn cob grind- 
er, and seed cleaner. 

“Everything is kept in tip-top shape at 
all times,” Richard Carstens stated. ““No 
feed mill can do a decent job for its cus- 
tomers unless its equipment is maintained 
in A-l condition at all times.” 

The Kaukauna mill is heated by steam, 
with a modern steam boiler located in a 
fireproof room in the basement of the 
building. 

Wayne and Arcady formula feeds also 
sell well at the Kaukauna plant. Fertilizer 
is an excellent profit maker at Kaukauna, 
as at Brillion, with poultry and livestock 
remedies also selling very well. Grain and 
eggs are handled at the Kaukauna plant, 
200 to 300 cases of eggs being marketed 
monthly and 150 to 200 carloads of grain 
every year. 

“We have found that the handling of 
eggs has increased our poultry feed sales 
considerably,” Richard Carstens declared. 
“When the farmers bring in their eggs, 
their wives usually come along to do the 
family shopping. This gives us a chance to 
sell the ladies as well as the men on the 
advantages of buying formula feeds for 
their flocks. 

“Farm women often have full charge of 
the chickens and so we feel that sales talks 
on poultry feeds can best be directed to- 
wards them,” he added. 


“We specialize in helping farmers’ wives 
with their poultry problems,” Mr. Carstens 
continued. “I usually visit the farms, look 
over the birds, and then either recommend 
a remedy when I am certain what is wrong 
or send out a competent veterinarian if the 
symptoms puzzle me. This service is highly 
appreciated and has helped to build poultry 
feed sales as well as remedy sales.” 

Dr. Salsbury’s, Dr. Hess, and I. D. Rus- 
sell remedies are featured at both plants of 
Henry Carstens & Sons. At Kaukauna as 
well as at Brillion, remedies always are at- 
tractively displayed. 

Two heavy duty trucks are in use at 
Kaukauna. One is used exclusively for de- 
liveries and the other, a dump truck, is used 
for hauling bulk grain. “We're glad to 
deliver large orders,” Richard Carstens 
maintained. “We feel that the customers 
appreciate the service and as long as their 
orders are for a ton or more of feed, we 
feel that our delivery service isn’t too ex- 
pensive to us.” 

Henry Carstens & Sons advertises regu- 
larly in local newspapers and also mails out 
600 messages to farmers every other month. 
Direct mail advertising has proven most 
effective in his trading area, according to 
Henry Carstens. 

Four men and a woman bookkeeper staff 
the Kaukauna mill, with Richard Carstens 
in charge. “We are very particular about 
whom we employ to work for us,” he ex- 
plained. “Our employes are in constant con- 
tact with our customers and they've got to 
be good. The type of service they render 
and their courtesy is an important consid- 
eration in our business.” 

Henry Carstens & Sons sells 99 44/100 
per cent for cash, according to the senior 
Mr. Carstens. “We're growing rapidly and 
we want to keep our sales policies as well 
as our mills in tune with the times,” he 
stated. “Cash is the best way to sell and 
that’s our policy at our two plants.” 


Larabee Feed Mills Names 
Two New Plant Managers 


Two new plant managers have been ap- 
pointed by Larabee Feed Mills, Kansas City, 
Mo., the firm has announced. John W. Tuck 
has been named manager of the company’s 
mill at Marysville, Kan., and Stanley E. 
Shaft has been appointed manager of the 
plant at Wellington, Kan. 

Mr. Tuck replaces Earl W. Price, who 
has been promoted to general maintenance 
manager of the firm’s elevators and its mills 
at Marysville, Wellington, and at St. Joseph, 


‘Mo. Mr. Tuck was formerly associated with 


Dannen Mills, St. Joseph, and the Colorado 
Milling & Elevator Co., Denver, Colo.. Mr. 
Shaft previously served with General Mills, 
Inc., Minneapolis, Minn., and the Kansas 
Milling Co., Wichita, Kan. 


@ VERGEL GEORGE PETTA, Crosby- 

ton, Tex., has purchased J. E. Duncan’s 

interest in the Cros-Tex Grain & Feed Co. 

@ FORTVILLE GRAIN Co., Fortville, 

Ind., has completed construction of a ce- 

ment block implement building which will 

house the repair and parts department. 
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his wife and he set out to make 
- things hum... 


Today, A. L. 
Woolford can be 
called a successful 
man. He grosses about 
$130,000 a year—mostly 
on Purina Chows—and does it 
on-a 95% cash basis. In 
those ten short years, 
Woolford brought to 
his new Purina busi- 
ness neither magic 
formula nor blind 
luck. He succeeded 
through hard work 
and the sincere ap- ©& 
plication of prov- 
en Purina merchan- 
dising principles. He 
frankly says, “I couldn’t have made it without 


The year was 1927 when an Austin, Texas, — 
bank closed, putting cashier A. L. Woolford 
out of a job. Unable to find work in Austin, he 
decided to try Houston. He needed a job badly, 
but hard times were beginning to 
be general and he-was 46 years old. 
He didn’t know it at the 
time, but he was starting 
ten years that he would 
never forget—ten years 
when Old Man Depres- 
sion threw everything in 
the book at him. 


Long periods of idleness, a dreary succession 


of minor, poorly paid jobs were his whole story 
until late in 1937. At 56, still seeking a new and 
better business venture, he realized that time 
was running out. Whatever he did he had to 
choose carefully. He de- 
cided to investigate the 
Purina Franchise be- 
cause he “‘wanted 
to handle a full 
line of mer- 
chandise that 
had consumer 
acceptance.” 


He talked it over with the local Purina Sales- 
man, became firmly convinced that this was the 
line for him. But it took capital to get started, 
and he was broke. That didn’t stop him either. 
It took plenty of doing, all right, but Woolford 
finally found a benefactor who would lend him 
$200 with very little security. So he set up shop 
under the Checkerboard Purina trademark and 


THE PURINA FRANCHISE—HUB OF A PROFITABLE FARM SUPPLY BUSINESS 
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the Purina Franchise.” A. L. Woolford — now 66 
years young— is speculating about retiring. And 
10 years ago he was broke! 


Quality merchandise and expert service fo cus- 
tomers is a basic principle of the Purina Franchise. 
Purina Dealers serve importantly—live successfully 
—in their communities throughout the country. It's 
a good franchise to have. 


RALSTON PURINA COMPANY 
St. Louis 2, Mo. 
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eed Men Should Have Time for Fun 


Braver and Employes Avoid Growing Stale 


ARTHUR A. BRAUER and Grandson 


@ ALL work and no play makes Jack 
a dull boy” is an old adage. To Arthur 
A. Brauer of Altamont, IIl., it is never- 
theless true and can easily be applied 
to the retail feed industry. According 
to Mr. Brauer, who owns and operates 
the Brauer Flour & Feed Co., feed 
dealers who don’t allow themselves 
time for rest and recreation are bound 
to grow “stale” eventually. 

“Farmers like the men from whom 
they buy to be alert, quick thinking, 
and courteous,” Mr. Brauer explained. 
“No feed dealer who has come to re- 
gard life merely as a drudge because 
of all the work he has to do can fool 
his customers into thinking he’s doing 
all he can to serve them well. While I 
believe in 100 per cent devotion to the 
job while one is working, I can’t see 
any merit in working all the time.” 

A rabid baseball fan, Mr. Brauer 
experienced first hand the difficulties 
one has trying to keep up with feed 
store management throughout an after- 
noon and at the same time trying to 
listen to a baseball broadcast on the 
radio. “I used to listen to the ball 
games in the office but that interfered 
with business. Then I moved the radio 


to a small room and put extra chairs in. 


it for the convenience of my customers 
but this didn’t work out either. So 
finally I junked the whole idea and 
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made up my mind to see the ball 
games in person as often as I could.” 

Now Mr. Brauer provides time each 
week for himself and his employes to 
enjoy rest and recreation. “It makes 
us all attack our work with greater 
vigor and encourages us to work hard 
so that we'll have all our work done 
before we get that afternoon off,” Mr. 
Brauer stated. 


The Brauer Flour & Feed Co. is one 
of central Illinois’ most popular mill- 
ing establishments and Mr. Brauer is 
improving his plant steadily in order 
to render even more complete service 
to his customers. His bright office, 
with its three double windows and two 
glass doors, is a popular meeting place 
for farmers. Its neatly painted tan 
walls are effectively set off by the dark 


‘brown wood trim and form an ideal 


background for Mr. Brauer’s displays 
of feeding literature and farm help 
booklets. The entrance to the firm’s 
feed department is located a few feet 
from Mr. Brauer’s desk, which enables 
him to step into the role of a sales- 
man in a matter of seconds. 

“There are many things about our 
present feed plant that could stand 
improvement,” Mr. Brauer admitted. 


“Our future plans include a real re- . 


vamping of our layout here and many 
modern new features. But,’ naturally, 
the shortage of building materials is 
delaying us like everyone else.” 

The building which originally 
housed the Brauer Flour & Feed Co. 
was moved to its present location 
alongside the Pennsylvania railroad 
right-of-way several years ago. It 
measures 22 by 100 feet. After this 
moving was accomplished a 50 foot 
addition was constructed to house the 
office and to permit additional stor- 
age. Railroad cars can be switched 
tight up to the broad loading dock at 


cuts down considerably on unloading 
expense. A convenient chute enables 
employes to transfer feed from the 
second floor of the warehouse to cus- 
tomers’ cars and trucks with a mini- 
mum of physical labor. 


The Brauer Flour & Feed Co. han- 
dles four brands of manufactured 
feeds: Wayne, Critic, Corno, and Blair 
Certified. “We have found that dif- 
ferent farmers prefer different formula 
feeds and that’s why we stock these 
four well known brands,” Mr. Brauer 
declared. “Variety is the spice of life, 
they say, and for us it’s also the source 
of extra feed profits.” Mother's Best 
and Havasak flours are sold at the 
Brauer Feed plant. 

Many farmers in the Altamont trad- 
ing area prefer to have their own 
grains custom ground and mixed and 
so Mr. Brauer maintains a small but 
efficient milling department in order 
to serve them. He stocks quality sup- 
plements and concentrates and always 
encourages farmers who prefer custom 
ground feed to make certain that their 
ration is balanced to give maximum re- 
sults. The mill machinery at the Brauer 
Flour & Feed Co. includes a Papec 
hammer mill. 


Art Brauer has been active in the 
feed business since the close of the 
first world war. During the war he 
served with the 327th field artillery in 
Europe and on his return was asso- 
ciated for six years with the Johnson 
& Hicks Milling Co. In 1923, his 
cousin F. A. Brauer started a feed 
business in the old building which is 
a part of the present plant. Art Brauer 


(Continued on page 116) 


the Brauer Flour & Feed Co. which 3 


WELL maintained machinery § 


makes work easier, reasons 
Arthur A. Brauer, Altamont, 
Ill., and so Brauer Flour & Feed 
Co. trucks are kent mechani- 
cally tip top and neatly paint- 
ed at all times. Driver Clayton 
Shumaker is shown at the right. 
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America’s largest manufacturers of Concentrates 


McMILLEN FEED MILLS, Division of Central Soya Co.,Inc., FORT WAYNE 2, INDIANA 
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increased mill production 
at lower operation costs — 
always pleases mill operators 


“They show up to 
best advantage 
under keenest 

competition and 
comparison” 


Dependable, Profitable Performance and Service 


Keep Jay Bee Mills favored by mill operators 


60 to 200 HLP. Big Capacity, Economy and Endurance are so plainly apparent after 
observing a Jay Bee in operation, that experienced mill men easily recog- 
nize the advantages of being “Jay Bee equipped.” 

For every grinding purpose the rugged strength of Jay Bee mills com- 
bined with infinite precision of operation, brings maximum returns to 
Jay Bee owners. 

Jay Bee mills are made in many models and sizes, from 20 to 200 H.P. 
. . « for belt, V-belt and direct connected drives. For details about any 
Jay Bee grinding equipment .. . stationary mills, portable mills, mill 
parts ... write any of the addresses below. 


J. B. SEDBERRY, INC. Franklin, Tenn. 


John J. Woods & Suns, Juy Bee Sales Co....Kunsas City, Mo. A. E. Thompson Co 

T. G. Hotland Mach. Co......... 474 Fairfax Rd., Drexel Hill, Pa. 718 Washington Ave. N., Minneapolis, Minn. 
kL. B. Harrison Cairo, Georgia Douglas W. Palmer........ 3808 44th Ave. S. W., Seattle, Wash. 
0. D. Padgett Sandersville, Ga. L. C. Dibert Company 

A. F. Shirk Box 523, Canton, Ohio 787-793 Brannan St., San Francisco, Calif. 
Jay Bee Sales Co.................... 220 Broadway, New York 7, N. Y. Western Engineering & Equipment Co 

f 5699 District Blvd., Los Angeles, Calif. 
Frank S. Sanders.................... P. O. Box 656, Gainesville, Fla. 

H. A. McLeod Forest, Mississippi 
Bryant C. Long................ 1601 Choctaw St., Baton Rouge, La. J. D. Vance P. 0. Box 497, Murfreesboro, Tenn. 
M. E. Padgett Bennettsville, S, C. R. E. Perkins, Manager, Jay Bee Sales Co. 

Jay Bee of Texas ................ 1904 S. Akard St., Dallas, Texas 1508 S. First St., Louisville, Ky. 
W. IE. Uust, Jay Bee Co Lima Armature Works Lima, Ohio 

‘ 1031 N. Humphrey Ave., Oak Park, Ill. The Sanders Co Greenwich, Ohio 
P. 0. Box 6084, Indianapolis, Ind, Cc. Y. Wier, Jr P. O. Box 331, Utica, New York 
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Cash Basis Vital 


Helps Both Dealers and Farmers 


@ THERE'S no substitute for selling 
for cash when it comes to operating 
a modern feed business in a profitable 
manner, according to Rolland Brown 
and Saul Kline, owners of Cy’s Cash 
Feed & Supply Co., Reseda, Calif. 
These two aggressive feed merchan- 
disers have proven by dollars and 
cents tests that selling for straight cash 
is the best groundwork for success in 


the retail feed field. 


Besides the Reseda feed store, Mr. 
Brown and Mr. Kline also operate the 
Pay ’n’ Save Feed Co. at Van Nuys 
and at both the sales policy is straight 
cash as the names of the firms imply. 
Al Neighbors manages the Reseda 
store and echoes the owners’ beliefs 
regarding the wisdom of selling for 
cash on the line. 


“For value in feeding, we know our 
customers must have the best quality 
feeds available,” Mr. Neighbors stated. 
“In order to insure a decent profit both 
for the feeders and ourselves we sell 
for cash because selling and buying for 
cash typifies the modern, efficient way 
of doing business. 

“Keyed to our cash sales policy is 
a policy of all-out service which we 
gladly render to all our customers,” 
Mr. Neighbors explained. “If we see 
a flock of turkeys that is poor in ap- 
pearance, we do our best to set the 
feeder straight on ways by which he 
can improve his birds. Good feed is 
the basis of good nutrition and we 
have found that many feeders encoun- 


THE FEED BAG — December, 1947 


ter difficulties primarily because they 
are either feeding inferior quality ra- 
tions or else are feeding too little or 
too much.” 

The thoroughly up-to-date Cy’s 
Cash Feed & Supply Co. is housed in 
a spacious long building constructed 
of sturdy sheet steel. Heavy timbers 
support the roof and substantial tim- 
bers reinforce the floor so that its level 
is the same as truck beds and thus 
facilitates easy loading. Thick asphalt 
over wood gives the building a durable 
all-weather flooring. 

Cy’s Cash Feed & Supply Co. was 
established two and a half years ago 
and has storage facilities for 10,000 
sacks of feed. Several lines of formula 
feed are handled so that California 
feeders can choose exactly the brand 
they want for their particular feeding 
needs, Pillsbury’s, Albers, and Glesby’s 
are the three major sellers. 


“We're well pleased with the splen- 
did results our firm has obtained with 
these three lines of feed,” Mr. Neigh- 
bors declared. “By stocking more than 
one line, we feel that we are in a 
better position to fill the needs of all 
our customers as well as to make 
permanent customers of the prospects 
who visit our store for the first time.” 


In addition to its complete stock of 
feeds, Cy’s Feed & Supply Co. also 
handles a moderate amount of ranch 
and farm hardware. This tie-in mer- 
chandise couples nicely with the firm’s 
merchandising of feed, remedies, and 


JUST about the best insurance 
for feed store profits is a cash 
basis for selling, declares Al 
Neighbors, above, who man- 
ages Cy's Feed & Supply Co., 
Reseda, Calif. An exterior 
view of the rapidly growing 
firm's building is at lower left. 


insecticides. “We aren't trying to en- 
ter the hardware business, by any 
means,” Mr. Neighbors explained. 
“However, we are endeavoring to keep 
in stock the basic, most-used items 
which save our customers many extra 
miles going elsewhere to purchase 
them.” 

A convenient railroad siding runs 
nearly the full length of the big Cy’s 
Feed & Supply Co. warehouse.- The 
company owns its own grain elevator 
which has a capacity of six carloads 
and does some mixing for customers 
who prefer locally mixed rations. 

“We handle a large volume of baled 
hay and straw,” Mr. Neighbors stated. 
“These two sideline sellers dovetail 
nicely into our overall merchandising 
program and always bring in a tidy 
profit.” A long, low-grade ramp leads 
into the big Cy’s warehouse and makes 
loading of hay, straw, feed, and other 
merchandise a simple task. 

Convenience for customers and em- 
ployes alike is a “must” at Cy’s Cash 
Feed & Supply Co. On one side of the 
building is a handy covered door 
where automobiles and trucks can be 
loaded in inclement weather when the 
inside loading ramps are in use. Cov 
ering the entire loading dock has en- 


abled Mr. Brown and Mr. Kline to 


literally outwit the variable California 
weather. 
Near the front of the big display- 


(Continued on page 118) 
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_ WITH YOUR NEEDS 


VADREX . . . if you want the convenience of 
Vitamins A, D and G (Riboflavin) all in one easy- 
to-use product—then VADREX is the new NOPCO 
product for you. A precision-built NOPCO “dry 
meal” product, VADREX is guaranteed to contain 
per pound 1,135,000 U.S.P. units of Vitamin A, 
454,000 A.O.A.C. units of Vitamin D and 907 
milligrams of Riboflavin (2500 “A”, 1000 “D,”, 
2 milligrams Riboflavin per gram). 


Feed experts say that “A”, “D” and “G” (Ribo- 
flavin) are the only 3 vitamins you need from some 
special source, to make your poultry feeds per- 
form profitably for your customers. You get all 3 
—conveniently —in WADREX, all 3 NOPCO- 
guaranteed in the form of an easily-handled, easily- 
mixed “dry meal” product. 


potencies . . 


MADE AND SOLD 
-IN 


VIAD-—another new NOPCO-guaranteed “A and 


_D” dry carrier product, which lends still further 


useful variety to NOPCO’s growing Vitamin Prod- 
ucts line. VIAD contains per pound 1,135,000 
U.S.P. units of Vitamin A and 454,000 A.O.A.C. 
units of Vitamin D (2500A/1000 D, per gram)— 
just half as much “A” per pound as NOPCO’s 
famous VIADEX, but the same amount of “D”. 


Both VADREX and VIAD are precision-built 
NOPCO products, subject to rigid NOPCO quality 
control. The Vitamin A content of both these new 
products is stabilized by the same NOPCO-per- 
fected and patented processes used in the manufac- 
ture of VIADEX. 


NOPCO’S MEN UNDERSTAND YOUR NEEDS What addi- 


tional vitamins do you need in your feeds? And how much? Ask a 
NOPCO field man. He knows. 


And don’t overlook the FREE 


formula service offered by NOPCO’s Technical Service Bureau. 


| NOPCO VITAMIN PRODUCTS MEET YOUR NEEDS RELI- 
| ABLY AND ECONOMICALLY. . . You can depend on NOPCO’s 


up-to-date line of products to meet your needs with scientific preci- 
sion . .. whether your requirements are true Vitamin A and Vitamin 
D in either “dry meal” or fortified oil products at various vitamin 


. or low-cost Vitamin “D,” products specially designed 
for four-footed animal feeds . . 


can depend on this NOPCO price policy: — Never more than a 


reasonable price—competitive with anyone—quality and all factors 
fairly considered. 


. or low-cost Riboflavin. And you 


. 
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\ BUY 
is 
World’s L Manufact f “Natural” Vitamin 
orld s Largest Manutacturer o atural” Source Vitamin 
i © 66 0 THE FEED BAG — December, 1947 


NOPCO XX° (3000A/400D)—Cod Liver Oil 
with Added Vitamins A and D. 


NOPCO* Vitamin A and D Feeding Oils—400 
or 800 A.O.A.C. units of “D” per gram, combined 
with various “A” potencies. 


VIADEX “—2,270,000 U.s.P. units of NOPCO- 
stabilized ““A” and 454,000 A.O.A.C. units of ‘“‘D” 
per pound (5000A/1000 D, per gram) in a “dry 
meal” carrier. 


* 

NOPDEX —Nopco’s new “Dry D,” Product— 
900,000 A.O.A.C. units of D per pound (2000 D, 
per gram). 


* 
QUADREX —Nopco-stabilized “A” plus D, 
in a dry carrier, for four-footed animal feeds. 


and now... NEW! VADREX*! NEW! VIAD"! 


NOPCO FORTIFIED OILS available in steel drums, 410 Ibs. and 230 Ibs. net. 


MADE AND SOLD 
YOUR NEEDS 
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2,270,000 U.S.P. units of A and 227,000 U.S.P. 
units of D per pound (5000A/500 D, per gram). 


DREX —NopPco’s new low-cost “Dry D, Prod- 
uct for four-footed animal feeds—4,000,000 U.S.P. 
units of “D” per pound (9000 D, per gram). 


Super DREX—nigh potency, low-cost NOPCO 
“Dry D,” product—12,000,000 U.S.P. units of “D” 
per pound (27,000 D, per gram). 


RIBOFLAVIN- NOPCO- in two low-cost forms. 


85°% RIBOFLAVIN-NOPCO—385,900 milligrams of 


riboflavin per pound (850,000 micrograms per 
gram). 


RIBOFLAVIN-U.S.P. (NOPCO)—100% active ribo- 
flavin (1,000,000 micrograms per gram). 


NOPCO XX Cod Liver Oil with added Vitamins A and D also available in steel 
pails, 38 Ibs. net, and in cases of 5 lithographed metal cans, each can 5 Ibs. net. 


VIADEX, NOPDEX, QUADREX, DREX, Super DREX, VADREX, AND VIAD, all avail- 
oe able in easily-handled fibre drums, 100 Ibs. net. 
U.S.P., in Kilogram cartons and 100 gram bottles. 


WRITE TODAY for full information about NOPCO Vitamin Prod- 
ucts and NOPCO services—designed to meet your needs. Address 
your inquiry to NOPCO — Agricultural 
Dept., at one of these places: East of the 
Rockies:—Ist and Essex Sts., Harrison, 
N. J., West of the Rockies:—1140 S. 10th 
St., Richmond, Calif. 


*Trademarks of NOPCO Chemical Company, Harrison, N. J. 
Copyright 1947, NOPCO Chemical Company, Harrison, N. J. . 
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Sell Service Your Customers 


It is Sharpest Tool in Your Selling Kit 


@ PERHAPS one of the most over- 
worked words in the business world 
today is “Service”. It is tossed about 
in conversations and in advertisements, 
sometimes without much meaning. 
But, if we use the word in its true 
definition, in the feed business it 
means a great deal. Today, merchants 
in all lines are again engaged in lively 
competition with one another and the 
little “extras” are figuring prominently 
in most all dealings. 


In the feed business nothing sells 
like service. It is, in fact, the sharpest 
tool in your selling kit and is many- 
edged. In theory, all feed dealers start 
out even—they all have a good bag of 
feed to sell. From there on, however, 
each man runs his own race and while 
it has been said that “The race is not 
always to the swift”, it’s a reasonably 
safe bet that the race for the farmer’s 
business is generally to the feed dealer 
who knows the true meaning of the 
word “Service” and who translates it 
into action. 


First of all, there is the service in- 
volved in the ‘actual transaction of 
making the sale—having the proper 
feeds and feeding programs for the 
customer’s particular needs. When 
you sell the man the right way—sell 
him so he will profit most—you’re 
giving service. It should be borne in 
mind that the dealer's profits are, in 
the long run, based on his feeders’ 
profits and that by giving service, in 
the form of sincere constructive coach- 
ing, you are taking the first step to- 
wards establishing a permanent and 
money-making relationship between 
yourself and the consumer. Of course, 
a smart feed dealer will not misinter- 
pret the recommendation to sell the 
farmer what is good for him; selling 
is one thing, strong-arming is another. 
And, if you must offer your prospect 
a substitute do him (and yourself) 
a service by selling him on it first. 
Make sure it fits and then make him 
want it. 

The feed dealer's service to his cus- 
tomers never ends. Like the man who 
operates the filling station he is con- 
tinually on the alert to give the little 
extras that keep people coming. De- 


By E. C. (GENE) HOLCOMBE 


livering the feed to the farm by no 
means completes the transaction. That 
is only the first step. If it’s chick 
starter you've sold you have a fine 
opportunity to demonstrate that you 
know what service means. Go over 
the brooder house set-up, checking 
such vital things as temperature, feed- 


This is the fourth in a series of articles 
prepared by E. C. Holcombe, dealing 
with everyday problems that arise in 
feed and farm supply merchandising, 
which are appearing monthly in The 
Feed Bag. Mr. Holcombe has been ac- 
tive in midwestern feed circles for many 
years and in subsequent articles he will 
discuss such subjects as selecting and 
training personnel, cash versus credit 
selling, local promotion ideas, and other 
subjects of importance to feed men. 


er space, litter. Look for drafts and 
make certain that ventilation is ade- 
quate. By such attention to detail 
you'll be sure to make a lasting im- 
pression and establish yourself in the 
poultryman’s mind as his Number One 
assistant. 


Right here, I am reminded of one 
feed dealer and the splendid way in 
which he ties his chick buyers to him. 
He keeps his chick salesslips in a 
little file in date order. A week after 
the chicks go out he telephones the 
customer and inquires about the health 
and condition of the chicks and in a 
casual friendly manner asks if there 
is any way in which he can be of 
service. If trouble is afoot the poul- 
tryman is asked to bring in a couple 
of the chicks for examination. (This 
keeps the farm calls down to a mini- 
mum.) If the difficulty seems serious 
enough, however, the dealer is quick 
to see to it that either he or his helper 
makes a hurry-up personal call. Of 
course, in most instances, the chicks 
are doing all right and no service is 
needed. But, consider the service that 
is being offered—that’s what counts, 
that’s what makes a dent in the farm- 
ers mind. In return for a few mo- 
ments’ time at the phone, this wide 
awake dealer is “locking up” his busi- 
ness with service. 


This discussion of one dealer’s way 
of tying up business through service 
leads right into disease prevention 
and control work. In these times, no 
modern feed store is complete with- 
out a well-set-up department of health 
and sanitation products. And _ the 
dealer is expected to understand at 
least the basic fundamentals of poul- 
try and livestock diseases, their pre- 
vention and cure. Naturally, he should 
not invade the province of the veter- 
inarian but he should hammer away 
constantly at prevention. No one, 
surely, will quarrel with that. You 
know the feed dealers are a lot like 
the doctors of China—it is said that 
they are paid as long as the patient 
remains well, but that when sickness 
comes the doctor takes the blame and 
goes off the payroll! 


Yes, your duty is to do everything 
you can to prevent disease and the 
resultant profit loss, if your customers 
are to succeed with your programs 
and service, making money and pass- 
ing around the word that you know 
your stuff. As one feed dealer ex- 
pressed it, “I don’t consider the sale 
completed until the chick has grown 
up, shelled out its quota of eggs and 
has gone to market. And, I want it to 


~ go all the way with its crop full of 


my feed!” 


Yes, it seems to be the consensus 
among feed merchandising specialists 
that management and disease control 
are just about at the top of the “Ser- 
vice” list in building a profitable re- 
tail feed business. It is still a fact that 
any business, whether large or small, 
that is built on friendship has the 
strongest foundation in the world. 
Nothing will make friends for you as 
will an enthusiastic interest in your 
customer's welfare. Help him to keep 
his flocks and herds in good health 
and high production and you've got a 
staunch loyal booster. 

Pursuing the service angle further, 
but on another tack so to speak, is 
the matter of offering service to the 
farmer when he has something to 
sell. Buy from him when you can or 
at least offer your help as “middle- 


(Continued on page 115) 


THE FEED BAG — December, 1947 


| 
| 
| 
4 j 
r 
| 
‘ 
+ 
. 


If you’re a feed mixer who’s worried about how 
to maintain quality and still sell your poultry 
feeds economically, here’s good news! You now 
can get all the Kraco Dried Cheese Whey you 
need—at the lowest price in years! 

Kraft’s cheese production has risen so sharply 
that we can keep you steadily supplied with this 
nutritious dried milk by-product. Kraco contains 
high-quality protein and other important milk 
nutrients. So why use supplements of question- 
able value when you now can use Kraco in pro- 
portions that will give a real boost to your feeds? 


4 important feeding values 
Kraco is made exclusively of whey from Swiss 
and American cheese manufacture and is guar- 
anteed to contain no neutralizer. It adds four 
important feeding values. 
1. Contains high-quality milk protein 
(largely lactalbumen), valuable 
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Now! Costs even less 
to improve feeds with 


in supplementing the protein in grains. 


2. Contains 70% lactose, which has highly bene- 
ficial effects in flushing mashes. 


FE Helps supply milk calcium and phosphorus, 
which aid in developing good frames and 
capacity for egg production. 


4. Supplies important vitamins. Kraco contains 
factors of the vitamin B-G complex, including 
riboflavin. 


Aids in control of coccidiosis 
When proper sanitary measures are taken and 
Kraco is used in a special flushing mash, it is 
valuable in the control of coccidiosis, the most 
dreaded of all poultry diseases. 


Order Kraco today from your nearest Kraft 
office. More than ever, at this low price, it’s a 
wise buy for all your poultry feeds. 


Industrial Food Products, 

KRAFT FOODS COMPANY 
General Offices: 

500 Peshtigo Court, Chicago 90, III. 
New York + San Francisco 
Atlanta Minneapolis 

Denison, Texas 

Branches in all principal cities 
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OFLAVIN 
Lowest price 


history 


B-Y-21* is priced solely on its riboflavin content. In 


addition, at no extra cost, you get other valuable B vitamins 
and food elements. B-Y-21 is all rich feed material. : 
B-Y-21 is economical! . 4 
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Are You Good Merchandiser? 


Education and Merchandising are Closely Akin 


@ A FEW years ago | received a 
communication from the boss stating 
that I had been given the grandiose 
title of “Director of Sales Training 
and Merchandising”! 

Now I had a pretty good idea of 
what sales training was but I won- 
dered just what I was supposed to do 
about merchandising. Mr. Webster’s 
dictionary, it seemed, did not have 
quite the same conception that most 
of us have about the word. The dic- 
tionary said that merchandising meant 
“trading—carrying on in commerce— 
trafficing”. I had a vague idea that 
merchandising had something to do 
with things like displays, sales promo- 
tions, special sales, etc. 

So I sent out a lot of letters to men 
prominent in merchandising and asked 
them for their definition of merchan- 
dising. Twenty-nine of these experts 
replied. 

And there were just 29 different an- 
swers! 

They ranged all the way from a 
simple statement like “selling a heck 
of a lot of feed and collecting for 
same” to a 2,000 word learned exege- 
sis on the sacred principles of getting 
more people to buy more stuff that 
they didn’t need and would be better 
off without. 

Perhaps the best reply came from 
an advertising man in Philadelphia. He 
said that he had been in merchandis- 
ing for 20 years but still couldn’t de- 
fine it. . . but that he was still mighty 
happy to be in employment that had 
contributed more than any single fac- 
tor to the material welfare of America. 
He pointed out that, notwithstanding 
Emerson to the contrary, the world 
will not beat a path to your door for 
a better mousetrap; that our high stan- 
dard of American living, including 
bath tubs, radios and automobiles, was 
achieved only by merchandising these 
better “mousetraps”, that never more 
than a handfull of Americans would 
have learned the human comforts and 
conveniences of electric refrigeration 
without the motivating influence of 
powerful merchandising. 

*An address delivered at the annual meeting of 
the Southern Mixed Feed Manufacturers asso- 


ciation and Louisiana nutrition school held Oct. 
20-21 at Baton Rouge, La. 
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By BEN H. FOCHT* 
Allied Mills, Inc. 


So perhaps education and good mer- 
chandising are pretty closely akin. 
They both seem to be directed toward 
the final end of teaching people a bet- 
ter way to live. Perhaps merchandis- 
ing is simply teaching on a profit basis, 

One type merchandiser simply teach- 
es the pride and enjoyment of the 
better things of life. The clothing mer- 
chant sells us the pride of ownership 
in a new hat; the radio merchandiser 
the enjoyment of his product. They 
create wants to the point that people 
are anxious to work harder both with 
brain and body to acquire money to 
supply these wants. 

The second type of merchandiser 
teaches how to make the money to 
supply the wants created by the first 
type. The seed merchandiser teaches 
how to grow better legumes, corn and 
cotton; the fence merchandiser how 
to rotate crops; the feed merchandiser 
how to make more money with poultry 
and livestock. 

It is true that this teaching is not 
altruistic. It is done with a profit in 
mind. And sometimes the methods of 
instruction are ebullient and over- 
dramatic; sometimes trite or even stu- 
pid. But the end seldom fails to justify 
the means. 

Super-aesthetes may hold their noses 
at the idea of a Florida dealer putting 
a stuffed two-headed calf in his win- 
dow surrounded with a bunch of 
“corny” signs. But the tangible result 
was that a dozen feeders were taught 
how to grow better calves for less 
money. 

A Birmingham dealer put a hive of 
bees in his window. By careful exploit- 
ation, scores of farmers were interested 
in better seeds and feeds and shown 
how to make more money in growing 
crops and in feeding livestock. 


A number of years ago a dealer in: 


Kentucky bet that Wilkie would de- 
feat Roosevelt. The payoff was that 
the loser of the wager consented to be 
hung at high noon. The date of the 
payoff was widely publicized well in 
advance of the “execution”. The deal- 
er built a gallows for his own “hang- 


ing’, complete with trap door, right 
in front of his place of business. Over 
4,000 people gathered to witness this 
bizarre event. In this community not 
40 people would have turned out to 
have heard the best speaker in Amer- 
ica explain how to care for poultry. 
But by a demonstration inside the 
store, a high percentage of the assem- 
bled crowd, without their ever realiz- 
ing it were taught something about 
a profitable method of starting chicks. 

The most profit-making methods for 
American agriculture can have no ef- 
fect as long as they remain in the 
notebook of the research worker who 
discovered and developed them. It is 
only when these principles are trans- 
ferred to the mind of the farmer and 
by him into action that advancements 
bear fruit. 

In getting these more efficient meth- 
ods into actual use the feed dealers 
have been, and can be, a powerful 
factor. There are not over 15,000 vo- 
ag teachers, county agents and college 
extension men in America. There are 
almost five times this many people 
engaged in merchandising feed in this 
country. These feed merchandisers are 
in the most intimate contacts with the 
farmers of their communities and are 
in best physical position to offer ad- 
vice and services. 

If they have not the information to 
provide this advice and service then 
this fact stands as a joint indictment 
of our agricultural education institu- 
tions and of the manufacturers of feeds. 

For the American feed dealer realizes 
that he who has only a bag of feed 
to offer his patrons is not long for 
this business world. He knows he must 
have a good bag of feed but with it 
must give feeding and management 
information that makes the good bag 
of feed produce for the feeder. The 
dealer realizes that “to make a dime 
for himself he must make a quarter 
for the feeder”. 

The dealer with the best realization 
of this important fact is the most suc- 
cessful. We call him a “good merchan- 
diser”. 

This “good merchandiser” holds 
monthly or even weekly meetings of 
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his employes where, through the medium 
of himself, the manufacturer’s salesmen, 
the vo-ag teacher or the county agent, 
all his employes are instructed in how to 
advise their feeder customers. He sees that 
the trade papers containing the latest mer- 
chandising information are circulated among 
his employes. 

This “good merchandiser” in many cases 
is paying his employes a special incentive 
for selling — a type of selling which shows 
the feeder how to make more money with 
his livestock and poultry. 

This “good merchandiser” is holding 
education meetings for his feeder customers 
in which they can be informed about profit- 
able livestock and poultry practices. 

He erects displays, runs advertisements, 
publishes news stories — not in simple repe- 
tition that he handles the best feed in the 
world — but directing the feeder’s interest 
toward the details of getting better pro- 
duction. 

Realizing that they are engaged in a task 
similar to his own, this “good merchandiser” 
cooperates with the college extension spe- 
cialist, the county agent, the cow tester, 
the vo-ag teacher, and the veterinarian. 

In aiding this “good merchandiser” the 
agriculture colleges have been of tremen- 
dous help. But they are still far from their 
ultimate potential of assistance. Here are 
some ways of increased helpfulness. 

1. Nutritional conferences might be ex- 
panded to include a large number of 
dealers. 

2. More direct contact between college re- 
search men and feed merchandisers 
would eliminate much of the loss which 


now takes place in the chain between 
the research man and the feeder. 


.A better understanding by the college 
man of the feed merchandiser’s aims 
and problems, and vice versa, would be 
extremely helpful. This better under- 
standing can only come from frequent 
and close contacts. 


4. More simplicity and more dramatiza- 
tion of the material offered to the feed 
merchandiser. Too often it appears that 
college releases are directed to other 
college men rather than to the feeder 
or feed merchandiser. The man busy 
in the production of the world’s food 
should not be required to waste time 
puzzling over obscurities of language. 
He is entitled to know in simple, inter- 
esting terms what he is to do to get 
the result promised. 


Today the world is faced with an inter- 
national food shortage. To avoid a future 
war that may make World War II look like 
a 10 cent bet in a $5.00 limit game, our 
national leaders are asking for exportable 
grain in terms of from 400 million to 570 
million bushels. This amount of grain can 
hardly be spared without effecting our own 
economy. 

Therein lies a magnificent challenge to 
the educational forces of agriculture—and 
to our own good merchandisers. If, by 
teaching proper production and feeding 
methods, we could cut 10 per cent, or 47 
pounds, from the average of 470 pounds of 
feed estimated to be required nationally to 
produce 100 pounds of pork, it would save 
almost 120 million bushels! 

Methods are known that will produce 
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Display Window Draws Trade For Wakarusa Firm 


The new display window at the feed plant 
of the Wakarusa Milling Co., Wakarusa, 
Ind., has given the building plenty of extra 
sales appeal, according to Milton Brown, 
manager of the firm. The double-width plate 
glass window, shown above, measures 5 by 
10 feet and is 2 feet deep. 

Easy access to the window display from 
the mill itself is provided by a 2 by 5 foot 
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door which permits Mr. Brown to rearrange 
his displays frequently. Poultry, dairy, calf, 
and other feeds and dog food regularly rate 
a place in the unique and attractive window. 
According to Mr. Brown, the plate glass 
front was the only relatively expensive ma- 
terial used in constructing the display win- 
dow and has already paid for itself several 
times over in increased formula feed volume. 


pork with 20 per cent less grain than the 
estimated national average. 

In every phase of livestock and poultry 
feeding—dairy cows, chickens, turkeys, beef 
cattle—better feeding practices would sup- 
ply the American farmer with the profit 
margin for the continued enjoyment of his 
present high standard of living. At the 
same time, the saving in grain would aid in 
what we are told is an important economic 
crisis—which holds at its end the most 
catastrophic of all wars. : 

And to that end should all feed educa: 
tion, and merchandising be directed. 


New Soybean Nutrient Aids 
Streptomycin Production 


Streptomycin, a new weapon against 
tuberculosis and other diseases, is now be- 
ing produced in greater quantity than ever 
before thanks to the development of a new 
nutrient made from soybeans, the A. E. 
Staley Mfg. Co., Decatur, Ill., has an- 
nounced. Monthly production of strepto- 
mycin is now approximately 1,000,000 
grams. The drug has proven effective in 
treating some diseases which are resistant to 
sulfa drugs, penicillin, and serums. 

Complex growth producing substances 
have been replaced by the new soybean 
meal nutrient, which has also proven in 
experiments to have great value in treating 
livestock and poultry ailments. When pro- 
duction is stepped up considerably, it is 
expected that veterinarians will make wide 
use of streptomycin. 


Dunston & O’Brien Form 


Chicago Brokerage Firm 
R. P. O’Brien and William P. Dunston 


have announced the organization of Duns- 
ton & O’Brien Co., Inc., to do a general 
brokerage and jobbing business in all types 
of feed ingredients, grains and vegetable 
oils. The firm’s headquarters will be at 327 
S. La Salle street, Chicago. Ill. 

Mr. O’Brien, president, was formerly vice 
president in charge of the feed department 
for Pillsbury Mills, Inc., and was also with 
McMillen Feed Mills, Ft. Wayne, Ind., for 
many years. 

Mr. Dunston, vice president of the firm, 
was formerly with the Ralston Purina Co., 
St. Louis; Darling & Co., Chicago, and the 
American Grain & Elevator Co., Buffalo. 


Jones Re-named President 
of Winnipeg Exchange 


Stanley N. Jones has been unanimously 
re-elected president of the Winnipeg Grain 
Exchange, Winnipeg, Ont., the exchange 
has announced. Harley L. Flood was re- 
elected first vice president and C. Gordon 
Smith second vice president. 

Elected to two-year terms on the exchange 
council were: C. C. Head, J. R. Lindsay, 
S. D. MacEachern, K. A. Powell, C. L. 
Simmonds, and Herbert Tooley. Holdover 
members of the council are: W. J. Dowler, 
R. R. Emerson, George S. Mathieson, R. A. 
Purves, J. B. Richardson, and §S. E. Searle. 
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Uniform qualit 
concentrates 

swine and calf 
cessful merchang@ 
— increased feedi 
profits for you. 


@ Before you register your feed formulas for 1948, get 
the complete facts about Davis A to Z Vitamin Concen- 
trates. Learn how Davis gives you everything you need to 
help build a bigger, more profitable feed business. 

First, Davis supplies you with uniform, stabilized A to Z 
Vitamin Concentrates of guaranteed potency. These scien- 
tifically formulated vitamin products combine all the vi- 
tamin fortification your feeds need. They assure you a fast- 
selling, repeat-business-building line of feeds for poultry, 
swine and calves. 

Second, Davis shows you how to mix feeds that will 
meet the nutritional requirements of each class of livestock 
and poultry using A to Z Vitamin Concentrates, plus other 
normally available ingredients. Davis products are easy 
to mix—they're in dry, stable form. There’s no guess- 
work—no messing around with fish oils—no weighing 


Want to make 1948 your 


Most Successful Year? 


get the facts about 


out tiny amounts of highly-potent vitamins. 

Third, Davis service men help train your employees to 
become feed specialists. They go before groups of your 
customers and prospects to teach the advantages of scien- 
tific feeding. Throughout this educational program, your 
own brand of registered feeds is spot-lighted. Davis’ aim 
is to put you in a position where you can compete suc- 
cessfully against any other feed dealer in your territory. 

Fourth, we* give you Davis’ Successful Merchandising 
Plan . . . a tested program of sales promotion and mer- 
chandising that is developing increased sales and profits 
for hundreds of other feed mixers. By following Davis’ 
program, you put yourself on the right road to increased 
sales and profits. And what's more, you can continue to 
sell your brand of feeds on a profitable basis year after 
year. For complete details, mail coupon below today. 


DAVIS A to Z Vitamin Concentrates * DAVIS Ethical Trace Minerals * DAVIS Dry Vitamin A & D 
Fortifiers * Distributors of: Fleischmann’s Irradiated Dry Yeast °¢ Fish-Trate * Sardex * Swinedine 


DAVIS ENTERPRISES, Inc., Dept. 11 


919 South Perry St., Dayton 2, Ohio 


Please send me full information about Davis’ Successful Merchandising 
Plan for building increased feed sales and profits. 


NAME 


COMPANY 


ADDRESS 


ciTY 
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Insects Harm Stored Grain 


Experts Suggest How to Cut Losses 


@ FIVE per cent of the cereal foods pro- 
duced throughout the world are damaged 
by insects after storing, according to Dr. 
R. T. Cotton, grain insect expert of the 
department of agriculture. These losses 
could largely be avoided by the use of 
better storage methods and improved stor- 
age facilities, he declared. Speaking before 
a meeting of the United Nations food and 
agriculture organization in London recently, 
Dr. Cotton urged immediate and widespread 


BROKERS & MERCHANTS 


GRAIN DEALERS..... 
FEED DEALERS ..... 
FARMERS 


SAVE SPOILAGE IN SHIPMENTS & STORAGE 
USE 


dissemination of proper information to mer- 
chants and farmers throughout the world 
who are directly concerned with grain stor- 
age problems. 

The bureau of entomology and plant 
quarantine has developed a number of new 
methods to aid in grain insect control dur- 
ing the past three years, Dr. Cotton re- 
ported. These include the use of residual 
type spray applications of DDT prepara- 
tions to empty wooden strage bins and 


P [ 
<ABORATORY TESTED 


Renee es PREV 
Fires, Mildewing and Heating in Grains, Hay, Silage and Feeds carrying 


excessive moisture. Harmless to Humans, Cattle and Poultry 


Patent Pending 


PRODUCTS 


BUFFALO, 


P. 0. Box 74 
ev74e 


NEW YORK 


Factory: Franklinville. N.Y. 


other storage places. The DDT residues 
remain effective over long periods, killing 
insects damaging the grains stored in the 
bins. 

Treatment of seed grains with a dust con- 
taining 1 per cent DDT or with a non- 
poisonous dust such as magnesium oxide 
kills the insects and helps insure good seed 
for planting, according to Dr. Cotton. 

Another department of agriculture ex- 
pert, Dr. A. G. Johnson, cereal pathologist, 
estimated that losses from fungi total 1 
per cent of the world’s grain harvest an- 
nually. Department of agriculture work has 
shown that fungi losses generally occur in 
humid areas with relatively high tempera- 
tures following harvesting and threshing 
and in the spring. Fungi losses are heaviest 
in wheat and corn, Dr. Johnson stated. 

Fungus spores usually are on the grain 
or in the seed when it is threshed and thus 
go with the grain into storage. They germi- 
nate and grow when the grain moisture 
content is high and the air temperature 
relatively warm, according to Dr. Johnson. 

Studies have shown that heating in moist 
grain is mainly caused by the activity of 
the fungi. Attacking the grain by means 
of enzymes, the fungi cause the quality of 
the grain to deteriorate, with broken ker- 
nels being most easily attacked, Dr. John- 
son stated. 

Excessive heating renders grain unfit for 
feed, food, and seed but generally does not 
affect its value for certain industrial pur- 
poses, according to Dr. Johnson. He said 
that protection of grain from rain leaks and 
snow, and prompt drying of moist grain 
will help cut down fungi losses. 

Sealed storage of very dry grain may, be 
best in some cases, Dr. Johnson declared. 
The best protection against fungi, however, 
is keeping the grain dry and cool, he 
concluded. 


@ FOWLER FEED SERVICE, Inc., Fow- 
ler, Ind., is building a 30 by 60 foot feed 
mill just west of the tracks on Fourth street. 


@ I. O. HAGBAK, Guckeen, Minn., has 
purchased the Huntting Elevator Co. ele- 
vator at Huntley. 
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"| told my wife you were going to show 
me some calves!" 
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going to give them this credit or operate 
on a strictly cash basis. 

Naturally the alert feed dealer wants to 
sell for cash whenever possible, but at the 
same time, when customers ask for credit, 
to whom should he extend this privilege? 

A short time ago in a bulletin on credit 
a grocery association warned that “Good 
looks does not necessarily mean good credit, 
and although 99 per cent of all customers 
are honest, it is not wise to give credit 
except to those whose records show they 
deserve it.” 

The key to the whole situation lies in the 
phrase, “it is not wise to give credit except 
to those whose records show they deserve 
it.” 

Most certainly it rests with the credit 
applicant to prove that he can pay the bill 
when due. He cannot expect any sane mer- 
chant to give him credit just because he 
asks for it. He should not complain when 
the feed dealer tells him that if he will 
show that he can pay his bill and that he 
has paid his bills in the past then he will 
be entitled to some credit. 

What constitutes a record of paying bills? 
Most certainly the credit applicant should 
furnish references as to his character, his 
bill paying ability, etc. He should agree to 
abide by the verdict reached by the feed 
dealer on the basis of replies received from 
references given by the applicant. 

The feed dealer can, if he so desires make 
it mighty hard for the credit applicant to 
get credit. First of all, he can post notice 
that no credit is given until an application 


is filled out and the dealer has had time 
to investigate the references. 

Such a sign is not insulting to the custo- 
mer. He sees the sign before he even asks 
for credit. After reading it he can decide 
whether he wants to ask for the credit. No 
good credit risk will object to filling out a 
credit application” However, such a sign 
and a credit application will scare away the 
poor credit risk, thus saving the dealer time, 
money, and trouble. 

In many localities if a customer wishes 
credit on his purchases he must state in an 
application if he has a checking account, a 
savings account, if he rents or owns his own 
home or farm or other real estate. When 
such information is given it is not difficult 
for any retailer to check very quickly on a 
credit applicant as to his paying record. 

If a feed dealer grants credit to someone 
of whom he is in doubt and wants to know 
what his chances are of collecting, he should 
make a visit to his local banker. It is the 
banker’s business to know the financial 
ratings of people, and in small towns es- 
pecially bankers usually know how every 
person rates in this respect. You will also 
find that these bankers will cooperate with 
you if given the opportunity. 

Of course, it is better to visit the bank 
before you extend credit, but most cer- 
tainly do not go on extending credit to a 
doubtful source without checking with your 
banker or others on his ability to pay. 

Now, one would think that from the 
above statements that I am an advocate of 
a strong “no credit” policy. Far be it from 
such. The institution of credit is without 
a doubt one of the most essential systems 
in this country today. Daniel Webster said: 
“Credit has done a thousand times more to 


0 & M Seed Co. Buys Toledo Property 


The O & M Seed Co., Green Springs, 
Ohio, recently purchased the business and 
properties of the Midwest Grain-Seed, Inc., 
Toledo, Ohio. Shown above is a view of 
the new property which included a brick 
construction elevator with 20 hopper-bottom 
crib bins and eight steel tanks. The new 
house has a capacity of 170,000 bushels. 
Leon Grove, manager under the Midwest 
firm, will continue as manager for O & M. 


e7vée 


At Green Springs a new ear-corn drying 
house where a 500 bushel capacity Camp- 
bell dryer will be installed is under con- 
struction. The enlarged space at Green 
Springs together with the newly acquired 
Toledo properties more than doubles the 
seed corn and seed oats capacity of the 
company and materially increases the dry- 
ing and handling facilities for hybrid seed 


corn.. 


enrich mankind than all the gold mines 
in the world.” Without credit — man's 
confidence in man — our great commer- 
cial and industrial civilization would not 
have been built, since there was not enough 
hard cash to finance its development and 
barter would have been impractical. 

On the other hand an unwise, unsound 
and irresponsible use of credit can become 
the veritable “millstone” around the necks 
of those who indulge in such practices. In 
war or peace the best asset any business can 
have is cash on hand. No business ever got 
into trouble because of having too much 
cash. The honeymoon for these loose busi- 
ness practices is over and it is again neces- 
sary to investigate how a customer is pay- 
ing his bills and to evaluate his future 
ability to pay. 

It has been truthfully said that “poor 
information, not poor judgment is the cause 
of most credit problems.” 

It would seem that feed dealers of each 
county, district or city could get together 
and very sensibly tackle the problem of 
credit risks. Those who wish to sell for 
credit could draft uniform rules and credit 
application blanks. If such items could be 
printed in large lots there would be savings 
to each dealer in this respect. 

And from talking over credit problems, 
all dealers would benefit by getting the 
other fellow’s viewpoint. Then the poor 
credit risk who keeps going from one dealer 
to another to see where he can get credit 
without revealing his poor financial con- 
dition would be out of luck, and numerous 
dealers would again be saved time, trouble 
and money. 

It should not be a matter of waiting until 
the damage is done or about to be done. It 
is better to prepare in advance because “an 
ounce of prevention is worth a pound of 
cure”. It is better to lock the door before 
the horse is gone and it can be done. How? 

(1) By determining just what your credit 
policy is to be and stick to it. 

(2) By selecting a specific standard or 


-standards by which all credit applications 


shall be appraised. 

(3) By developing greater proficiency in 
selecting sound credit risks which offer an 
opportunity for profit. 

(4) By remembering that while a lost 
sale results in a loss of profit, a credit loss 
includes the cost of merchandise processing, 
transportation, and general overhead as 
well as profit. 

(5) By keeping always in your mind 
that a credit dollar depreciates in value as 
it ages—going from 100 per cent at ma- 
turity to 30 cents at one year after maturity. 

(6) By selling merchandise instead of 
credit. 

(7) By organizing, attending and par- 
ticipating in all meetings of retail groups 
or associations, credit or otherwise. 

The solution to the problem lies in your 
hands. Yours is the power to control the 
use of credit. Only by the judicious use of 
this power can credit be made to serve 
business and industry and that time will 
arrive when all concerned come to a full 
realization of the fact that a sale is a 
potential loss to any company until the 
goods are delivered and the money in the 
bank. 
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New Opportunities Ahead 


FOR THE MANUFACTURER 
OF POULTRY FEEDS 


gene of the past six years has 
demonstrated the vital importance of 
scientific feeding in stepping up egg pro- 
duction. 

During this period, when manufactured 
feeds were in widest use, average egg 
production per bird rose to an all-time 
high.* 

Most authorities believe that the in- 
creased use of manufactured feeds was 
one of the principal reasons for this spec- 
tacular production achievement. 


Market for Manufactured Feeds 
Can Be Expanded 


This remarkable record of performance 
offers an exceptional opportunity to pro- 
mote wider use of manufactured feeds. 
For the record shows that many poultry 


| 10 


20 30 40 
EGGS PER 100 HENS PER DAY 


THE AMOUNT OF FEED required per dozen eggs goes 
down when poultrymen get higher egg production per 
bird. U.S.D.A. figures show that increased feeding of 
mash steps up production and reduces feeding cost. 


* The predominant source cf Vitamin D used to for- 
tify these feeds was "Delsterol"”’ "'D"'-Activated 
Animal Sterol ... originated and perfected by Du 
Pont through 10 years’ research. 


134 PER Bind | Pee GIRD 


SINCE 1940 average egg production per bird has in- 
creased at ao spectacular rate. In thdt year production 


averaged 134 eggs per bird. By the end of 1946 it had 


risen to 154 eggs per bird . . . and latest figures show it 
may go even higher in 1947. 


raisers still depend on uneconomical, 
casual feeding methods. 


Ample evidence is available to show 
that feed costs go down, while returns 
increase, when birds are fed properly 
balanced, scientifically fortified rations. 


This creates the opportunity to tell 
poultry raisers a documented story of 
these benefits in such a way as to promote 
interest in scientific feeding . . . and ex- 
pand the market for manufactured poul- 
try feeds. 


Educational Work Now 
Being Carried On 


Besides serving the feed industry as the 
originator of“D”-Activated Animal Sterol 
(Vitamin D,), Du Pont is helping in this 
important work through its consistent 
program of continuing education. 


The “Delsterol” campaign to poultry 
raisers continues to emphasize the im- 
portance of using manufactured feeds to 
get higher yields per bird. 


Helpful Booklet Now Available 
to Feed Manufacturers 


As part of its program to serve the feed 
industry, Du Pont has just published a 
new booklet which discusses the signifi- 
cance of the recent rise in egg production 


806. Pat. OFF 
BETTER THINGS FOR BETTER LIVING 
eee THROUGH CHEMISTRY 
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...and how feed manufacturers can capi- 
talize on the opportunity at hand. 


Included in the booklet is a timely arti- 
cle by a leading authority on poultry nu- 
trition on the economics of poultry pro- 
duction. He shows how increased feed- 
ing of scientifically balanced mash helps 
reduce the poultryman’s feed cost per 
dozen eggs. 


THIS NEW BOOKLET published especially for feed man- 
ufacturers discusses the opportunities now open to pro- 
mote wider use of manufactured feeds. 


If you have not yet received your copy 
of this informative booklet, you may ob- 
tain one by writing E. I. du Pont de Ne- 
mours & Co. (Inc.), Organic Chemicals 
Dept., Wilmington 98, Delaware. 
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Five Man Committee Named By USDA 
To Bolster Food Saving Program 


A fiveeman committee, representing 50 
organizations whose spokesmen have pledg- 
ed support to the grain conservation pro- 
gram, has been named by the United States 
department of agriculture in an attempt to 
marshal more aid from private groups. 


Named to the committee were: Walter 
C. Berger, president of the American Feed 
Manufacturers association; Herman Demme, 
president of the National Poultry Producers 
federation; Edward A. O'Neal, president of 
the American Farm Bureau federation; L. 
S. Hitchner, executive secretary of the Ag- 
ricultural Insecticide €& Presticide associa- 
tion; and Homer Davidson, vice president 
of the American Meat institute. 

Government officials have refused, how- 
ever, to assure the group that voluntary 
cooperation will definitely eliminate the 
need for government controls. 

Secretary of Agriculture Clinton P. An- 
derson told spokesmen for the participating 
groups that the trade and farm organiza- 
tions have two jobs: to see that the wheat 
carryover next July exceeds 100,000,000 
bushels, and to assure that the United States 
reaches its export goal of 500,000,000 
bushels of wheat and flour during the cur- 
rent crop year. 


Farm Price and Market Problems 
Subject of Government Research 


Five economic research projects author- 
ized under the research and marketing act 
of 1946 have been begun by the bureau of 
agricultural economics, the department of 
agriculture has revealed. 

The first project is titled “Economic 
Utilization of Farm Grown Feeds in Live- 
stock Production.” It will seek profitable 
alternatives for farm products that seem 
likely-to be in over-abundant supply in the 
future. The study will include efforts to 
learn how feed production and _ utilization 
and livestock production can be coordinated 
in order to get maximum use from hay and 
pasture in profitable systems of farming in 
different areas of the nation. Shifts toward 
more hay and pasture are believed unlikely 
unless they can be made more profitable to 
farmers than cash crops. 

Grassland farming will be studied as part 
of the feed project, with an analysis being 
made of opportunities for the use of more 
grass, legume pastures, and forage crops, as 
well as supplementary high protein oilseed 
meals in livestock production as a basis 
for adjusting to a balanced agriculture in 
which soil conservation practices and live- 
stock raising are emphasized. 

The four other projects will be carried on 
in the field of prices and marketing. One 
is titled “Methods of Measuring Farm Ex- 
penditures and Income.” Another is listed 
as “Analysis of Factors Affecting Prices and 


Uses of Fats, Oils, and Peanuts.” The fourth 
is titled “Production, Price, and Consump- 
tion Analysis for Meat Animals and Meat.” 
The fifth project will seek more accurate 
knowledge of food consumption in this 
country so that the demand and potential 
food markets may be more exactly evalu- 
ated. 


Corn Crop Estimated 25 Per Cent 
Less Than Record Level of 1946 


Prospects for the 1947 corn crop dropped 
another 11,000,000 bushels in October, the 
monthly crop report of the United States 
department of agriculture showed. The corn 
crop was put at 2,447,422,000 bushels, 
about one-fourth less than the record crop 
of 3,228,000,000 bushels in 1946. 

Near-drought weather has made predic- 
tion of next year’s wheat crop difficult, 
with many areas not yet completely seeded, 
and many variations reported in crop pro- 
gress in the sections where the seeding 
has been completed. Only heavy snows 
this winter can make up for the backward 
planting and germinating conditions, the 
report claimed. Without considerable more 
moisture, there is very little chance that 
next year’s crop will measure up to the 
crops of the past few years. 


Waste Pulp of Coffee Bean Found 
Satisfactory Feed Substitute 


The waste pulp of the coffee bean has 
been determined to be a satisfactory corn- 
substitute cattle feed for milk production, 
according to a report by the United States 
department of agriculture. 

The agricultural cooperative station Cen- 
tro Nacional de Agronomia in E] Salvador 
conducted tests under specific’ conditions 
which have shown that coffee pulp can be 
substituted, pound for pound, for corn as 
cattle feed for milk production. Centro 
Nacional de Agronomia is one of many 
cooperative agricultural stations operating 
in other American countries with United 
States assistance as a part of this country’s 
program of scientific, technical and cultural 
cooperation with other Western Hemis- 
phere Republics. 

Coffee pulp is the fleshy covering of the 
coffee bean, and is largely a waste product, 
although: it has limited use as fertilizer. The 
digestibility of coffee pulp has been found 
to approach that of corn, although its palat- 
ability is unsatisfactory when fed alone, if 
used as a ration component animals will 
readily consume it. Shipments of the pulp 
are now on their way to the United States 
where further studies will be made to de- 
termine its possible use as feed for poultry 
and other animals. 

It has been estimated that all the avail- 
able coffee pulp in the western hemisphere 
converted to feed would have a feed equiva- 
lent of 34 million bushels of corn. This is 


a little more than 1 per cent of the aver- 
age United States corn production. The 
discovery is expected to have considerable 
effect on the agricultural economy of the 
coffee producing countries of the Americas. 


Continued High Farm Production 
Called For In 1948 Crop Goals 


National goals for 1948, calling on farm- 
ers for top production not greatly different 
from wartime totals, have been announced 
by Secretary of Agriculture Clinton P. 
Anderson. The goals seek a total of 356 
million acres, of which 296 million are for 
cultivated crops and the balance for hay 
crops. This exceeds indicated actual acre- 
ages for 1946 by about 9 million acres and 
continues the high total sought through last 
year’s goals. 

With the exception of a few commodities 
for which the desirable 1948 output is still 
indefinite, the 1948 goals round out the 
production pattern recommended to farmers 
as a guide for next year. In some cases, as 
for poultry, goals are slightly revised from 
those announced earlier this year. 

Of foremost importance, because of the 
worldwide demand, are the goals for feed 
grains—corn, oats, barley, and sorghums 
for grain. These goals include a margin to 
provide for some shift as between wheat 
and other grains, since unpredictable fac- 
tors, such as weather, may prevent reaching 
the full wheat acreage goal. 

The world situation in fats and oils is 
still such that maintenance of high produc- 
tion is recommended for soybeans and 
flaxseed. 

Goals for dairy products are set as high 
as practicable, in view of further decreases 
in cow numbers during the past year and 
the smaller feed grain supply available for 
next year. At the same time, the goal takes 
into account the prospective large demand 
for milk and its products and their gen- 
erally recognized nutritional importance. 

Poultry goals are revised in accordance 


_with the President's citizens food committee 


program, which seeks to reduce the num- 
ber of hens and pullets to 400 million by 
Jan. 1, 1948. This is 20 million less than 
the goal announced Sept. 10. The goal for 
eggs produced on farms now becomes 4,200 
million dozen—-92 per cent of the 1947 
indicated production. 

Livestock goals will not provide all the 
meat needed to fulfill demands, but they 
represent the maximum believed possible in 
order to save the greatest amount of grain. 
Production of meat in 1948 at goal levels 
would total about 21.3 billion pounds, com- 
pared with the 23 billion produced in 1947. 
This should provide about 143 pounds of 
meat per capita for domestic consumption, 
compared with this year’s 156 pounds per 
person, 

Goals have already been established for 
wheat, rye, potatoes, and winter vegetables. 


@ SUNSHINE FEED STORE & ELE- 
vator, Taylorville, Ill., was recently de- 
stroyed by fire with an estimated loss of 
$100,000. Allied Mills, Inc., owner of the 
store and elevator, has announced that the 
firm will rebuild the structure as soon as 
possible. 
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Manufacturers association feel about the 
return of controls. We recognize that the 
amount of feed and grain we export is a 
problem of high political and military im- 
portance on which congress must make the 
final decision. However, we do feel that 
when a decision is made to export a given 
volume of material we should not expect to 
escape the consequences of such action in 
terms of its effect on our domestic price 
structure. 

The feed industry feels very strongly that 
the United States must go as far as pos- 
sible in helping to relieve the desperately 
short food situation facing many countries 
in the world. However, we are even strong- 
er in our conviction that this country must 
take stock of its available grain supplies to 
see just how much can be safely moved out 
of this country without seriously disrupting 
our own economy. 

The American public must realize that 
the heavy exports of grain and feed will 


American Dehydrators Association, 
Congress Hotel, Chicago, Ill. 
Jan. 15-16 
Poultry & Egg National Board, 
Hotel Bismarck, Chicago, II. 
Jan. 16.17 
Indiana Grain & Feed Dealers As- 
sociation, Claypool Hotel, Indian- 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis, 


Mutual Millers & Feed Dealers 
Association, Hotel Buffalo, Buf- 

Colorado Grain, Milling & Feed 
Dealers Association, Albany Ho- 
tel, Denver, Colo............. Feb. 16-17 

Midwest Feed Manufacturers Asso- 
ciation, Agricultural Forum, Kan- 
eas Feb, 19-20 

Society of Grain Elevator Superin- 
tendents, Hotel Claypool, Indian- 
apolis, Ind... 13-15 

International Institute of Milling 
Technology, Morrison Hotel, 
| | May 18 

Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 

June 7-9 

Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 

Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 20-22 

Grain & Feed Dealers National 
Association, Hotel Fort Des 
Moines, Iowa 


mean a smaller available supply of the pro- 
tective foods; meat, milk and eggs, in the 
second and third quarters of 1948, in com- 
parison to the same period of 1947. 
Present price trends of. protective foods 
are doing a job that must be done in order 
to adjust the consumer demand of these 
products to the available food supply. 
Price control on feed and livestock is 
economically unsound and might well be 
disastrous to this nation. It was proven in 
the nine months that we continued price 
and allocation controls after V-J day, that 
usage or allocation controls merely cause 
mal-distribution of feed supplies. These 
controls did not save one pound of feed. 
It was definitely proven that these types 
of orders and regulations cannot be en- 
forced in peacetime in this nation. Any 
attempt to enforce such regulations will 
ultimately lead to complete regimentation 
including controls of wages and salaries. 
Restrictions which will limit the available 
supply of balanced rations to livestock and 
poultry producers of this nation will defeat 
the purpose of the grain conservation pro- 
gram by forcing the feeding of greater 
quantities of grain in inefficient rations. 
Now, then, in conclusion, I'm going to 
suggest six points: (1) Check with your 
own wife. (2) Talk it over with your em- 
ployes—the first place to start. (3) Check 
others in the industry, see if you can help 
sell those who would just as soon go back 
in under bureaucratic controls, on the idea 
that it’s the wrong principle. (4) Keep 
encouraging your congressman and repre- 
sentatives in congress. They need encourage- 
ment now. There’s got to be a lot of pres- 
sure on them. (5) Get behind voluntary 
conservation programs that are coming out 
and do it seriously. (6) Explain to the 
people in your own community that the 
price that they pay for food made out of 
feed is their personal sacrifice they must 
make if they want to help feed the hungry 
world. 


Valley Mills Feed Plant 


Opens at Jackson, Miss. 


The new Valley Mills feed manufactur- 
ing plant in Jackson, Miss., commenced 
operations early in December. The plant, 
which has been under construction for the 
past two years, has a formula feed capacity 
of 900 tons per 24 hours, a flour capacity 
of 1,800 sacks daily, and a 1,200 bbl. corn 
meal mill. 

Bulk grain up to 100,000 bushels can be 
stored at the mill, and construction has 
started on another 150,000 bushel unit. The 
firm has a 60,000 bushel elevator at Hol- 
landale, Miss., and plans on adding other 
country elevators in the Delta section. The 
new Jackson warehouse has storage space 
for 3,500 tons of ingredients. 

Valley Mills is a division of the Mer- 
chants Co., large wholesale grocers of 
Hattiesburg. W. W. Wright is president 
and general manager of the Merchants Co. 
Executive personnel of the Valley Mills is 
made up of J. C. Wood, in charge of pro- 
duction and formulation, E. A. McGowen, 
in charge of purchasing and traffic, and 
W. C. Covington, in charge of sales and 
promotion. 


Douglas Chemical Appoints 
McAdams Vice President 


The Douglas Chemical Corp., Evanston, 
Ill., has announced the appointment of 
Harry C. McAdams as vice president and 
sales manager. Mr. McAdams was one of 


HARRY C. McADAMS 


the early pioneers in the vitamin sales field 
and is well known to the feed trade. Since 
1938 he has been associated with E. F. Drew 
& Co. as sales manager and prior to that 
he was employed as district manager for 
the National Oil Products Co. 

The Douglas Chemical Corp. is located 
at 1624 Darrow avenue, Evanston, Ill. Be- 
sices manufacturing organic chemicals the 
company produces basic vitamins for the 
pharmaceutical, food, and mixed feed 
industry. 


Swift Names Scott Cramer 
Oil Mill Department Head 


Scott E. Cramer has been appointed head 
of the oil mill department of Swift & Co., 
Chicago, according to an announcement by 
C. T. Prindeville, vice president. 

Mr. Cramer joined Swift at South Omaha 
in 1931 as an employe in the standards de- 
partment. In 1933 he was transferred to the 
beef department and two years later he 
moved to the Chicago general office in 
the beef, lamb and veal department. He 
was made an assistant in the office of the 
president in 1940 and became an assistant 
in the oil mill department in 1945. 

Mr. Cramer is a native of Hardy, Ne- 
braska and graduated from the University 
of Nebraska in 1931. He is married and has 


one daughter. 


@ NEW AUGUSTA GRAIN & SUPPLY 
CO., New Augusta, Ind. is increasing the 
size of its elevator with an addition which 
will cost over $15,000 with the new ma- 
chinery installed. 
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the country's largest independent distillery, f 
with a 77-year reputation for unvarying 
quality and uniformity. 


10 YEARS of constant research by 
the nation’s leaders in the field of live- 


stock feeding and animal husbandry 
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bles produce more beef, more pork, E E D 
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and concentrates on feeds, remedies, and 
insecticides. “If I can locate a place in 
South Bend with triple the present space 
and a similar top-notch location and park- 
ing facilities,” said Mr. Birkey, “I will add 
a full line of farm and barn equipment. 
Pushing out in the direction at Bremen 
has proved to be my happiest decision in 
years.” 

An avid admirer of registered Hereford 
cattle for the past five years, Mr. Birkey has 
developed this interest into a tangible busi- 
ness asset. ““I show my prize stock at almost 
every opportunity,” he pointed out, “and 
with each success the favorable publicity re- 
flects on Birkey’s.” At the St. Joe county 
fair this summer, Mr. Birkey’s entries took 
a first, second, and third. 

Granting unwarranted discounts to pro- 
mote business, is a practice from which Mr. 
Birkey consistently steers clear. “Making 
a special price concession to a customer can 
set a dangerous precedent, he contended, 
“and as the buyers’ market settles into full 
momentum, too many dealers are apt to get 
tangled in that pitfall.” The same standard 
price for everyone “including relatives” has 
been a policy of Birkey’s since its organiza- 
tion in 1930, he emphasizes. 

“T’'ve always found it sounder and more 
profitable,” he stated, “to pass out a little 
gift. Though the cost of a billfold, lighter, 
or similar item is only a small fraction of 
what a discount would normally mean, nine 
times out of ten it is appreciated as much, 
or more.” Mr. Birkey stressed that he does- 
n't distribute these good will favors at ran- 
dom but only in carefully selected spots. 
“This phase of my promotion,” he added, 
“has proven its value to me tenfold. It’s a 
practice similar to that of many big business 
men who pass out such things as whole 
cases of liquor—only, of course, on a com- 
paratively microscopic scale.” 

Mr. Birkey is proud of the spotless condi- 
tien of his hatching room, which is equip- 


ped with a modern Smith hatchery and 
is under the direction of M. R. Maynard, 
who has been with the firm for 11 years. 
Mr. Maynard devotes at least a day each 
week to visits in the country, chiefly as a 
consultant on poultry diagrams and poultry 
management. The firm features Salsbury's 
remedies, Vitality feeds, and Birkey’s own 
Best-Yet. Vitality formula rations account 
for 80 per cent of all sales, according to 
Mr. Birkey. 

It was Mr. Maynard who aided in plan- 
ning the handsome front of the new store, 
which features an open-front with its two 
10 by 11 foot show windows extending to 
seven inches from the floor. “Since we are 
located on the busy route 6, we decided that 
big windows would be an especially valu- 
able asset, and we weren't wrong,” Mr. 
Birkey noted. Glazed tile of cream and 
green provides an eye-catching combination, 
while the 7 inch glass blocks that comprise 
the remainder of the front afford maximum 
access to light. 

Mr. Birkey was a Raleigh grocery route 
man in the Bremen territory when in 1930 
he decided to open a feed store. He started 
with only 600 square feet of space and only 
his wife assisting him. His new premises, 
which were completed in March of 1946, 
contain 4,600 square feet. “A far cry from 
what I started with,” he smiled, “and it 


certainly required some hustling.” 
@ INTERNATIONAL MILLING CO., 
Minneapolis, has purchased the Capitol Ele- 
vator Co. The newly acquired plant has a 
capacity of more than 4,000,000 bushels. 
DRAKE MILLING CO. ENTERTAINS 
The Drake Milling Co., located two miles 
north of Mt. Zion, Ill., entertained about 
150 Macon and Shelby county farmers 
Nov. 24 at the Mt. Zion high school. Dr. 
E. E. Clore, veterinarian and animal nutri- 
tionist of Greenwood, Ind., addressed the 
group on livestock feeding and _ livestock 
diseases. Luther Drake, owner of the Drake 
Milling Co., was toastmaster at the dinner 


which preceded the educational portion of- 


the meeting. 


Alfalfa Dehydrators to Meet 


Plan Convention at Chicago Jan. 15-16 


Every phase of dehydrated alfalfa meal 
production from fertilization of the soil to 
its ultimate consumption will be included 
on the program of the American Dehy- 
drators convention at the Congress hotel in 
Chicago, Jan. 15-16, according to R. E. 
Nye, program chairman. 

“Plant Food and Alfalfa” will be the 
subject of an address by John R. Taylor, jr., 
agronomist for the American Plant Food 
council, Washington, D. C. The seed 
phase will be discussed by Howard Withey, 
Northrup, King & Co., Minneapolis, while 
the feed industry will be represented by 
Lamar Kishlar of Ralston Purina, St. Louis; 
John Brooks of the Charles M. Cox Co., 
Boston; and Walter Jones of Vitality Mills, 
Chicago. 

The Alfalfa Research Council, made up 


of Dr. F. M. Quackenbush, Purdue uni- 
versity, Prof. Damon Catron, Iowa State 
college, Dr. Roland M. Bethke, Ohio ex- 
periment station, and Prof. M. L. Baker, 
University of Nebraska, will handle the 
nutrition phases. 

The afternoon of Jan. 16 will be a closed 
session for members. At this session the 
new alfalfa products definitions will be re- 
viewed as well as a new set of trade rules 
formulated. The annual banquet and floor 
show will be held Thursday evening, Jan. 
15, at the Congress hotel. 

John A. Caple of Toledo, Ohio, is pres- 
ident of the association. Other officers are: 
J. R. Dwiggins, New Paris, Ind., vice presi- 
dent; B. W. Hilgard, Belleville, Ill., treas- 
urer; and Lloyd S. Larson, Chicago, sec- 
retary. 


Mairs and Daniels to Head 
Archer-Daniels-Midland 


Samuel Mairs and T. L. Daniels, both 
executive vice presidents, were named chair- 
man of the board and president, respec- 
tively, of Archer-Daniels-Midland Co., Min- 


T. L. Daniels 


Samuel Mairs 


neapolis, at a special meeting of the board 
of directors Nov. 19. The vacancies were 
caused by the death of Shreve M. Archer 
who formerly occupied both posts. 

W. L. Dedon, vice president and treas- 
urer, was elected executive vice president 
and will continue as treasurer. Erwin A. 
Olson, vice president in charge of the flax 
fibre division was named to the board of 
directors. Samuel O. Sorenson, technical 
director, was elevated to the post of vice 
president in charge of research. 

Mr. Mairs is a veteran of 44 years’ service 
with the company. He was elected a director 
and secretary of the firm in 1923, a vice 
president in 1924 and was named execu- 
tive vice president in 1933. 

Mr. Daniels, whose father J. W. Daniels 
was president and chairman of the board 
from 1902 to 1923, joined the company in 
1914, following his graduation from Yale. 
He served in the United States army during 
World War I, rejoining the company in 
1919. In 1921 he resigned to serve as a 
foreign service officer in the state depart- 
ment, seeing service in the embassies in 
Brussels, Rio de Janeiro and Rome. Mr. 
Daniels rejoined the firm in 1929 and was 
made a director the same year and a vice 
president in 1933. 

In 1942 Mr. Daniels served in Washing- 
ton as director of fats and oils with the 
WPB and later in charge of the fats and 
oils division of the WFA. He rejoined 
Archer-Daniels-Midland in 1943 and was 


elected an executive vice president in 1946. 
—- 


@ LESTER F. HOUGHTON, Rochester, 
Mich., has purchased the Herle H. Green 
Co. elevator in St. Johns, Mich. 
@ EMORY FOUST, Montpelier, Ind., has 
purchased the Miller Feed Mill. 
SWANSON TAKES NEW POST 
Gradon (Duke) Swanson has resigned 
his position with Ultra Life Laboratories, 
Inc., East St. Louis, Ill., to join the grain 
merchandising department of the Conti- 
nental Grain Co., Omaha, Neb. Mr. Swan- 
son is well known to the feed trade having 
formerly served with the Grain & Feed 
Dealers National association and other trade 
organizations before joining Ultra Life. 
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YOUR BRAND 
on Band-Lahbel... 


PLUS Bemis Bemilin 
‘Dress Prints 


Give your brand all-around visibility... front, back, and 
sides... by using Bemis Band-Label* Bags. Bemis created 
the Band-Label process... designed special machinery to 
paste the paper band smoothly and firmly to the cloth as the 
bag is made. This helps you build brand identity while meet- 
ing the big demand for products in dress print bags. 


Housewives favor Bemis Band-Label Bags because the label 
can be removed in a jiffy just by soaking in water. This 
leaves a rich, quality dress print from a variety of Bemis’ 
choice patterns created by New York designers. . . patterns 
usually found only in the more expensive fabrics. 


See your Bemis representative about Bemis Band-Label Bags. 
*Patent applied for 
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World Food Problems Aired 


Nearly 300 Attend Corneil Conference 


@ ABOUT 300 members of the feed trade 
attended the three-day Cornell nutrition 
conference at Syracuse, N. Y., Nov. 6-8. 
The annual conference is designed to bring 
feed manufacturers up to date on research 
developments which will help them improve 
commercial feeds for farm use. 

Dr. L. C. Cunningham, agricultural econ- 
omist at Cornell, told the group that live- 
stock production in the United States must 
be reduced about 7 per cent to allow for 
exports of wheat. 


“To save an additional 100 million bush- 
els of wheat for relief abroad,” he asserted, 
“means reducing the nation’s total supply 
of feed concentrates by nearly 10 per cent 
and a corresponding reduction of meat, 
milk and eggs.” 

He pointed out that the big change in 
the food situation in this country has come 
on the demand side of the picture. This 
year food consumption per capita is run- 
ning about 11 per cent higher than in 1940. 
Disposable income per capita after taxes 


30% MORE SUCTION 


CLEANS BAGS FASTER AND BETTER! 


iquely designed suction unit, 
72 H.P. motor, = 
this speedy, efficient Type CC DA : 
Bag Cleaner 30% more suction pe 
H.-P. Saves power... 

ags better. 

AL CLONE collects most of 
dust... tubular cloth filter catches 
balance . . . returns air to — 

space. Saves heat. Nozzle has drop- 

out screen for easy cleaning. 

- Comes complete with DUAL- 
CLONE Dust Collector, fan - 

motor, nozzle, filter, dust-tight box 
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required fittings. Shipped knocke 
down... just bolt it together. 
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eat CC but without cloth filter 
and bagger box. Has 5 H.P. motor. 
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haust from DUAL-CLONE piped out- 
side. Write for details! 


No obligation. 


3rd Avenue N. E., Minneapolis 13, Minn 
CANADA: P.O. Box 70, Ft. William, Ont. 


Representatives in principal cities. 


SINCE 1881 


during the first half of 1947 was at an an- 
nual rate somewhat higher than the level in 
1946 and more than double the average 
income per person in 1940. Lower income 
groups receive a larger share of the total 
income, and a higher percentage of dis- 
posable income goes for food, he said. 

Prof. S. J. Brownell, who visited the 
United States zone in Germany last year, 
said the German ration is about 1,500 
calories a day, compared to the normal 
ration of about 3,000 calories. “Germany,” 
he explained, “normally depends on import- 
ing food and feed, paying for it by indus- 
trial exports. Food and feed production 
was 29 per cent lower in 1946 than the 
1935-38 level as a result of the lack of 
fertilizer and equipment, and industry can- 
not for some time export enough to pay 
for even their normal imports of food and 
feed.” 

Walter C. Berger, Chicago, president of 
the American Feed Manufacturers associa- 
tion, addressed the session on “Unity of 
Purpose”. He expressed the thought that, 
“one of the biggest challenges before us 
today is seeing that we get maximum basic 
food from our limited feed supplies.” 

Dr. L. A. Maynard, director of the school 
of nutrition at Cornell, reviewed the pro- 
gress in putting protein nutrition on an 
amino acid basis. He pointed out that some 
amino acids, as many minerals, may prove 
to be adequately supplied in common feed- 
stuffs. 

F. B. Morrison, animal husbandman at 
Cornell, stated that protein supplements, 
added to a ration too low in proteins for 
efficient production, make the ration as 
effective as two to three times what it might 
be without the supplement. 


Other speakers on the program included: 
K. L. Krider, University of Illinois; R. 
George Japp, Ohio State university; L. A. 
Moore, United States department of agri- 
culture; A. A. Spielman, University of 
Connecticut; and Gerald F. Combs, E. I. 
Robertson, M. L. Scott, F. B. Hutt, K. L. 
Turk, G, P. Lofgreen, G. F. Heuser, S. E. 
Smith and H. H. Schwardt, all of Cornell. 
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Gets Gift From California 


“Pop” Follows His Joke With Visit 


@ IT came in the mails, strikingly 
different from any package that had 
reached the desk of Lem Jones, pro- 
prietor of the Hickory Grove Feed 
store. 

Mickey, the office boy, was stand- 
ing by for orders when it arrived. 

“Gee, boss,” he grinned. “Somebody 
sure did himself proud to send you 
a Christmas present.” 

“How do you know it’s a present?” 
argued Lem. “It might be a bomb or 
something, and: I wouldn't be a bit 
surprised if you had something to do 
with it.” 

The package was shaped like a ham, 
but it’s weight belied that it was the 
real McCoy. It was wrapped in pink 
paper and tied with blue cord. On one 
end of the package was a rough draw- 
ing of the map of Wisconsin with 
several heavily clad individuals quiv- 
ering from the cold. 

“Well,” mused Lem. “I know you 
won't be worth anything around here 
‘cause of curiosity all day ,unless I 
open it.” 

This was obviously meant for Mick- 
ey whose eyes were popping from 
their sockets. 

As Lem began unwrapping the 
package he observed the postmark on 
it for the first time. 

“California,” it read. And Lem’s 
eyes took on a knowing glint. 

He tore off the outer covering and 
came to several objects wrapped in 
tissue. As he removed one wrapping, 
out popped a lemon as big as Mickey’s 
eyes now were. It rolled to the floor 
and Mickey picked it up gingerly. 

“There’s something written on it,” 
he said, before he handed it back to 
the boss. “Want me to read it?” 

“Go right ahead,” said Lem. “I’m 
expecting anything.” 

“Well whatta you know,” sputtered 
the office boy as he read—“You can’t 
raise these in your bum state.” 

And so, each object bore an in- 
scription. An orange reminded Lem 
that “You can’t get these off of 
thistles like you grow in your state.” 
But the pay-off came when a bottle 
dropped from one of the wrappings. 
Inside was a luminous liquid with a 
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label on the outside reading: 

“We're having so much sunshine 
up here, so I thought I'd bottle a little 
bit of it and send it up to you folks, 
who don’t read or work by anything 
but an electric light for 11 months 
outa the year.” 

After Lem and Mickey had sur- 
veyed all of the articles and insults, 
the boss asked: 

“Now, who do you think could 
have sent this?” 

“By any chance it wouldn't be Pop, 
would it?” offered Mickey as a sug- 
gestion, knowing full well that he 
had hit the nail squarely on the head. 

(For the benefit of those who have 
not been following the antics at the 
Hickory Grove Feed store, Pop is 
Lem’s father who lives in California 
and almost started a civil war in 
Hickory Grove when he paid Lem a 
visit several years back.) 

Lem bit his lip to suppress a laugh. 

“Tell Joe and Skid to come in from 
the warehouse, Mickey,” he ordered. 
“Don’t tell "em who sent this present 
and let’s see how it strikes em.” 

Joe, warehouse manager, and Skid 
Ward, his former assistant but now 
farm service man and salesman for 
the Hickory Grove Feed store, were 
soon at Lem’s desk examining the 
contents of the California Christmas 
package. 

When Joe came to the orange his 
neck turned crimson. 

“Why, the bloody, so and so,” he 
exploded. “I'd like to know who sent 
this and made cracks like that about 
our state. Why, I'd strip him naked 
and roll him in a bunch of thistles 
until he screamed bloody oranges.” 

“And,” chimed in Skid Ward, “I'd 
like to break the bones of that guy, 
too. Bragging about California sun- 
shine. Why we were there for more 
than a week when we came back from 
the South Pacific and it rained every 
day. Bottled sunshine! Whatta laugh! 
The only kind they have down there 
is stacked behind a bar and you gotta 
pay plenty for it, too.” 

“Who is this guy, boss? insisted 


Joe. “Let me at ‘em and Ill break him 
in two.” 

“Well, boys, I'll tell you,” Lem be- 
gan. “He’s an old crackpot that used 
to live in this state about 20 years 
ago. Somebody sold him some fake 
stock in a gold mine in California, so 
one day he went west to see how it 
was doing and never came back. He’s 
so sore about bein’ taken in that he 
sends me letters and packages every 
now and then just to get it off his 
chest. He’s a varmint, a liar, a no-good, 
and he couldn’t blow the foam off a 
stein of beer with an air compressor.” 

“Well, now, that’s different,” acqui- 
esced Joe. “In other words, we're just 
wasting our time paying any attention 
to him. C’m on, Skid, let’s get back 
to work. I wanna cool off.” 

As Skid and Lem turned their backs 
to return to the warehouse Lem turned 
to Mickey and winked with gusto. 

“Gee, boss,” the office boy com- 
plimented. “You sure put that one 
over. I wish Skid and Joe hadn't 
been in the army when Pop was here 
on a visit and coulda met him. They 
sure would have had their hands 
full.” 

“Be patient, Mickey,” grinned Lem. 
“Anything can happen, especially if 
Pop’s at the bottom of it.” 

“You ain't kidding, boss,” agreed 
Mickey, as he turned away to join 
Skid and Joe in the warehouse. 

Without Lem’s warning him, he 
knew he was supposed to guard Pop’s 
identity like a military secret as far 
as Joe and Skid were concerned. 

“Y’ know,” Mickey could hear Joe 
saying as he approached. “Id like to 
see that yokel from California get a 
look at some of the hogs, chickens and 
cattle we raise up here. Which re- 
minds me. I was lying awake in bed 
last night and thinking about this 
government talk for saving grain. Y 
know, Skid, that’s right down our 
alley. From now on I’m gonna push 
concentrates and show the “farmers 
how much grain as well as money 
they can save.” 

“Say, Joe,” Mickey couldn’t help 
complimenting. “That's a swell idea.” 

“Yeah,” chimed in Skid. “And I’m 
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gonna use that argument plenty when I go 
out on the road next week.” 

“Thanks, fellas,” returned Skid. “If guys 
from California were that nice, this would 
be a heck of a lot better place to live.” 

“Aw, forget it,” sympathized Mickey 
with a lilt of laughter in his voice. “You 
heard the boss say he was a crackpot. Don’t 
let him get your goat.” 

So, the routine of business (and there 
was plenty of it) went on at the Hickory 
Grove Feed store without interruption for 
busy winter day after day. 

But it was the typical calm before the 
storm. 


Came a Saturday morning and Lem was 
seated at his desk while the driveway was 
filled with farmers’ trucks, doing their barn- 
yard shopping while their wives took care 
of household necessities down town. 

The sharp br-r-r-ing of the telephone 
roused him from a scrutiny of a market 
report he had received from one of his 
jobbers and he reached quickly for the 
receiver. 

“Hello, Lem,” came the voice over the 
telephone. “This is Jim Ballard, the station 
agent. There's a feller just came in on the 
10:05 and says he’s a good friend of yours 
and asked if I'd call you to see if you'd 


A Right Merry Christmas, and a Happy New Year... 


i ‘ To Our Family of Blue Streak Owners 
5 and 
1? ‘ Those of you who will become Blue Streak Owners 
4 ¢ ; during the coming year. And our pledge that we will 
i/ maintain Prater Quality and Prater Service to make 
A : the year to come profitable and enjoyable to you. 
Woy 
LY PRATER PULVERIZER COMPANY 
yah ¢ 1501 S. 55th Court, Chicago 50, Illinois 
ral Blue Streak Mills and Mixers 


come to the station and get him.” 

Without further thought Lem replied: 
“Why, sure. Tell ‘im I'll send right over 
for ‘im.” 

Then Lem shouted for Mickey in a 
voice that could be heard clear down to 
the city hall. 

““Must be Mrs. Jones’ brother,” he mut- 
tered to himself while waiting for his office 
boy. “He's always popping in without let- 
tin’ anybody know. Oh well, brother-in- 
laws are brother-in-laws and you gotta 
treat "em nice to keep peace in the family.” 

Mickey responded to Lem’s call like a 
volunteer fire department. 

“Take your jeep,” the boss ordered, 
“and drive down to the station to pick up 
Mrs. Jones’ brother. Bring him back here 
to the store and I'll drive him home for 
lunch.” 

Flying snow swirled in the wake of 
Mickey's jeep, better known as the “Mus- 
tang’, as he headed for the station, and 
Lem returned to his perusal of the feed 
quotations, dismissing the visitor from his 
mind. 

But not for long. Into the door, trailed 
by Mickey, charged a hunched hulk of a 
man emitting a loud “Yipee,” followed by: 
“Here comes sunshine, nice, warm sun- 
shine, straight from God’s little heaven on 
earth. A-coming to shed warmth and cheer 
on this desolate hell ‘hole.” 

Lem didn’t have to look up to know 
the possessor of those words. 

Rushing forward with hand extended 
he beamed: 

“Why, pop, you old son-of-a-gun. Wel- 
come to Hickory Grove and all its dismal 
dampness, rheumatism, and electric lights!” 

The two shook hands and embraced, 
while Mickey, grinning from ear to ear 
stood by and wiggled with joy and antici- 
pation. 

“For the luvva Mike, Mickey,” Lem 
finally managed to say, after squirming 
from Pop's California greeting, “go get 
Skid and Joe.” 

The words hardly had time to bounce 


- back as an echo before Skid and Joe were 


standing wide-eyed before “the stranger.” 

“Boys,” Lem spoke, “I want you to meet 
the guy from California who sent the 
Christmas package. 

Joe lurched forward, fists clenched, and 
then retrenched as Lem added: 

“Yes, boys, this is my dad, better known 
as Pop, the one-man California Chamber 
of Commerce and president ofthe Liars 
club.” 

Still aghast Joe and Skid shook hands, 
as pop made a head-to-toe survey of each. 

And Spot,*the warehouse cat, observing 
the whole goingson mewed a prophecy 
that things around the Hickory Grove Feed 
store would be considerably livened up 
from now on. To which Mickey, under- 
standingly, agreed. 

S. J. CABLE DIES 

S. J. Cable, formerly the Wisconsin rep- 
resentative for Penick & Ford, Ltd., Inc., 
died in California Nov. 13. Mr. Cable had 
retired in 1937 and was living near his son 
Ray V. Cable in Long Beach. He had been 
hospitalized for some time in a sanitarium 
at Los Alamitos as he had not been well 
since the death of his wife last summer. 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


SEVEN DAYS 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 
Agricultural 
Chemistry, 
University of 
Missouri. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% meRCK (Not U.S. P.)— 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate) 
1.5%, Starch added 5%. 


MERCK & CO., Inc. 


Manufacturing Chemists 


Chicago, Ill. « Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. « St. Louis, Mo. * Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal * Toronto « Valleyfield 
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We GUARANTEE - 
QUALITY 
CLEANLINESS 
SATISFACTION 


BENEFIT FROM - 
GENEROUS MARGINS 
HAPPY CUSTOMERS 


80 LBS. NET 


WHITE SHELL CORP. 


JACKSONVILLE FLORIDA 


| 


SNOW WHITE is packed in multiwall paper 80s 
(as above), also in new cloth 100s and in paper 25s. 


5 Sizes: Hen-Pullet-Chick-Meal-Flour 
Ask for your delivered cost 


EDWARD R. BACON GRAIN COMPANY 


National Distributors for U. S. and Canada 
177 MILK STREET BOSTON 9, MASS. 


Narramore Named Director 
Of lowa Feed Institute 


The Iowa Feed Institute, Inc., has an- 
nounced the appointment of Marvin E. 
Narramore, Des Moines, Iowa, as manag: 
ing director of the organization. He suc- 


MARVIN E. NARRAMORE 


~ ceeds O. N. LaFollette, who is now: super- 


visor of feed and seed inspectors for the 
Iowa state department of agriculture. 

Mr. Narramore will have complete charge 
of the organizational and educational activi- 
ties of the institute and will coordinate co- 
operation with Iowa state college and other 
research bodies. He will also represent the 
feed institute in contacts with national or- 
ganizations. 

Mr. Narramore was born and educated 
in Decatur, Ili., and was in the grain ele- 
vator business there for eight years. He 
was with Spencer Kellogg & Sons, Inc., for 
five years, and came to Des Moines as 
regional meal sales representative for that 
firm. After 30 months’ service, including 16 
months in the ETO, Mr. Narramore was 
discharged from the army in May, 1946. 
In recent months he has been traveling 
representative for the grain and jobbing 
department of Dannen Mills, Inc., St. Jo- 
seph, Mo. 


Peterson Leaves Post With 
Wisconsin Hatchery Co-op 


P. O. Peterson, Fond du Lac, Wis., has 
announced his resignation as executive sec- 
retary of the Wisconsin Hatcheries Asso- 
ciation Cooperative, to become effective 
Dec. 1. Mr. Peterson has been in poor 
health during the past year and is relinquish- 
ing his post on the advice of his physician. 
A special directors’ meeting is to be held 
to appoint a new executive secretary. 

@ LESTER F. HOUGHTEN, Rochester, 
Mich., has purchased the Merle H. Green 
Co. elevator at St. Johns, Mich. 
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COMPARE with Other Labels... 
and you'll insist the new BUTT-PRINT Label 


Stacked in the store—or displayed stand- 
ing up—the P/K BUTT-PRINT LABEL 


gives your brand full eye value. 


S f acked in the customary manner on 


the dealer’s floor—even when only the 


ends of the bags are visible, the P/K 


‘This is typical stacking on the 


dealer's floor. BUTT-PRINT LABEL identifies the bag 


contents. 


Standing-on-End—the P/K BUTT- 
PRINT LABEL gets 100% display. 


PERCY KENT BAG 


Here’s a typical display window Buffalo Kaneas City Wisk 


exhibit. 
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Farm and Trade Press Are 
Guests of Morton Salt Co. 


Press representatives from trade, farm, 
and daily publications were guests of the 
Morton Salt Co. at the Hotel Bismarck in 
Chicago, Nov. 17. Nearly 75 journalists 
attended the luncheon to hear well-known 
speakers explain grain saving practices 
which can be used on farms. 

W. K. Yates of the Morton Co., who 
presided at the meeting, read a telegram 
from secretary of agriculture Clinton P. 
Anderson congratulating the firm on its 
efforts to aid the government conservation 
program. 


Prof. C. M. Vestal, Purdue university 
pointed out that since animals provide 
meat, eggs, and milk, grain fed to them 
is not wasted grain if it is properly sup- 
plemented to gain the maximum nutritive 
value from reduced grain rations. 

L. L. Stewart, Kirklin county, Indiana, 
who feeds and markets 1,200 hogs a year, 
gave practical pointers in raising hogs 
profitably and saving on grain and feed at 
the same time. 

Dr. Gus Bohstedt, University of Wis- 
consin, warned that continued high pro- 
duction of food in the United States will 
be seriously threatened in the future if 
soil erosion is not brought under control. 


of America’s Most 
Successful Dairymen Say 


EFITS 
RICH VITAMIN BEN 
IN FUL-O-PEP PROMOTE 
AST GROWTH AND 
RUGGED HEALTH! 


d rowing 

er neces- 
heir ration: 

e Ful-O-Pep Way 

calves with an 

f the vitamins 
growth an 

hat’s becaus¢ 


vitamin- 


FITTING 
RATION 


Help Your Customers Raise Profitable Heifers 
by Featuring the Ful-O-Pep Plan! 


Cash in on today’s profit opportunity by recommending and selling Ful- 
O-Pep Calf Starter and Ful-O-Pep Fitting Ration. These vitamin-rich 
feeds build satisfied customers and repeat business, and open the door 
to big tonnage on other Ful-O-Pep Feeds. For more information write to 


THE QUAKER OATS COMPANY, CHICAGO 4, ILL. 


*Reg U. S. Pat. Off. 


Till M. Huston, Dalton, Ga., has been 
selected as the first recipient of a fellowship 
for research at the University of Georgia, 
which is being financed by the Georgia 
State Feed association, according to an 
announcement by H. C. Marbut, chairman 
of the scholarship fund. Mr. Huston is 
shown above with T. B. Martin, jr., left, 
president of the Georgia Feed association 
and James B. Crew, right, secretary of the 
association. Mr. Huston, who is a graduate 
of the University of Georgia, is 31, married, 
and has one child. He taught school in 
1941-42 and served in the United States 
army from 1942 to 1946. 


General Mills Announces 
Two New Appointments 


Guy E. Beatty and Charles H. Hylton 
have been appointed managers of the north- 
ern and southern halves, respectively, of 
District 5, General Mills’ Larrowe division, 
according to an announcement by Searle 
Mowat, division president. 

Mr. Beatty has served with the division 
for 18 years and will establish headquarters 
at Richmond, Va. Mr. Hylton, manager of 


* the southern district, has been with the firm 


for 24 years and will operate from Atlanta, 
Ga. The district was formerly managed by 
the late Robert Bevier. 


Miss Eileen Runner Named 


New Colorado Secretary 
The Colorado Grain, Milling & Feed 


Dealers association has announced the ap- 
pointment of Miss Eileen Runner as execu- 
tive secretary to fill the vacancy created by 
the resignation of Lloyd N. Case. 

Miss Runner has been with the Colorado 
association for some time in the office of 
the executive secretary, and is thoroughly 
familiar with association work. She is the 
first woman to become a member of the 
Secretaries’ Circle. 


@ CHARLES TODD, Plattsburg, Mo., has 


; purchased the grain, feed and produce busi- 


“ness of Ben Shapiro. 


@ TENNESSEE SOYA MILLS, INC., 
Tiptonville, Tenn., has begun construction 
of its new plant. 
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AUSTIN W. CARPENTER 


Since the announcement of the Grange 
League Federation, Inc., that its recent an- 
nual members’ meeting in Syracuse took 
action changing its business structure along 
lines which mean forfeiture of the income 
tax freedom enjoyed by this large North- 
eastern farm cooperative under Section 101 
of the internal revenue code, I have re- 
ceived many letters expressing gratification 
that this cooperative is to pay federal in- 
come taxes exactly as do private competing 
feed and farm supply people. 

As the announcement has apparently 
misled the general public as well as a good 
number of its own members into believing 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 
shared by the publishers of The Feed Bag. 


that this cooperative is now going to pay 
income taxes exactly as do other business 
people, I feel that use should be made of 
my column this month to straighten out 
thinking on this important subject. 

One of the qualifications for tax exemp- 
tion under Section 101 of the internal 
revenue code is the requirement that co- 
operatives return patronage dividends to 
all patrons—non-members of the coopera- 
tive as well as members. 

The G.L.F. at its annual meeting voted 
that, in the future, patronage dividends 
will be paid only to its members. Non- 
member customers will no longer receive 
patronage dividends. Under the law, this 
means forfeiture of income tax freedom to 

this cooperative. 
' However, the G.L.F. does not plan to 
pay income taxes on patronage dividends 
in the hands of the cooperative before these 
dividends are distributed to patron mem- 
bers as do private corporations on dividends 
distributed to stockholders. 

The G.L.F. continues to maintain that 
patronage dividends written into any new 
rather, price overcharges returned to cus- 
tomers or rebate discounts and, accordingly, 
cannot be taxed as income. Under rulings 
of the United States treasury, this conten- 
tion of the cooperatives is allowed. Co- 
operatives the country over are fighting 
to have this philosophy written into any 
new law that congress may enact. 

The real meat of the issue between pri- 
vate industry and cooperatives on income 
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taxation is ‘patronage dividends’. We in 
private industry who have been fighting for 
tax equality know that patronage dividends 
are not price rebates or discounts. They 
represent the division of the earnings of 
cooperative members after the cost of doing 
business is paid. 

Dividends which cooperatives pay on 
capital stock and patronage dividends come 
out of the same cash drawer. They are 
made from the earnings from business op- 
erations carried on by the cooperatives and 
are identical with the earnings of private 
business. 

Another significant point. In actual prac- 
tice, patronage dividends are recollected by 
many cooperative corporations. The money 
thus gets back to the financial reserve funds 
which are used for competitive expansion 


against tax-paying business competitors. 

Simultaneously with the distribution of 
the last two annual dividends of the G.L.F., 
an aggressive selling effort was made to 
get recipients of such patronage dividends 
to reinvest them in capital stock of the co- 
operative corporation, which boasts that 
this strategy was outstandingly successful. 

Until patronage dividends are taxed in 
the hands of the cooperative corporations 
before distribution, we won't have tax 
equality. Neither will we have equality in 
competitive opportunity as guaranteed 
under the constitution. 

The announcement of the Grange League 
Federation that, under its new business set- 
up, it will pay taxes exactly as do business 
competitors does not square with the facts. 
The announcement is saturated with hokum. 


WHAT NEW FEATURES ON YOUR 


peed automobile’ FOR 1948/7 | 


Your new registration can show that "something new has been added" to make 
your feeds a greater value for your customers. 

For the price of a candy bar per ton, your poultry feeds can supply not only 
manganese but every trace mineral shown to be needed by poultry. 


Every feed you make can be improved by COMPLETE mineralization with 
Herman Nagel's “Formula B” or "Trace" Mineral Concentrates. Also, you can 
easily make and sell your own brand mineral feed. 


"So soluble it melts on your tongue," 
Herman Nagel's "Formula B" Mineral 
Concentrate supplies correctly balanced 
Phosphates and Trace Minerals, in a form 
requiring no premix. "It meets you more 
than half way," because you do not pay 
high freight or mineral feed prices for 
salt and calcium. It's concentrated for 
economy. 


MINERAL CONCENTRATE 


Like "Formula B' except it doesn't 
contain the phosphates, Herman 


HER jars 
Nagel's "'Trace'’ Mineral Concentrate 
supplies balanced amounts of Stabil- 
ized lodine, Cobalt, TRACE MINERAL 
Copper, Iron, Zinc, 
Boron, Manganese. CON TE 


In Eastern Areas, see your Amburgo nutritionist 
1421 Chestnut Street, Philadelphia, Pa. 


The HERMAN NAGEL CO. « 53 W. Jackson Blvd. - Chicago 
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The Secretaries’ 


Proud grandfather Orris E. Case, secre- 
tary of the Kansas Grain, Feed & Seed 
Dealers association, is passing out cigars 
celebrating the birth of his first grandchild 
Oct. 27. His happiness is tempered though, 
he writes, by the very poor rainfall in Kan- 
sas, and the continued boxcar shortage. 


Missouri had no frost until Nov. 8, re- 
ports D. A. Meinershagen, secretary of the 
Missouri Grain, Feed & Millers association, 
which ,was a big help in letting the corn 
mature that had been planted after the 


flood waters had gone down early this 
summer. 


Boxcars are still short in Texas, accord- 
ing to G. E. Blewett, secretary-treasurer of 
the Texas Grain & Feed Dealers associa- 
tion, but he believes that the shortage will 
be alleviated in the next 30 days as the 
citizens food committee is working on the 
problem. 

“In this case, I want a ‘Case’ for pres- 
ident,” recommends FE. R. Humphrey, sec- 
retary of the Oklahoma Grain & Feed 
Dealers association, nominating Orris Case 
for president of the Secretaries’ Circle to 
take the place of Lloyd Case, former sec- 
retary-treasurer of the Colorado association, 
who has resigned to accept another post. 

Mark G. Thornburg, secretary of the 
Western Grain & Feed association, seconds 


Always quick 


Y Meal 


FIRST FIRST 


Minral 


turnover, big volume with 


because it’s the Grandaddy of them all . . . first choice 
of hog feeders among protein-mineral supplements. 
For sales and PROFITS, there’s only ONE Sargent 
Minral Meal. Write for our dealer proposition. 


SARGENT PLANTS “ov: 
Algona, lowa Monmouth, Ill. 
’ Fremont, Nebr. Waverly, Mo. 
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E. R. Humphrey's suggestion regarding 
Orrie Case, but hastens to add that he 
would also like to recommend Mr. Hum- 
phrey himself for the new head of the 
Circle. “Either man,” he writes, “would be 
a fine leader for the group.” 

Officials of the CCC have told Pete 
Stallcop, secretary of the Pacific Northwest 
Grain Dealers association, that they are 
seriously considering moving grain to mar- 
ket in trucks, he relates. The boxcar situa- 
tion is very bad in his area also, and he 
says they do not anticipate any heavy sell- 
ing until after the first of the year. 

Don F. Clark, secretary of the Grain & 
Feed Dealers National association, says he 
was interested in the reactions of the Circle 
secretaries to the discussion of financing of 
the National association and asks for fur- 
ther consideration of the matter. 

Strengthening of the ties between the 
National and the state organizations would 
be the result of district regional meetings, 
suggests Bill Fleming, secretary of the 
Northwest Retail Feed association, who 
points out, “they are necessary for us, why 
aren't they equally important for the 
National?” 

News stories of the industry, set up so 
they could be released locally under the 
byline of the Ohio association president, 
are requested of the National by Van 
Thomas, secretary of the Ohio Grain, Mill 
& Feed Dealers association. 

Ron Kennedy, who has taken over his 
new post as secretary of the Northwest 
Country Elevator association, insists that 
an efficient National is a necessity, and 
better financing is an answer to making the 
National more effective. 

The special committee to work with the 
National and the AFMA has already had 
one meeting, reports Fred K. Sale, secretary 
of the Indiana Grain & Feed Dealers asso- 
ciation, who says, “I believe we will make 
some headway on our desired program and 
will be able to give a satisfactory report at 
our Circle meeting next year.” 

Howard W. Elm, secretary of the Ne- 
braska Grain & Feed Dealers association, 
suggests that the Secretaries’ Circle hold 
its meeting one day in advance of the Na- 
tional meeting next year, with possibly Ray 
Bowden and some of the directors sitting in 
on part of the session. 


Commercial Solvents Elects 
Walker Chairman of Board 


Major Theodore P. Walker has been 
appointed chairman of the board of direc- 
tors of the Commercial Solvents Corp., 
New York, according to an announcement 
by the board. Henry E. Perry, formerly 
executive vice president, has been elevated 
to the presidency to succeed Major Walker 
who will continue to take an active part 
in the management of the corporation. 

@ HOME MILL & GRAIN CO., Mount 
Vernon, Ind., has completely electrified its 
milling machinery. 

@ ZUTTER ELEVATORS, Chippewa Falls, 
Wis., have constructed a new Quonset type 
warehouse. 
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Williams to Direct Sales 
At Kellogg Omaha Plant 


W. H. Williams, jr., Shawnee, Okla., 
has been appointed sales manager of the 
Kellogg Co. plant at Omaha, Nebr., where 
he will be in charge of feed and sales 


W. H. WILLIAMS, JR. 


operations according to an announcement 
by L. C. Borsum, head of the feed division 
of the Kellogg Co., Battle Creek, Mich. 

For the past 17 years Mr. Williams has 
been associated with the Shawnee Milling 
Co., Shawnee, Okla. where he was in charge 
of flour and feed sales. 

A complete line of livestock and poultry 
feeds is manufactured in the Omaha plant 
by the Kellogg Co., with distribution cen- 
tering in Iowa, Nebraska, Minnesota, South 
Dakota, Kansas, and Missouri. 


Hoffman Joins Amendt As 


Assistant to President 


Amendt Milling Co., Monroe, Mich., 
has announced the appointment of Albert 
C. Hoffman to the post of assistant to the 
president. Mr. Hoffman resigned as man- 
ager of the Sheets Elevator, Toledo, to 
accept the new position. 

Mr. Hoffman came to the Sheets Ele- 
vator in 1925 as traffic manager, and be- 
came manager three years later. He has 
been active in grain and milling circles and 
served two terms as president of the Toledo 
Board of Trade. Tyler Widman, who has 
been with the company for 15 years, will 
succeed Mr. Hoffman as manager of the 
Sheets Toledo plant. 

Mr. Hoffman was associated with the 
Amendt Milling Co. before going with 
Sheets and has maintained his interest in 
the Monroe firm. In his new position he 
will be closely associated with Lee O. Bracy, 
president of the Amendt Milling Co. 


@ TOETERVILLE CO-OP ELEVATOR 
Co., Toeterville, Iowa, recently purchased 
the H. D. Mundt elevator. Albert Perau 
has been named manager. 
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You Can—Early 


We plan to return to production of both 
Nadrisol and Produlac the first week of 
January, and soon thereafter you will 
once more receive these valued ingredi- 
ents in substantial amounts for your 1948 
feeds. Furthermore, we expect to main- 
tain regular production throughout the 
year, and therefore urge that you continue 


to include Nadrisol and Produlac in your 


1948 feed registrations. 


‘ PRODUCTS OF 
NATIONAL DISTILLERS PRODUCTS CORPORATION 
GRAIN PRODUCTS DIVISION © 120 BROADWAY © NEW YORK 
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—Friendly 
(Continued from page 43) 


veteran, is Mr. Simpson’s right-hand man 
and chief assistant. A native of Lancaster, 
Pa., Mr. Rupp has already become very 
popular with the backyard and gentleman 
farmers of the Bethesda-Washington trading 
territory. 

“We are located just across the street 
from the popular Bethesda farm women’s 
market,” Mr. Simpson noted. “The market 
is open all day on Wednesdays and Satur- 
days and attracts thousands of people to 
our trading block. With our attractive store 
front, we are able to win new customers 
from this crowd every week.” 

Virtually all the business of the Farmers’ 
Feed & Hardware Co. is on a strictly cash 
basis. The convenient heart-of-town location 


P RESENT feed costs challenge every feed 


makes it possible for farmers to park and do 
their feed, hardware, and farm supply shop- 
ping at the same time they patronize the 
other retailers in downtown Bethesda. 

Maintaining a Jot-Em-Down store atmos- 
pher while at the same time practicing mod- 
ern, up-to-the-minute merchandising is a 
combination that has made the cash register 
ring loudly for Roger Simpson of Bethesda, 
Md. 


@ MOEWS SEED CO., Granville, IIL, 
producers of Moews hybrids, held an open 
house for dealers, customers, and the pub- 
lic to inspect the firm’s new addition to its 
processing plant. 

@ JOHN P. ZWEIFEL, 60, Monticello, 
Wis., co-owner of the Arn-Zweifel Seed 
Co., died Sept. 17. 


manufacturer, mixer and poultryman to 


get the biggest dollar’s worth of results 


from every pound of feed. Under present 


circumstances, many feed mixtures are 


not as efficient as they should be. For 


BIG values in vital feeds—for real econ- 


omy—-be sure your Breeder Mashes and 


Chick Starters contain ample amounts of 


dry skim and buttermilk. It pays. 


AMERICAN DRY MILK INSTITUTE, INC. | 


LA SALLE STREET, CHICAGO 


“Unser Hermann” Deutsch 
Celebrates 80th Birthday 


Hermann Deutsch, veteran Milwaukee 
feed jobber, observed his 80th birthday 
Oct. 17. Although he admits he has slowed 
down some, “Unser Hermann” is still on 


& 


R HERMANN 


the job every day and enjoys nothing more 
than a hot game of sheepshead or skat. He 
is shown in the top photo above with the 
card table and chairs which he received on 
his birthday from the members of the Mil- 
waukee Grain Exchange. It is no secret 
that Mr. Deutsch has more girl friends than 
any other member of the exchange. The 
lower photo shows some of his charming 
friends presenting him with a beverage set 
as a birthday gift. From left they are: 
Audrey Micheles, Ida Foster, Iva Schuette, 
Eleanor Murphy, and Jean Stude. (Photos 
by Mautner) 


Reorganize Shurtleff Co. 
As Illinois Corporation 


The Shurtleff Co., a trust estate, became 
Shurtleff €& Co., an Illinois Corporation, 
Dec. 1. The general office is located at 
Elgin, Ill., where all accounting and pur- 
chasing is handled. 

The firm was founded by Alfred J. Shurt- 
leff shortly after the Civil War, and has 
grown from one yard at Marengo until the 
company currently operates eight yards at 
Elgin, Marengo, Barrington, Union, Hart- 
land, Maple Park, Hampshire, and Car- 
pentersville. All yards except the Elgin 
yard carry a complete line of feed and 
seed, 

Maurice E. Shurtleff, the third genera- 
tion of the family to carry on the business, 
is president and treasurer of the corpora- 
tion. Other officers are: Quentin R. Paul- 
son, vice president in charge of all yard 
operations; Mrs. Helen U. Shurtleff, sec- 
retary; and Gordon K. Peterson, assistant 
secretary. 
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EVERY 


WISE FEED DEALER 


STOCKS 


GRANITE GRIT 


Month by month more poultrymen and turkey growers 
join the *STONEMO family—for good reasons: 


FEEDERS LIKE STONEMO 


“We find that our chicks are more 
vigorous and there is a more defi. 
nite use of feed. We consider 
*STONEMO is of great value to 
our progress.” 

(Pennsylvania) 


““STONEMO is the most satis- 
factory Grit we have ever used 
in our 45 years raising poultry.” 


(Virginia) 
e 


“Over the years we _ believe 
*STONEMO has helped us raise 
more husky well grown birds 
that can really take it under 
stress of high egg production.” 
(Georgia) 
e 


“We have found *STONEMO the 
most satisfactory brand of grit 
we have ever used.” 

(New Hampshire) 


ng 


ALL SIZES“ CHICK TO 
TURKEY~ IN CLEAN 


SACKS~ FREE FROM 
WASTE~ 


TOO Lbs. Net 
HENS size 


No.1.LITHONIA 
No.2.BARRE, VT. 
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They note more and more winners in the Egg Laying 
Contests are *STONEMO-fed. 


They find that losses from cropbound and digestive 
troubles are practically eliminated in *STONEMO- 


fed flocks. 


They learn that in growing chicks, *§TONEMO shows 
its importance by grinding feed finer for fuller nutri- 
tion and—the flock makes swifter and sounder growth 
—brings to maturity in a greater percentage of sound, 


healthy pullets — well equipped for the production 
job ahead. 


Those are the major points which concern most poultry 
farmers. If all these “break” in their favor, they bank 
profits. 


Mr. Dealer :—you could not be more helpful to your 
poultry feed buyers than to make it a point to “sell” 
them *STONEMO Granite Grit. 


STONE GRIT CC 


bs wy 
{ 
GRANITE 
GRIT 
. 
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‘ 
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Three Personnel Changes 
Announced by Allied Mills 


Allied Mills, Inc., has announced the 
promotion of Clyde E. Moore to, the posi- 
tion of assistant to the district sales man- 
ager of the Buckeye district, with head- 
quarters at Wooster, Ohio. Mr. Moore 
has been territory 
salesman in western 
Pennsylvania for over 
six years. 

Linwood J. Smith 
has been made as- 
sistant to the district 
sales manager of the 
Bearcat sales district, 
with headquarters at 


to protect livestock 


Harrisburg. Mr. 
and poultry from Smith, who served in 
goiter and the armed forces for 

over three years, 
related conditions Clyde Moore served in several ca- 


pacities in the retail store division before 
becoming manager of the Sunshine Store 
at Bridgewater, Mass. 

The promotion of Earl J. Topper from 
assistant salesman in northeastern New 


si Nutritional authorities have long known the value of 1opINE 

; in the nutrition of livestock and poultry. 

‘ Farm animals, just like human beings, require 10DINE. 

To be sure, only a little is needed — but that small amount 
is vital to prevent goiter and related conditions. 

In goiter areas, IODINE is a “must”. In other areas, it is a 
wise precaution. 

Buyers know how important 1opINE is to the proper nu- 
trition of farm animals. They look for it in the feed they 
buy. Make sure your feed contains 1op1NE! The cost of add- 
ing IODINE is negligible. 


Earl Topper L. J. Smith 


York to assistant district sales manager of 

the Bearcat district was also announced. 

Mr. Topper started with Allied Mills Jan. 

1, 1946, after his discharge from the army 

Dec. 30, 1945. Mr. Topper entered the 
“army as a private and was discharged 
IODINE EDUCATIONAL BUREAU, INC. a captain. 


W. J. Small Co. Completes 
Work On New Omaha Plant 


W. J. Small Co. has completed construc- 
tion of a new warehouse and blending plant 
at Omaha, Neb., the company announced. 


The new plant has storage capacity for 
W. M. BELL COMPANY | :.: 


The building is of improved Quonset 
type construction and was designed and 
COMMISSION MERCHANTS supervised in building by W. P. Casserly 
of the company’s plant at Neodesha, Kan. 

The addition of this plant gives the W. 
SPECIALIZING IN J. Small Co. storage facilities for 80,000 
tons of dehydrated alfalfa meal at eight 


plants strategically located to serve all sec- 
BARLEY and RYE 


W. J. Small Co. operates 50 dehydrating 


i issouri, Nebraska, Ar- 
AT MILWAUKEE ebraska, Ar 
e INQUIRIES ON FEED GRAINS INVITED e @ A. D. HAYES CO., New London, Iowa, 


is rebuilding its elevator which was severely 
damaged by fire. 
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After Christmas 


By EMIL J. BLACKY 


’Twas a week after Christmas 
And all through the house 
Not a creature was stirring, 
Save dad—the poor spouse. 


Sheaves of bills were stacked up 
On the table with care 
As dad sadly eyed them 
With a sickening stare. 


Then taking his check book 
And wielding his pen, 

He wrote out each payment 
Saying, “never again.” | 


There were presents for Bill 
And presents for Jane— 
For uncles and cousin— 
What a torture and pain! 


There were bills from the grocer, 
The butcher, the church 

But he mowed ’em all down 

With a penmanship lurch. 


And charged to him neatly 
As a holdup could be 
Was the $10.00 pipe, 


Gift from mom, so says she! 


But, at last he had finished 
And bowed was his head, 
While his check book collapsed, 
Worn down to a shred. 


So, wearily tucking it 

Far out of sight, 

Muttered pop: “Merry Christmas, 
Bank balance, good night.” 


Well Known Feed Salesman 
Harry Lampman, Sr., Dies 


Harry G. Lampman, sr., died Nov. 20 
in an Erie, Pa. hospital following a short 
illness. For nearly three decades Mr. Lamp- 
man was prominently known to the feed 
trade, particularly in the East, where at 
various times he had represented the Mari- 
time Milling Co., Buffalo, N. Y.; Vitality 
Mills, Chicago; and Kasco Mills, Toledo, 
Ohio. 


He is survived by his son, Harry G. 
Lampman, jr., vice president of the Blatz 
Brewing Co., Milwaukee; and two grand- 
children, Myra Louise and Patricia Ann of 

’ Binghamton, N. Y. 
@ WENDELIN L. ROHR is the new man- 
ager of the Consolidated Flour Mill’s eleva- 
tor at Amy, Kan., succeeding George Hor- 
ney, who resigned. 


THE FEED BAG — December, 1947 


HEAVY DUTY 
COMMERCIAL 


Good Grinding with GOOD PROFITS 


¢ LOW FIRST COST 


¢ LOW POWER COST 
¢ LOW UPKEEP COST 


@ Most of the grinding in a 
Gehl mill is actually done over 
the lip of the heavy steel 
breaker plate just before the 
grain reaches. the screen. 


© Hammers are tool steel, swing- 
ing, 4-way reversible, making 
all four corners usable . . . less 
likely than rigid hammers to 
cause damage should a piece 
of iron get into the mill. 


@ Screens are extra long, and 
easily removed without tipping 
open the cover. Can be 
changed without stopping the 
mill. Saves time and power 
(14 mesh sizes, 1/16" to 2"). 


© Positive auger feed, instead 
of suction pickup, prevents 
clogging . . . permits the use 
of a smaller blower and a com- 
pact dust collector . . . The 
blower is driven by a V-belt. 


@ Various size pulleys available 
to meet elevating requirements. 
Heavy boiler plate housing... 
_ and practically unbreak- 
able. 


SPEEDY 
SMOOTH 
ACCURATE 
GRINDING 


Gehl Mills are noted for fast, clean cutting 
. .. big capacity with low power requirements 
and high economy . . . long life. Many in use 
fifteen years and more are still giving good 
service. 


For Electric or Gasoline Motor 
Belt Drive or Direct-Connected 


There are two models of the Gehl commercial 
mill—No. 20, with grinding chamber 20" wide 
by 34" in diameter; No. 17 with grinding 
chamber 17" wide by 28" in diameter. 


Write for details, 
stating capacity re- 
quirements 


GEHL BROS. MFG. CO. 


Established 1867 
WEST BEND, WISCONSIN 


Mills may also be equipped 
with magnetic separator, 
feed mixer, feed conveyor, 
crusher-feeder and other 
accessories. 


DEPT. HM-54! 
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SEASON'S GREETINGS! 


To all our friends in the feed 
and grain trade and allied in- 
dustries we extend our sincere 
good wishes for a NEW YEAR 
OF HAPPINESS AND PROS- 
PERITY. 


We look forward to another 
year of service, with the full 
cooperation of the companies 
we toe the privilege of repre- 
senting in Wisconsin. 


Clinton Industries, Inc. | 
CLINTON brand Corn Gluten 
Feed . . . Corn Gluten Meal 
Toasted Soybean Oil Meal. 


Holt Products Company 
MIRICOL Trace Mineral Sup- 
plement ... Anadex Kaf-Kaps 
. . . Dairy-O Udder Ointment 
. . « Hornex Dehorning Paste. 


Jos. Schlitz Brewing Company 
SCHLITZ brand Brewers 
Dried Yeast. Rich in protein 
and B complex vitamins. 


Standard Brands, Inc. 
FLEISCHMANN'S Irradiated 
Dry Yeast (F.I.D.Y.) Potent 
and Economical source of 
sunshine vitamin D for all 
four-footed animals. 


Western Condensing Company 
PEEBLES Dried Whey with 
Ribolac. A time 
dient in poultry mashes. 


White Laboratories, Inc. 
CLO-TRATE brand Cod Liver 
Oils with added Vitamin A 
and D Concentrates. CLO- 


TRATE "DRY D" (2000-D). 
LIVEX "800" and "8000" 
Natural Riboflavin Supple- 
ments. 


RELIABLE SERVICE 


on: all grades of grain and feed- 
stuffs. Grain Consignments. 
Stratton's "250"' Natural Ribo- 
flavin Supplement. KODDY-MIX 
dry vitamin D "100" and ''400". 
MULTI-MIX riboflavin and vita- 
min D supplement. 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 7411 


Honor guest of The Feed Bag’s birthday 
page for January is Harry G. Cowan, dis- 
trict sales manager for Spencer Kellogg & 
Sons, at Minneapolis. Mr. Cowan, who 
will light the candles on his birthday cake 
on Jan. 16, is widely known throughout the 
feed trade having been with Spencer Kel- 
logg for over 41 years. He handles the sale 
of both linseed meal and oil at Minnea- 
polis. During World War II he was a 
special consultant for the war food adminis- 
tration and spent several days each month 
working on protein meal allocations for the 
government. Mr. Cowan is an expert bridge 
player, a better than average bowler, and 
occasionally tries his hand at golf. 

Other members of the feed trade who 
celebrate birthdays in January include: 


JANUARY 1—S. Gilbert Wood, Omaha, 
Neb. (Atkins & Durbrow, Inc.). 

JANUARY 3—L. E. Bopst, Association of 
American Feed Control Officials, Col- 
lege Park, Md.; H. T. Walden, Corn 
Industries Research Foundation, New 
York, N. Y. 

JANUARY 4—Charles B. MacLeod, Hub- 
bard Milling Co., Mankato, Minn.; 
Charles F. Schneider, Charles F. Schnei- 
der & Co., Readfield, Wis.; S. J. 
Schuster, Cereal By-Products Co., St. 
Louis, Mo.; Lucian S. Strong, Strong- 
Scott Mfg. Co., Minneapolis, Minn. 

JANUARY ‘5—George F. Leonard, To- 
bacco By-Products & Chemical Corp., 
Louisville, Ky.; A. G. Philips, Allied 
Mills, Inc., Chicago, Ill. 

JANUARY 6 — Arno A. Dennerlein, 
Quaker Oats Co., Chicago, Ill.; George 
A. Wassenaar, Union Service Co., Madi- 
son, Wis. 

JANUARY 7—Max F. Cohn, Sunset Feed 
& Grain Co., Inc., Buffalo, N. Y.; George 
Corrado, George Corrado Milling Co., 
Frankfort, N. Y.; John S. Schroeder, 
North East Feed Mill Co., Minnéapolis, 
Minn.; E. S. Terry, Stratton Grain Co., 
Milwaukee, Wis. 

JANUARY 9—A. L. Burdick, Electric Steel 
Elevator Co., Minneapolis, Minn.; Rob- 
ert N. Conners, Chase Bag Co., Chicago, 
Il. 

JANUARY 10—Karl W. Hartmann, E. F. 
Drew, Inc., Boonton, N. J.; John V. 
Lauer, J. V. Lauer Co., Milwaukee, Wis.; 
Clayton Lisy, King Midas Flour Mills, 
Minneapolis, Minn.; O. H. Ulring, Kel: 
logg Commission Co., Minneapolis, 
Minn.; M. R. Wright, Corn King Co., 
Cedar Rapids, Iowa. 

JANUARY 11—Marlon Brando, Chemical 
Feed Products Co., Chicago, Ill.; Charles 
L. Davidson, Stone Mountain Grit Co., 
Lithonia, Ga.; Ralph T. Fox, Fox Co., 
Newfield, N. J.; Ray H. Reynolds, Rog- 
ers & Smith, Chicago, IIl.; Louis J. 
Schuster, L. J. Schuster Co., Toledo, 
Ohio. 

JANUARY 12—John B. Haberkorn, Vik- 
ing Laboratories, Des Moines, Iowa; G. 
C. Porter, Ralston Purina Co., St. Louis, 
Mo. 

JANUARY 14—M. A. Roseman, National 


HARRY G. COWAN 


Molasses Co., Philadelphia, Pa.; Fred N. 
Rowe, Valley City Milling Co., Portland, 
Mich.; George A. Veeder, M. J. Neahr 
& Co., Chicago, Ill.; W. J. Westerman, 
Oyster Shell Products Corp., St. Louis, 
Mo. 

JANUARY 15—L. F. Brown, St. Peters- 
burg, Fla.; A. L. Johnstone, Johnstone- 
Templeton Co., Milwaukee, Wis.; R. A. 
Tobias, Hudson Manufacturing Co., 
Chicago, Ill; Ruth B. Walther, Cedar 
Hill Formulae Co., New Britain, Conn. 

JANUARY 16—Harry G. Cowan, Spen- 
cer Kellogg & Sons, Inc., Minneapolis, 
Minn.; D. L. Norby, Cargill, Inc., To- 
ledo, Ohio 

JANUARY 17—G. Kellock Hale, jr., North 
Carolina Granite Corp., Mount Airy, 
N. C.; L. E. Spotts, H. P. Dyson’s Sons 
Co., New Bloomfield, Pa. 

JANUARY 18—E. W. Sann, E. W. Sann 
& Associates, Minneapolis, Minn.; J. A. 
Watson, Minneapolis, Minn. (Blatchford 
Calf Meal Co.) 

JANUARY 19—A. J. Hazle, B. F. Gump 
Co., Chicago, 

JANUARY 20—A. J. Schroeder, North 
East Feed Mill Co., Minneapolis, Minn.; 
Ralph E. Williams, B. F. Gump Co., 
Chicago, 

JANUARY 21—Glenn Bown, Waterloo 
Mills Co., Waterloo, Iowa; Ruth Lantz, 
Illinois Feed association, Chicago, Il. 

JANUARY 22—Edgar L. Gordon, Dawes 
Products Co., Doylestown, Pa.; Larry 
Wherry, Sherman & Marquette, Inc., 
Chicago, Ill. 

JANUARY 23—Guy Grimes, Inland Mills, 
Inc., Des Moines, Iowa; David Molof, 
Silmo Chemical Corp., Vineland, N. J.; 
F. E. Parker, Grant County Farm Sup- 
ply Coop., Fennimore, Wis. 

JANUARY 24—Stanley W. Dreyer, Dreyer 
Commission Co., Kansas City, Mo. 

JANUARY 25—W. C. Covington, Valley 
Mills, Jackson, Miss. 

JANUARY 26—S. C. Smith, Darling & 
Co., Chicago, Ill.; W. E. Stone, Piqua 
Stone Products Co., Piqua, Ohio. 


(Continued on page 101) 
THE FEED BAG — December, 1947 


: 
4 
| 
: 
_ 
e100 
| 


JANUARY 27 — A. H. Meinershagen, 
Eagle Mill & Elevator Co., Higginsville, 
Mo.; A. C. Smith, Archer-Daniels-Mid- 
land Co., Minneapolis, Minn. 

JANUARY 28-—-Robert K. Rigger, U. S. 
Industrial Chemicals, Inc., New York, 
N.Y. 

JANUARY 29—Gus Nelson, United Min- 
eral Products Co., Omaha, Neb.; C. M. 
Stormes, Iowa Feed Co., Des Moines, 
Iowa. 

JANUARY 31—George LaBudde, LaBudde 
Feed €& Grain Co., Milwaukee, Wis.; 
Lloyd S. Larson, Lloyd S. Larson Ad- 
vertising, Chicago, Ill.; Roy Leistikow, 
Stratton Grain Co., Milwaukee, Wis. 


Charles W. Devers, 55, Dies 
At Home in Muncie, Ind. 


Charles W. Devers, 55, western sales 
supervisor of the grain products division of 
the National Distillers Corp., New York, 
died Nov. 16 at his home in Muncie, Ind. 

Mr. Devers was associated for several 
years with the Ralston Purina Co., St. Louis 
and Arcady Farms Milling Co., Chicago. 
He joined National Distillers Products Corp. 
in 1938 and was active in introducing dis- 
tillers feed ingredients to the feed industry 
in the Middlewest. 

Mr. Devers is survived by his widow, a 
daughter, Mrs. Robert Shaw, and two 
grandchildren. 


“Red” Van Gorden Retires 
Turns Firm Over to Sons 


A. H. Van Gorden, longtime manager of 
H. H. Van Gorden & Sons, with feed 
stores at Neillsville, and Black River Fallé, 
will retire Jan. 1, 1948, leaving the business 
in the hands of his brother Kenneth and 
his two sons Richard and Heron. The sons 
represent the fourth generation of Van 
Gordens in the feed business. 

A. H. Van Gorden, known to his friends 
as “Red”, is retiring for his health. During 
World War II he served as an officer with 
the 32nd division in Australia and New 
Guinea, and was evacuated following the 
Buna battle after eight recurrent attacks of 
malaria. He was discharged in 1944 after 
almost two years of hospitalization. 

Both sons also served with the army 
during the war. Richard Van Gorden served 
as a sergeant with the 10th mountain divi- 
sion in Italy, and was awarded the combat 
infantry badge and the Bronze star. Heron 
(Pink) Van Gorden was commissioned as 
an armored force officer at Fort Knox, Ky., 
and served in Germany. He saw a total of 
two and a half years’ service before he re- 
turned to help his father in the feed busi- 
ness in January, 1947. 

Red Van Gorden and his wife are plan- 
ning to make their home in Florida with 
Mr. and Mrs. H. H. Van Gorden, where 
they will operate six double cabins they 
have built at Jupiter, 17 miles north: of 
Palm Beach. 


@ WELLS GRAIN & COAL CO., Martins- 
ville, Ill., has been purchased by Leo and 
Demain Macey of Marshall. 
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Sold for 40 years in a community, tried against numerous calf food brands 
in the business, and the winner over them all—that’s the performance story of 
National No-Milk at Beppler Milling Co., Nekoosa, Wisconsin. 

To be first in sales for five or ten years is impressive, but to be ahead for 
40 years on-end is more than that—it’s conclusive. 

You, too, will find it good profitable business to sell National No-Milk Meal 
and Pellets—the sales-tested, time-proven line that has brought successful results 
to three generations of dairymen. Write today. 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 
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HARVEST extra 


profits with OLDS’ 
Old Gold SEEDS 


Specializing in Wisconsin W 
Brand Certified Grains, and 
Hybrid Seed Corn 


W iVicland ‘WwW 
Oats 
80- 120° 
W Blackhawk 
Wheat 
O38 Henry 
Barley Wheat 
W Oderbrucker W Soybeans 
Barley 


REED CANARY GRASS 
CERTIFIED LADINO CLOVER 
WISCONSIN CERTIFIED 
SEED POTATOES 


L. L. OLDS 


VERY progressive feed 

dealer is interested in mak- 

ing more money this year 

. and OLDS’ SEEDS fur- 
nish one sure way. Olds’ Seeds 
have been recognized by farm- 
ers and gardeners for over 60 
years as top quality for Middle 
West cultivation. 


Extensively Advertised 

And that’s another reasuun 
why feed dealers like to feature 
them . . . for they are easier 
to sell, and automatically build 
repeat business. Write us today 
for information and prices ot 
Olds’ Old Gold Brand Seeds 
and how you can increase your 
profits. We shall be pleased to 
put you on our mailing list of 
current market prices. 


SEED CO. 


MADISON 1, WISCONSIN 


One Stop 


Every feed ingredient you want under one 
roof when you send your trucks to our whole- 
sale warehouse. 


GOOD STOCKS RIGHT NOW OF: 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED AND 
43 OTHER COMMODITIES. 


FEED SUPPLIES, 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


INC. 
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Spraying 


Rigs Pay 


Kessler Proves Them Profitable 


@ TWO portable spray rigs are pro- 
viding a welcomed service for custo- 
mers of the Kessler Produce store at 
Beatrice, Neb. 

Homer Kessler, the owner, finds 
that nearly every farmer buying feed 
at his store is also a prospect for spray- 
ing service, either for weed control or 
for eradication of flies and other in- 
sect pests. 

Not to be overlooked, either, Mr. 
Kessler pointed out, is the demand 
from city folks for lawn spraying with 
2, 4-D to control dandelions, plantain, 
yellow trefoil, lambs quarter and other 
weeds. 

In larger rural fields, the principal 
target of the 2, 4-D spraying is bind- 
weed, a pernicious pest that chokes 
crops, reduces yields, and contami- 
nates grain—all at heavy cost to the 
farmer. 

For lawn and barn spraying, Mr. 
Kessler uses a trailer-mounted rig with 
75 feet of extension hose that enables 
the operator to reach all corners with 
a minimum of effort. It can be swiftly 
towed from place to place by a pickup 
truck. 

A larger spray covering a 15-foot 
strip is used in field spraying. It is 
mounted on a 1% ton truck, which 
cannot be driven over lawns because 
of its weight. 

Sprays used are tested solutions of 
DDT and 2, 4-D. DDT, used against 
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flies both in the barn and on livestock 
is effective up to a month and brings 
increased milk production and faster 
beef gains through elimination of the 
fly torment, farmers report to Mr. 
Kessler. The cost is not great and pays 
dividends in greater returns. DDT is 
effective also in the poultry house 
against flies, mites, lice and bedbugs. 

“My customers report wonderful re- 
sults and repeat sprayings are almost 
100 per cent,” said Mr. Kessler. 

The sprays are prepared and applied 
according to directions of the manu- 
facturers. Each spray rig is operated 
by one man. 

By scheduling the sprays in areas, 
rather than hit-and-miss, Mr. Kessler 
is able to make efficient use of the 
rigs and operators’ time. Reduced 
costs in mileage and travel time are 
passed on to the customer, thereby 
making the service more attractive. 

The spraying is just one of the 
services offered by the Kessler store, 
which was opened in 1945 and has 
grown to where six employes are 
necessary to handle the volume of 
business. 


PORTABLE spray rigs, like the 
one shown below, have proven 
excellent sources of extra profit 
for the Kessler Produce store, 
Beatrice, Neb., one of the 
city's busiest feed businesses. 
Sprayers are scheduled on 


regular routes by the firm. 


HOMER KESSLER 


A complete stock of Purina feeds is 
maintained. Among the other lines 
of merchandise handled are Hilltop 
remedies and sanitation products and 
Tweet-Bernard poultry supplies. 

While the poultry department pro- 
vides the biggest volume, Mr. Kessler 
also stocks dairy cattle, hog, rabbit, and 
dog feeds. Employed at a hatchery 
previous to opening his store, Mr. 
Kessler is a poultry expert and is able 
to offer health advice and such services 
as culling and vaccination to flock 
owners in addition to meeting their 
feed requirements. He has attended 
Purina, Dr. Salsbury’s, and Hilltop 
poultry health schools. 

The Kessler store buys poultry and 
eggs and also retails about 400 chick- 
ens weekly—mostly dressed poultry 
ready for the oven or frying pan. 

Because the store was founded dur- 
ing the war years of shortages in gaso- 
line, tires, and feeds, it has no route 
salesman but Mr. Kessler’s plans call 
for such an expansion of his business 
in the very near future. 

Big windows in the store, located 
on one of the main streets, affords 
space for attention-attracting, fre- 
quently changed window displays, and 
gives considerable natural lighting in- 
side. Inside, merchandise is plainly 
priced and attractively displayed. 
Neatness and cleanliness get special 
attention and the store was recently 
redecorated. 

Promotions that have made friends 
for the store include dairy and poultry 
clinics. The program for these affairs 
usually includes lunch, a question box, 
talks on the importance of proper 
feeding and sanitation by speakers, 
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and motion pictures. At a dairy clinic held 
at the farm of a prominent Holstein dairy- 
man, a purebred calf used in the feeding 
demonstration started several weeks prev- 
iously was auctioned off and proceeds do- 
nated to 4H club work. 

Mr. Kessler gives a broad advertising 
program credit for building his business, 
along with courteous service and ample 
stocks of quality merchandise. He uses four 
advertisements weekly in the Beatrice news- 
papers, also billboards and theater adver- 
tising. When jobbers make motion pictures 
available the Kessler store shows them free 
of charge at public gatherings. Movies on 
the training of hunting dogs proved popu- 
lar with sportsmen-dog owners. Kessler Pro- 
duce also sponsors a softball team in a 
fourttown summer league embracing two 


that Vdeutifies 
WISCONSIN: 


Here Is Seed 
You Sell With 
CONFIDENCE 


Here's the nationally adver- 
tised corn that is actually 


officially field inspected, 
sampled, tested, and sealed. 
The big red '""W" means that 
this seed is produced directly 
from new foundation stocks 
supplied each year by the 
University of Wisconsin Col- 
lege of Agriculture. Write 
for names of growers. 


“WISCONSIN CERTIFIED 
_ SEED PRODUCERS 


MADISON 6, WIS. 


counties—another method of keeping the 
firm name before the public. 

“By regular advertising we keep the 
Kessler name before the public. Maybe the 
reader is not interested in the particular 
item but he'll remember the name. Once 
started as a customer, it’s up to us to keep 
him with service and quality for it’s the 
repeat business that is profitable,” Mr. 
Kessler asserted. 


Burrows Equipment Releases First 
Grain and Seed Machinery Catalog 


The Burrows Equipment Co., Evanston, 
lll., has announced the release of the firm's 
first catalog. Headed by Parke W. Burrows, 
formerly general manager of the Seedboro 
Equipment Co., the firm is composed of 
men familiar with the grain and seed trade. 
C. J. Polstra, principal sales representative 
for the Seedboro Co. is now associated with 
the Burrows Co., as is Dwight Chapman 
who was head of all warehouse and shipping 
operations with Seedboro. 

The grain and seed testing equipment 
and supplies approved and guaranteed by 
Burrows are described in the catalog. In 
addition to moisture testers, probes, dock- 
age sieves, treaters, blowers and bag trucks, 
the catalog lists several hundred other items 


including such new items as bagging scales, 
aluminum baskets, truck hoists, intercom- 
munication equipment and industrial clean- 
ers and blowers. Copies may be obtained 
from the Burrows Equipment Co., 1316 
Sherman Ave., Evanston, IIl. 


United States Mustard Seed Crop 


In 1947 Smallest in Seven Years 


Mustard seed production in the United 
States for 1947 will be the smallest in 7 
years, according to the bureau of agricul- 
tural economics of the department of agri- 
culture. This year’s crop is estimated at 
25,160,000 pounds, compared with 42,890,- 
000 pounds in 1946 and the 1941-45 aver- 
age of 41,496,000 pounds. 


Both the reduced acreage and the de- 
creased yield per acre are responsible for 
the drop in production. 79,400 acres will be 
harvested this year, compared with 94,900 
last year and the five year average of 94,- 
400 acres. Yields are expected to average 
317 pounds of clean seed per acre com- 
pared with 452 pounds per acre in 1946 
and the average of 441 pounds. Imports of 
mustard seed for the first nine months of 
1947 were 4,779,103 pounds. The import 
figure for 1946 was 7,216,420 pounds. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 


Cane Molasses which 

you these big advantages: 

l Exceptionally high in amides and 
" amino acids and with approximately 


three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 

* Vitamins B,, B, and B, as well as 
Vitamins C, E (fertility factor), H 
(Biotin), P-P (Niacin), and Pantothenic 
Acid. 


3 High content of digestible carbo- 
" hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


offers 


/nguities 
Solicited 


4 Many minerals and elements essen- 
" tial to animal health including iron, 

calcium, phosphorus, magnesium, potas- 

sium, sodium, chlorine, sulphur, manga- 

nese, aluminum and copper. 

5 Uniformly high quality, plus other 
" advantages of dealing direct with 


producer as we market only our own 
production. 


Ideally located to serve customers 
"in the Southeastern territory. 


UNITED STATES SUGAR CORPORATION 


CLEWISTON, FLORIDA 
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536 LIVINGSTON STREET 


CINCINNATI 14, OHIO 


TO GET MORE OUT OF YOUR FEEDS 
use BLUE RIBBON 
FORTIFIED CONDENSED 

BUTTERMILK 


Plain Condensed Buttermilk 
Fortified Pig Milk, with Vitamins D and G 
Fortified Chick Milk, with Vitamins D and G 


PLANTS 
THROUGHOUT 
THE 


BROKERS...JOBBERS 
DISTRIBUTORS 


MIXED CARS 
TRUCKLOADS — CARLOADS 


FEED AND GRAIN 


Milwaukee Feed & Grain 
Company 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 5643 


Merry Christmas 
and 


New Year 


RED WING 


OLD PROCESS 
LINSEED MEAL 


PITTSBURGH 
PLATE GLASS COMPANY 


Linseed Oil Division Pittsburgh, Pa. 
Factories—Red Wing, Minn. and Newark, N. J. 
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THE MERCHANTS CREAMERY CO. | 


Louisiana Seedmen’s Convention 
Attracts Over 200 Nov. 14-15 


The Louisiana Seedmen’s association held 
its thirteenth annual convention Nov. 14-15 
at Shreveport, La. One of the largest gath- 
erings in the history of the association's 
meetings assembled as over 200 seedmen 
from Louisiana and many nearby states en- 
joyed a highly constructive session. 

Mayor Clyde Faut extended the welcome 
of the city as the meeting opened under 
the guidance of President Morton Mc- 
Mahon. Mr. McMahon's opening address 
was a report of his tenure of office, with 
emphasis on the new state seed law. 

Ralph S. Woodward, extension horticul- 
turist, discussed soil fumigants and G. E. 


“What's New in Insecticides”. R. N. Flint, 
state seed analyst, explained the new Louisi- 
ana seed law and its enforcement and spoke 
of the laboratory and personnel needs. Dr. 
T. C. Ryker of the Grasselli Co. discussed 
chemical weed killers, their general group- 
ing and specific effects, and exhibited bot- 
tled specimens of the various products. 

At the business session, E. E. White was 
elected president; Jim H. Percy, first vice 
president; Roy Fontain, second vice presi- 
dent; and Lane Wilson, secretary and 
treasurer. 

Other speakers at the two-day convention 
included: Miss Ellen Le Noir; Mr. Queeny, 
president of the Monsanto Chemical Co.; 
Welles Griffeth of the Walkerbilt Co. of 
Penn Yan, N. Y.; and Elbridge Freeborn 


Seed Meetings 


North Carolina Seedsmen’s Asso- 


Kansas Seed Dealers Association, 
Hotel Broadview, Wichita, Kan., 
Jan. 9-10 


American Seed Trade Association, 
LaSalle Hotel, Chicago, 
Jan. 24-26 


Pacific State Seedsmens Association, 


Smith, extension entomologist, spoke on 


of the H. G. Hastings Co., Atlanta, Ga. 


HERE’S HOW YOUR 
PROFIT 


CAN BE TIED T & 


THE FARMER’S 
OWN GRAIN 


Don't BUCK against the farmer’s in- 
clination to feed out his own grain. 
Cash in on this market by furnishing 
the right kind of supplement that will 
make his own feed go farther in doing 
the right kind of job. By custom-mixing 
his feed with one of Hubbard’s Sun- 
shine Concentrates—or by selling your 
own complete feed fortified with Hub- 
bard—you perform a nutritional ser- 
vice, and save money for the feeder. 
=. Let us tell you how to build a sound, prof- 
itable business on the Hubbard plan. 


Milling Co. 


MANKATO, MINK. 


The HUBBARD SUNSHINE 


| 


Sun Valley, Idaho ......... May 23-25 


Southern Seedmen’s Association, 
Baker Hotel, Dallas, Tex. 
June 17-19 


American Seed Trade Association, 
French Lick Springs Hotel, French 


USDA Estimates Lespedeza Seed 
Crop Only 75 per cent of 1946 


Lespedeza seed crops will be nearly one- 
fourth smaller this year than in 1946, ac- 
cording to the United States department of 
agriculture. Production for 1947 is fore- 
cast at 159,400,000 pounds of thresher- 
run seed, compared with 207,600,000 
pounds in 1946 and the 1936-45 average 
of 151,164,000 pounds. An 18 per cent 
reduction in acreage and a slight drop in 
the yield are the factors which reduced the 
crop. 

Severe drought conditions in most pro- 
ducing states is blamed for the slide from 
934,000 acres in 1946 to 763,000 in 1947. 
However, the figure is still better than the 
ten year average of 745,650 acres. Many 
acres were cut for hay because of local 
shortages of hay which resulted from the 
dry, hot weather during the summer. Fur- 
thermore, growth in many fields was too 
short to permit successful combining. 

The dry spell affected the acreage more 
than the yield with estimates showing a 
projected yield of 209 pounds of the thresh- 
er-run seed per acre compared with 222 
pounds last year and a ten year average of 
197 pounds. 


SET CALIFORNIA CONVENTION DATES 
San Francisco will be the site of the 
eighth annual meeting of the California 
Seed association, March 5-6, 1948, an- 
nounced W. H. Ramsey, secretary. The 
meeting will be held at the Hotel Sir 
Francis Drake. Separate dinner meetings 
will be held for the field seed division, the 
retail division, and the vegetable and flower 
seed growers. 


CEREAL CHEMISTS MEET 

The midwest section of the American 
Association of Cereal Chemists met Dec. 1 
at the Electric club in the Chicago Civic 
Opera House. Dr. Carl Ruppert Addinall, 
president of the library service bureau, 
Merck & Co., Rahway, N. J., was the guest 
speaker. 
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Texas Seedsmen Elect Grady Clark 
President at Dallas Convention 


A record turnout of 291 seedsmen at- 
tended the annual convention of the Texas 
Seedsmen’s association in Dallas, Nov. 16- 
18. Grady C: Clark, jr., was elected presi- 
dent, Walter Baxter was named vice presi- 
dent, and J. H. Meredith, jr., was re- 
elected executive secretary. Douglass W. 
King and Cliff Bigby were elected directors. 


Dr. Howard B. Sprague, Texas State 
Research foundation, told the delegates 
that millions of dollars worth of legume 
and grass seed would be needed in the 
Blackland areas alone to help start that 
land back to some semblance of yesterday's 
productivity. 

Prize winners in the 4-H club garden 
contest sponsored by the association and 
Texas A & M college were announced and 
first prize winner Dennis Acker was intro- 
duced. In addition to a $35 cash award, 
the first prize includes an all expense paid 
trip to the convention. 


Other speakers who addressed the as- 
sembly included: Dr. J. R. Holbert, presi- 
dent of the American Seed Trade associa- 
tion; A. J. Biggio, jr., president of the 
Southern Seedsmen’s association; T. 
Whittle, Vocational Testing Laboratory, 
Dallas; Thomas L. Ayers, production and 
marketing administration, Washington, D. 
C.; Lane Wilson, executive secretary of 
the Southern Seedsmen’s association; Wil- 
liam Jonson, Pasadena, Calif.; and Raymond 
E. Judd, business specialist with the United 
States department of commerce. 


Rust-Resistant Seabreeze Wheat 
Will Be Valuable Poultry Feed 


Seabreeze, a new disease-resistant wheat 
developed by the USDA and the Texas 
agricultural experiment station, is high in 
protein and may be used as a feed crop 
exclusively, according to a report of the 
USDA. 

Poultrymen, particularly turkey raisers, 
are expected to favor the new wheat as a 
source of grain feed and for winter pasture. 

The new wheat was developed as a crop 
for the wheat belt extending from the lower 
Rio Grande to Louisiana, and because of 
its rust-resistant characteristics, it is expected 
to cut down on the spore cloud that has 
drifted north each spring to infect wheat 
fields in the northern wheat belt and 
Canada. 


SET CONVENTION DATES 


M. Dale Chipman, president of the Pa- 
cific State Seedsmen’s association, has an- 
nounced that the annual convention will be 
held in Sun Valley, Idaho, May 23-25, 1948. 
The mid-year meeting will be held some 
time in December, the date to be announced 
later. 


HEADS AGRONOMY DEPARTMENT 


Officials of Iowa State college, Ames, 
have announced the appointment of Dr. 
Iver J. Johnson as head of agronomy and 
farm crops at the school. Dr. Johnson suc- 
ceeds Prof. H. D. Hughes, who recently 
announced his retirement. 
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Hand Electric 


BAG CLOSER 


— portable — 
Hold in hand to use! 


The only bag closer of its kind 
on the market. Just hold the ma- 
chine in one hand, bag in the 
other, push switch with thumb and 
the machine goes to work. 


Fischbein Hand 
Electric Filled 
Bag Closer 


PPP IPP PPPS 


Weighs only 10!/ 
pounds 

@ Attaches tags per- 
fectly 

@ Operates from any 

110 volt line 

Closes 100 bags an 

hour 


@ Handles cotton and 
burlap 


Patents 
Applied for 


SPP P FIFI IS 


Designed and constructed 
EXCL USIVELY for bag closing! 


DAVE FISCHBEIN CO., Dept.c 


38 GLENWOOD AVE. MINNEAPOLIS, MINN. 


Jobbers! Salesmen! Dealers! 


ORDER NOW for 

SPECIAL DISCOUNTS —IMMEDIATE DELIVERY 

Now, cash in on great back-log of farmer de- 
-mand for Calf-Teria Nipple Pails! Unavailable 
during the war, they “‘sell on sight” to calf 
raisers . . . Special 30 day offer! All orders 
received next 30 days guaranteed special dis- 


counts and IMMEDIATE DELIVERY. Write 
for sample pail, full details. 


—---SEND FOR SAMPLE--—-~ 


The Calf-Teria Co., Dept. 5 
1613 Edgewater 
Fort Wayne 3, Indiana 


Send me, without cost or obligation, full details, prices 
and discounts on Calf-Teria Pails. Also, how I can get 
sample 


Name. 


Add 
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VITAMIN 


@ HELPS FEEDS PAY THEIR WAY! e 


_ Write for Prices * E. R. SQUIBB & SONS * 745 Sth AVE., New York 22, N.Y 


Eas TERN SALES AGENTS: 


_ ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Offices: 


Chicago Minneapolis Kansas City Omdha 
PACIFIC COAST SALES REPRESENTATIVE: 


FRED DEHOFF COMPANY 


Merchants Building, San Francisce, California 


STALEY’S Feed Nutritional Service 


STALEY’S nutritional Sepectmant, with broad re- 
search experience, is qualified to answer your tech- 
nical questions and to develop feed formulas to meet 
your specific feeding requirements for livestock and 


poultry. 
Write STALEY’S Feed Nutritional Gorttee today. 
Your individual feeding problems will given 


personal attention without — 


STALEY me 


CO. 
DECATUR, ILLINOIS FEED DIVISION PAINESVILLE, OHIO 


DEHYDRATED 


ALFALFA MEAL 


_ ALSO DISTRIBUTORS OF 
STALEY'S 
NOPCO 
ARMOUR'S 
PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 


MANAMAR 
OMALASS 
PILOT BRAND::.: 
TAT Weedette 
AIROSOL ing toms 


Established 1884 


MANEY BROTHERS | 


MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 
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—In the Mill 
(Continued from page 25) 


11,100,000 man days. For the same two months in 1947 there 
were only 375 new strikes, involving 135,000 workers with a loss 
of 3,850,000 man days. In short, passage of the Taft-Hartley bill 
meant one-third the number of strikes, one-fifth the number of 
men on strike, and only one-third the number of man days lost. 
This information comes from the bureau of labor statistics in the 
department of labor and not from the National Manufacturers 
association. Yet the AFL-CIO moguls are planning extensive 
political campaigns to defeat every congressman who voted for 
this beneficial legislation. This law is certainly working. 


SOMETHING TO REMEMBER 


We are paying approximately five or six billions of dollars in 
taxes to give materials and supplies to western Europe. This tax 
burden threatens our entire economy and, as indicated above, it 
means higher prices for America. Secretary of Commerce Harri- 
man has stated that we are exporting $11,000,000,000 more in 
goods than we are receiving. This is a startling admission when 
we consider that these dollars are coming back to pay for the 
purchase of goods already in short supply. Senator Taft has said 
that the present policy threatens a return to a completely regi- 
mented state and the elimination of the freedom necessary for 
full production which is the answer to inflation. 


GOVERNMENT JOBS PILE UP 


Senator Harry Byrd of Virginia is on the war path again. His 
particular peeve is the increasing number of federal jobs. He says 
there was an increase of 2,626 in civilian personnel employed by 
executive agencies during the month of October. This reversed 
a downward trend which had been unbroken for 17 months. 
Expansion in the army and the air force is responsible for most 
of the increase. At the present time there is in excess of 2,000,000 
civilian personnel in the executive branch of government. 


Now under the Truman foreign aid program it is expected that 
there will be thousands of new jobs. Washington hotels and land- 
lords have been advised that “this city is headed for another boom 
reminiscent of wartime days.” Government costs are rolling up 
like the proverbial snowball and if we continue to spend and 
spend the whole works will tumble down over us. A few days ago 
a report leaked out that the next budget would call for a $40,000,- 
000,000 spending program. If this keeps up it will lead to national 
bankruptcy. 


SOCIALISM 


One of the impressions that remains with me as a result of 
my trip to Europe last summer is the failure of the socialistic 
governments to provide a decent standard of living for the people. 
This was true except in Belgium and Switzerland. We recognize 
that Socialism is both a political and economic system. There is 
no comparison with our own system. America did not become 
the breadbasket, the factory, and the bank of the world by remov- 
ing the incentive to produce. Socialism removes that incentive. 
One writer has said that American capitalism has never failed, but 
it is to be admitted that some capitalists have failed. This country 
has permitted the individual to make his way in a free economy. 
The right of every man and woman to work in his chosen field 
is protected by law. We sometimes fail because we become selfish 
and thereby forget our full responsibilities in a free society. My 
citizenship in this nation meahs much more to me than it did 
before my European trip. This is a great place to live. 


BOUGHT—A WAR IN GREECE! 


There is little doubt in Washington that we have bought our 
way to a war in Greece. The Greek government has just announced 
that “the United States has agreed to set up a joint American land, 
sea, and air staff in Greece.” In addition the news article said that 
“the United States also has agreed to appoint American officers to 
act as observers with the Greek army.” So now we are going to 
safeguard Greece’s independence and integrity. The next announce- 
ment will be that U. S. troops are on the way to that unfortunate 
country. If they are needed, no time should be lost in sending 
them. We should quit appeasing Russia. 


THE FEED BAG — December, 1947 


YOUR Geoz 
FOOT FORWARD 


How does your merchandise 
appear in the buyer's market 
of today? Do you have your 
BEST FOOT forward? Pack- 
age Appeal built into bags 
produced by WERTHAN can 
help your product capture 
the buyer's attention quickly. 
WERTHAN'S engineering de- 
partment is at your disposal 
to enable you to gain that 
PACKAGE APPEAL so neces- 
sary to make sales in a com- 
petitive market. Let us sit 
down with you and discuss 
your packaging problems — 
we would appreciate the 


opportunity. 


PROMPT SERVICE 
You'll like the way WERTHAN 


supplies your requirements in 


the fastest possible time. We 
at WERTHAN value our cus- 


tomer contacts and make 
every effort to fit our pro- 
duction schedules to your 
needs. You'll be pleasantly 
surprised once you try our 
service. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 
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* from Armour 


Saving grain is one of the most im- 

rtant tasks facing feed men today. 

y stressing the essentials of good 

feeding and good management, you 

can help your customers accomplish 

their part—and earn bigger profits 
as well. * 


Keeping a brood sow ex- 
ceedingly fat is wasteful. It 
reduces the size of litter and 
breeding efficiency.This con- 
dition can be improved by 
using a bulky meal mixture 
containing 10-15% ground 
legume hay and 5-8% Meat 
and Bone Scraps or Tankage 
together with 1% Bone Meal. 
The rest of this feed ration 
should be home grown 
grains. 


Meat Scraps and Tankage add high 
quality meat proteins which contain 
essential amino acids—the “building 
blocks”—which are missing in the 
proteins of cereal grains. B-complex 
vitamins — bone-building min- 
erals, calcium and phosphorus—are 
also abundantly supplied. By using 
these meat protein supplements your 
customers will not only lower their 
feeding costs but also obtain more 
marketable swine and poultry. 


Our feed department wel- 
comes every opportunity to 
recommend feed formulas 
that will enable your custo- 
mers to get the utmost in 
benefits when they use their 
limited grain supplies with 
your feeds. Let us know of 
any special feeding problems 
your customers may have. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


AND COMPANY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


North Dakota Feed Dealers 
Hold Convention Nov. 3-4 


The North Dakota division of the North- 
west Retail Feed association held its first 
annual convention at the Hotel Gladstone 
in Jamestown, N.D., Nov. 3-4, in joint 
session with the nutritional school sponsored 
by the organization. 

A. L. Haroldson, Devil’s Lake, was re- 
elected president at the business meeting. 
Lloyd A. Hansen, Grand Forks, was re- 
elected secretary-treasurer, and J. J. Ebel, 
manager of the Peterson-Biddick Co., James- 
town, was elected to the newly-created post 
of vice president. The appointment of di- 
rectors will be left to the discretion of the 
president. 

Dr. Earl Klosterman, associate nutrition- 
ist at North Dakota agricultural college, 
declared that the use of more supplements 
will result in a better balanced ration and 
save grain. 

Dr. D. F. Eveleth, agricultural college 
veterinarian, discussed poultry and livestock 
diseases. He made specific recommendations 
on preventing the spread of poultry diseases 
which included making standard practice of 
disinfecting crates, disinfecting second hand 
bags, and keeping persons from wandering 
indiscriminately about poultry yards. 

Roy D. Carlson, Bismarck, executive 
secretary of the North Dakota Poultry im- 
provement board, reviewed the work done 
by the board and quoted statistics which 
showed that egg production in 1947 was 
almost double that in 1940, while mor- 
tality rates had dropped from 10.66 per 


cent in 1943 to 4.03 per cent in 1947. 

Other speakers at the two-day conven- 
tion included: Prof. O. A. Barton, M. N. 
McDonald, Dr. Dwight Espe, Prof. George 
Strom, all of North Dakota agricultural 
college; W. D. Fleming, secretary-treasurer 
of the Northwest association; Verne Lun- 
din, Hubbard Milling Co.; G. H. Homme, 
president of the association; and Prof. M. 
L. Buchanan and S. D. Owens, both of the 
North Dakota agricultural college. 


Tanvilac Appoints McNally 
Assistant to Tom Dyer 


James M. McNally has been appointed 
assistant to Tom G. Dyer, sales manager 
for the Tanvilac Co., Des Moines, Iowa, 
according to an announcement by Mr. Dyer. 

Mr. McNally is a native of New Rich- 
mond, Wis., and was educated at St. John’s 
university and Kansas State agricultural 
college. He was formerly associated with 
Doughboy Mills, New Richmond, culmin- 
ating his service with that firm as general 
superintendent. 

Mr. McNally served with the armed 
forces for four years during World War II, 
three years overseas. He is the younger 
brother of John McNally, widely known in 
sports circles as “Johnny Blood”, former 


Green Bay Packer halfback. 


@ CHARLES COCHRAN, Utica, Ill., 75, 
manager of the Utical Elevator Co. since 
1912, died Nov. 6. He had been ill since 
his retirement last May. 


Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 


Feed Hoppers 


MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Elevator Casings 
Elevator Legging 
Elevator Heads 
Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 
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There seems to be no end to the uses of 
the Jeep. This one is used by Schultz, Bau- 


jan & Co., Beardstown, Ill., to promote the Cooperative Elevator. 
sale of critic feeds. The tiny station wagon a 


carries complete display equipment which 
can be set up in a few moments in front 
of a dealer’s store, in a prominent space in 
a business district, or as a complete booth 


at state and county fairs. 


specialties . 
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THE COMPLETE LINE... 
Tonnage builders . . . profitable 


Morris, Minneapolis, Minn. 


. priced to win your 


market, built to hold it........ 


VITALITY MILLS ING., Board of trade, Chicago 4, Il 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and 
Livestock Feeds. 


@ JOHN W. BELL, Manito, IIl., has been 
named manager of the Ford County Grain 


@ WILLIAM J. MOORMAN, Nickerson, 
Kan., manager of the Moorman Seed Co., 
was married Nov. 1 to Miss Mildred Louise 
Morris, daughter of Mr. and Mrs. C. C. 
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(Continued from page 37) 


that such opposition is what is wanted. 
At the Janesville meeting, James H. 
Murphy of the Murphy Products Co., 
Burlington, who is chairman of the con- 
gressional contact committee of the Amer- 
ican Feed Manufacturers association, talked 
on the AFMA program of action and urged 
a constant fight to preserve free enterprise. 


District chairman for the meeting were: 
Donald F. Crane, E. J. Crane & Sons, Chip- 
pewa Falls; Mel Johnsen, Russell-Miller 
Milling Co., Green Bay; H. J. Fisher, 
Fond du Lac County Co-op, Fond du Lac; 
and C. L. Smith, Farley Feed Co., Janesville. 


Ask the Man 
who sells 
Pay Way-- 


Ask him about the results 
his customers get from Pay 
Way Feeds . . . ask him 
about the increased good 
will and confidence result- | 
ing from the use of Pay 
Way Feeds . . . ask him 
about the interest, cooper- 
ation and assistance Pay 
Way extends every dealer 


—then ask us about selling 
Pay Way Feeds! 


Watch Advertising Claims 
Foster Tells Feed Men 


Ethical feed sales practices were the topic 
of a short talk given by William Foster, 
sales manager of Sargent & Co., at a 
luncheon sponsored by the Iowa Feed In- 
stitute Nov. 25, in conjunction with the 
Western Grain &* Feed association conven- 
tion at Des Moines. 

Mr. Foster displayed two sample adver- 
tisements. One was a hypothetical adver- 
tisement of a feed manufacturer which made 
fantastic claims about abundant enzymes, 
vitamins and minerals and the other was 
copy run by the Institute. 

In drawing his comparison Mr. Foster 
proved that over-zealous selling through 


advertising and personal effort can easily 
hurt the entire feed industry. He advised 
sensible copy approaches which build the 
confidence of the farmer in formula feeds. 
Mr. Foster urged all Iowa firms to get be- 
hind the work being done by the Institute 
in that state. 

@ LITTLE BROTHERS, Kalamazoo, 
Mich., have obtained permits for a $10,000 
addition to their grain elevator. 


@ PAUL ALEX, mayor of Coon Rapids, 
Iowa, has leased his feed mill to A. G. 
Cornett. 


@ ASHERVILLE GRAIN CO., Asherville, 
Kan., is planning construction of a 105,570 
bushel grain elevator. 


450 Tons Daily 
Pulverized 
Grains 


Phone 
or 
Wire 
for 
Quotations 


It doesn't 
cost to 


sell 
FLAMBO 


It Pays 


Phillips, Wisconsin 


FLAMBEAU MILLING CO. 


Phone 
L. D. 44 or 21 
Teletypewriter 
Phillips 14 


Ask Us About 
Our Private 
Label Service 


Stock the Champion 
for Champion Stock 


RYDE’S Gream Calf Meal 
Cream Calf Flakes 


Either one replaces milk in calves ration. 
Supplies needed proteins, minerals, vita- 
mins. Fast gains plus milk sales cut feed 
costs up to 50%. 


RYDE & COMPANY 


There’s a complete line of RYDE feeds for all poul- 
try and livestock. Also concentrates for home mixing. 


for gruel feeding 


for dry feeding 
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Following a suggestion advanced at the 
recent annual convention of the Illinois 
Feed association, a district feed association 
was organized at Peoria, IIl., Nov. 18 under 
the name of the Peoriarea Feed & Grain 
club. 


Featured speaker of the evening was 
Lloyd Larson, Chicago, secretary of the 
Illinois Feed association. Others on the pro- 
gram included I. F. Green, Peoria; K. R. 
Majors, Northern Regional Research labo- 
ratory; Ralph Imhoff, Eureka, president of 
the Illinois Poultry Improvement associa- 
tion; and Victor Dewein, Decatur, past 
president of the Illinois Feed association. 

Shown above is a photo of the new offi- 
cers and directors of the organization. From 
left to right they are: Ralph Imhoff, Eureka, 
treasurer; W. B. Hinkson, Ottowa, director: 


Henry Martin, Chatsworth, director; B. B. 
Bader, Vermont, director; E. F. Dickey, 
Peoria, secretary; Frank Schafer, Galesburg, 
director; John J. White, Beardstown, vice 
president; and Oscar Hoerr, Peoria, direc- 
tor. Not shown in the photo is Charles M. 
Ethridge, Peoria, president of the group. 


SHORT COURSE FOR MILLERS 

Dr. John A. Shellenberger, head of the 
milling industry department at Kansas State 
college, Manhattan, Kan., has announced 
that the college will offer a short course for 
operative millers Feb. 5 to March 6, 1948. 

The course, organized by Warren Keller, 
professor of milling industry, is designed to 
train men for administrative positions in 
milling and will offer instruction and labora- 
tory work in practical phases of milling and 
allied industries. 


BAGS IN 
BOND! 


pp 


First time in history—bonded protection on used bags! Only 
Beedle-Whiton used bags are bonded. Buy with confidence, use 
with pride. Immediate delivery assured from large physical inven- 
tory maintained at all times by the Northwest's newest, complete 
bag processing plant. Your satisfaction guaranteed. 


Write today for facts and prices. 


BEEDLE-WHITON CO. 


470 CLEVELAND AVENUE NORTH, ST. PAUL 4, MINNESOTA 


NEstor 6346 
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NEW INDIANA FEED GROUP 


Indiana feed dealers in the Tippecanoe- 
Wabash rivers area held an organization 
meeting Nov. 24 and formed the Tip-Wa 
Grain & Feed Dealers association, accord- 
ing to an announcement by Fred K. Sale, 
secretary of the Indiana Grain & Feed 
Dealers association. Officers who were 
elected for one year terms are: D. W. 
Crutchfield, Yeoman, Ind., president; Wood- 
son Whiteman, Delphi, Ind., vice president; 
and Fern L. Knochel, Buck Creek, Ind., 


secretary-treasurer. 


@ ALDEN HANES, Amherst Junction, 
Wis., has purchased the interest of his 
former partner, Paul Thatcher, in the Farm 
& Home Supply Co. 


reduces 
iodine loss 


STABILIDE*—potassium iodide stabilized 
with calcium stearate—is designed 
to iodize feed, salt and calcium car- 
bonate mixtures. Try STABILIDE. It 
may solve your problem of iodine 
loss in storage. 

Scientists at the Mellon Institute 
found that “an iodized livestock 
mineral containing 0.21% stearate- 
coated potassium iodide lost 0.5% 
of the original iodine content dur- 
ing two months, while an unstabil- 
ized mineral containing the same 
ingredients lost 14% of the iodine 
content.”?* 


Minimizes iodine loss 
Assures uniform iodine content 
Easy to mix thoroughly 

Free flowing 


STABILIDE 


Write today to your nearest 
Mallinckrodt office for samples, 
prices and complete literature. 


Other Mallinckrodt iodizing mix- 
tures are Ioflow,* Iomag,* and 
Iodide Mixture. 

*Trade Mark Reg. U. S. Pat. Off. 
1**Stabilization of Iodine in Salt and Feed- 


stuffs”’ by F. F. Johnson and E. R. Frederick, 
science, Oct. 4, 1940, Vol. 92, PP315-316. 


MALLINCKRODT CHEMICAL WORKS 


80 Years of Service to Chemical Users 


Mallinckrodt Street, St. Louis 7, Mo, 
72 Gold Street, New York 8, N. Y. 


Chicago Cincinnati Cleveland 
los Angeles * Montreal ¢ Philadelphia 
San Francisco 
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World’s Poultry Congress 
Sets Membership Fees 


Four types of membership in the Eighth 
World’s Poultry Congress have been an- 
nounced by O. A. Hanke, chairman of the 
publicity committee of the World's Poultry 
congress. 


Full congress membership entitles the 
holder to attend all sessions of the congress 
which will be held in Copenhagen, Den- 
mark, Aug. 20-27, 1948. A copy of the 
congress proceedings, resume, catalog, and 
all other publications will go to the mem- 
ber. The fee for full membership is $10. 
World’s Poultry Science membership is 
available to paid up members of the World's 
Poultry Science association for $8 and in- 
cludes the same privileges as the full con- 


gress membership. 

A special membership for wives and rela- 
tives of congress members is offered for $5 
and includes all privileges except the copy 
of the proceedings and the resume. A non- 
attending membership for $5 entitles the 
member to a copy of the proceedings, re- 
sume, catalog, and the final congress report. 

Dues may be paid by check or money 
order payable to Danish Embassy, Agricul- 
tural Section, 2343 Massachusetts Avenue 
N.W., Washington 8, D. C. 


@ HAROLD HELMERS, Owenesboro, 
Ky., has purchased the Lawrenceville Feed 
store, Lawrenceville, Ill., from Elmer and 
Kenneth Groff. 

@ MARION OIL CO., Carbondale, Ill., is 
planning construction of a new grain 
elevator. 


For More and Better... 
MALTING BARLEY in 1948... 


back the Midwest Barley Improvement Association's 


Seven-State, Carlot MALTING BARLEY CONTEST! 


$30,000 in county, state and regional cash prizes . . . . 
plus many attractive trophies .. . 


plus all-expense trips to Midwest Malting Barley Show, Minnea- 
polis, Minnesota, January, 1949. 


plus special cash awards for farm youths. 


Feed Seed and Grain Dealers 


and all others interested in the malting barley crop... 


It’s to Your Interest to Back this Contest 


For full information, including instructions for entrants, entry 
forms, rules, time and place of judging and for seed sources, write 


828 N. BROADWAY 


Midwest Barley Improvement Association . . . 


MILWAUKEE 2, WIS. 


JOHN H. PARKER, Director 


B. D. LEITH, Agronomist 


For DAIRY 


WHEREVER MILK 
1S HANDLED 


For POULTRY 


AND OTHER 
FARM USES 


LO-BAX IS NEEDED 
wherever milk is pro- 
duced or processed. A 
fast killer of bacteria 
— Dissolves quickly 
in water — Makes 
clear dairy rinse solu- 
tions—Contains 50% 
available chlorine — 
Dependable — Retains its full strength 
—Is economical and easy to handle. 


For Colds — Use HTH-15 
as a Dry Chlorine Inhalant. 
HTH-15 is a dry “floating 
powder” that floats in the 
air a long time when 
dusted above birds. Use 
whenever treatment for 
colds is needed. 

Add HTH-15 to drinking 
fountains to keep water 
safe. Helps eliminate slime 
from fountains. 

Use HTH-15 to make germ-killing solutions 
for general sanitation. 


These CHLORINE TWINS will Help You! 


-LO-BAX and HTH-15 are two good items for your line. They provide 
everything in the way of chlorine disinfectants needed by your trade. . 
Write for literature and our favorable dealer terms. 


THE MATHIESON ALKALI WORKS (INC) 


60 EAST 42nd STREET 


NEW 17, N. Y. 
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Vice President of A-D-M 
Joshua M. Chilton Dies 


Joshua M. Chilton, 59, a vice president 
and director of Archer-Daniels-Midland Co., 
died in Minneapolis Dec. 7. Mr. Chilton, 
a nationally recognized authority on mar- 
keting and warehousing grain, was in charge 
of Archer-Daniels-Midland’s grain depart- 
ment and had been associated with the firm 
for 15 years. He was elected to the board“ 
of directors in 1943, and was made a vice 
president in October of that year. 

Mr. Chilton was a native of Eminence, 
Mo., and started in the grain business with 
Purina Mills in St. Louis before World War 
I. During that war he joined the grain 
stabilization board and served on that body 
until 1932 when he became associated with 
Archer-Daniels-Midland.. 


Jensen Named Secretary of 
Wisconsin Hatchery Group 


Donald V. Jensen of Madison, Wis., ROP 
supervisor for the state department of agri- 
culture, has been named executive secretary 
of the Wisconsin Hatcheries association by 
the board of directors of the association. 
Mr. Jensen will assume his new duties Dec. 
15, replacing P. O. Peterson, Fond du Lac, 
who resigned recently because of his health. 

Mr. Jensen was raised on a farm in Polk 
county, Wis., and is a graduate of the Uni- 
versity of Wisconsin, class of 1940. He was 
a member of the university extension staff 
for two years, then joined the department 
of agriculture. Mr. Jensen served for three 
years in the armed forces during World 
War II, returning to the department of 
agriculture after his discharge on Jan. 1, 
1946. 

Offices of the association will be moved 
from Fond du Lac to Madison, where they 
will be located at 2634 Milwaukee street. 


Feed Control Officials Issue 
1948 Official Publication 


The Association of American Feed Con- 
trol Officials has released its official pub- 
lication for 1948 according to L. E. Bopst, 
secretary-treasurer, College Park, Md. 

This issue carries all rules and regulations 
adopted by the association and definitions 
for approximately 250 different feed in- 
gredients. Descriptions are also included of 
the up-to-date chemical and physical meth- 
ods used in the examination of feeds as 
well as a great deal of other useful infor- 
mation. Copies may be obtained from L. E. 
Bopst, College Park, Maryland. The price 
is $5.00. 

@ WENONA PRODUCE CO., Wenona, 
Ill., has been incorporated for $20,000. 
Fred J. Campbell, Victor R. Campbell and 
Frederick J. Campbell were the principals. 


@ GERLACH SUPPLY CO., Nevada, 
Iowa, has purchased the business and stock 
of the Nevada Feed & Supply Co., formerly 
owned by L. A. McBride. 
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— Holcombe 
(Continued from page 68) 


man”. Perhaps he has a bull or a couple 
of gilts he wants to dispose of. Keep it in 
mind and do what you can to lend a hand. 
It won’t cost you anything and he will be 
much impressed if you can phone him and 
tell him you think you've found a buyer for 
him. Many up-to-date stores have bulletin 
boards expressly for the use of their custo- 
mers in such matters. This is a fine sample 
of being of service and costs nothing. You 
can’t build good will any cheaper. 

It would be easy to write a very large 
book and devote every page to enumer- 
ating the countless ways in which a retail 
feed dealer can sell through service. So, 
we can’t hope to do much more than to 
just touch upon a few of the more practical 
and obvious ones, and there are dozens of 
those, too. For example, one fellow I know 
has a wonderful whitewash sprayer mounted 
on an old model T truck. He bounces 
around all over the community, keeping the 
dairy barns and poultry houses spick and 
span. Although his charges are moderate 
he makes good money and he’s smart 
enough to give his feed customers a nice 
break in the cost of this service. Of course 
he makes certain that they know they're 
getting the break as part of his service. 
He is firmly convinced that the healthy 
condition of his feed and supply business 
is the direct result of service selling. 

There’s another store which has a little 
ante room fitted out with a couple of chairs, 
an old leather sofa and a stack of magazines. 
This utility room is used as a meeting and 


THE FEED BAG 


"Look, Mom! Santa must buy his feed 
at the same store we do." 


loafing room for the dealer’s customers and 
families and is a mighty popular place for 
husbands, wives and kids to assemble for 
the trip back to the farm. On the walls are 
feed* posters and a bulletin board which 
silently assist in building good will and 
sales. In the winter, believe it or not, a 
pot of coffee is sometimes simmering on 
the stove. You can bet that makes a hit, 
especially with a man who has just bucked 
his way into town through a snow storm. 

I consider things like that little meeting 
room to be definitely under the heading of 
“Service”. That dealer is offering a free 


White's, it's right 


White Laboratartes, Tac. 


NEWARK, NEW JERSEY, 
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GOOD NEWS! 


are back! 

@ CLO-TRATE Cod Liver 
Oil With Added Vitamin 
A and D Concentrates . . 
in the popular potencies 


also 
@ LIVEX Natural Ribo- 
flavin Supplements 


@ CLO-TRATE “Dry D” 


| 


dealers. 


IT PAYS 
TO SELL 


MARBLEHEAD 
PRODUCTS 


Sure sales, sure profits are 
yours with Marblehead’s 
complete line of better 
feed balancers. There are 
minerals for every type of 
livestock, and dealers are 
furnished complete infor- 
mation for correct feeding 
methods. We sell only 
through our regular 


and much needed service to the feeders of 
his community and he is repaid many times 
over by the business that it brings in. The 
so called “‘little” things still pay off and 
always will. Look at it from the other end 
for a moment. You appreciate service, don’t 
you? No matter what form it takes, thought- 
fulness and appreciation impress you and 
cause you to express your gratitude by con- 
tinuing to do business with the man who 
serves best. Don’t forget every dealer in 
town has a bag of feed to sell. But you 
can “throw in”, for free, the extra bonus 
of service—service that sells and keeps on 
selling. Whether you succeed or start down 
the other side of the hill can well be deter- 
mined by those little extras. Line up your 
services and make them produce for you. 


Elevator Superintendants 
Will Meet May 13-15 


The Society of Grain Elevator Superin- 
tendants will hold its 19th annual conven- 
tion at the Hotel Claypool, Indianapolis, 
May 13-15, 1948, according to an an- 
nouncement by Dean M. Clark, secretary. 
The newly formed Central States chapter, 
headed by M. M. Darling, will be hosts to 


the meeting. 


@ COMSTOCK FEED Co., Madison, Wis., 
has purchased the Waunakee Grist Mill, 
Waunakee, Wis., from George W. Stehr. 


@ CONSOLIDATED GRAIN Co., Mt. 
Auburn, Ill., is building an elevator to re- 
place the one that burned July 22. 


OLBs 


HEN PACKED” 


THE COMPLETE LINE OF FOOD BALANCERS 


e Calcium Carbonate “98” 
@ lodized Calcium Carbonate 


@ lodized and Mangansed 
Calcium Carbonate 


@ All-Purpose Mineral 
Formula No. 20 


MARBLEHEAD LIME CO. 


59 E. Madison St., Chicago, Ill. 
Western Plant: Salt Lake City, Utah 


@ Special Hog Mineral 

@ Special Dairy Mineral 
@ Special Sheep Mineral 
@ Special Poultry Mineral 
Mineral Blocks 

@ Poultry Grits 
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— Feed Men 


(Continued from page 62) 


worked for his cousin as salesman and 
manager until 1939 when he became a 
partner in the firm. On Jan. 1, 1945 he 
became sole owner. 

Clayton Shumaker is Mr. Brauer’s right 
hand man and is pro tem chief of the feed 
plant when the boss is away. Cleanliness of 
the warehouse is his pride and joy and he’s 
also alert to the importance of dependable 
delivery service. 

“We make deliveries despite bad weath- 
er, poor roads, and almost all other hin- 
drances,” Mr. Shumaker stated. “When the 
roads are too muddy we sometimes even cut 
across an uncultivated field to get the feed 


to the farmer.” When fussy customers want 
part of their order stored in the barn, part 
in the chicken house, and part in the shed, 
Mr. Shumaker makes no objections even 
though the extra unloading requires more 
time and labor. “We want to keep the 
farmers pleased no matter how much effort 
it takes,” he explained. 

Mr. Brauer’s interest in his community 
extends far beyond the doors of his busy 
feed plant. He always participates actively 
in programs of the American Legion, the 
local chamber of commerce, and the Poultry 
& Egg National board. “I’m proud to con- 
tribute each year to the PENB promotional 
fund,” Mr. Brauer asserted. “PENB is a 
splendid organization and is doing a fine 
job on behalf of feed and hatcherymen.” 
Mr. Brauer is also a trustee of his church. 


WHY PAY MORE 


WHEN YOU CAN GE 


ELTON 


equipment has what it takes for 
your sack conveying jobs. Made in 
12-14-16 and 20 foot lengths, and 
are easily adjustable for various 
heights. These Stackers are made 
to have from 300 to 400 Lbs., 
capacity. Stackers are usually op- 
erated under full load. These are 
built for it. They are light and are 
really portable. They have proven 
themselves in every line of business 
where sacks and boxes are handled. 


IT WILL PAY YOU TO 
INVESTIGATE THEM 


Circular on request 


CHANTLAND MFG. CO. 


Stackers—Conveyors 
Badger, lowa 


T THE BEST FOR LESS 


greater safety. 


The applications of 
ATLAS MODEL FI 


MODEL F-1 BAG AND BOX 
ELEVATING CONVEYOR 


Cuts Costs in Piling, Stacking and Shelving Operations 


The ATLAS F-1 is particularly adapted for the stacking or piling of 
feed, grain, flour, cereals or other sacked products, enabling the opera- 
tions to be performed with greater speed, greater economy and in 


Lowering or raising the discharge end and locking it into a new 
position can be done while the machine is in operation. This is done 
through a gear-and-cable self-locking device with a parallel arm lift. 
The conveyor can handle bags, boxes and parts weighing up to 100 
pounds, and has a total load capacity of 200 lbs. It operates smoothly 


and swiftly. Ball bearing swivel casters and 4” 
diameter metal wheels mounted on roller bearings 
make moving the conveyor from one place to 
another amazingly easy. Write for full particulars 
and prices. 


ATLAS CONVEYOR COMPANY 


CLINTONVILLE, WISCONSIN, U.S. A. 


Manufacturers of Boxcar Loaders, Boxcar Unloaders, Por- 
table Elevators, Portable Flight Conveyors, Stationary Belt 
Conveyors, Portable Belt Conveyors, Bucket Elevators and 
other Special Industrial Conveying Equipment. 


the 


ATLAS MODEL Fi 

with the discharge 
ATLAS MODEL Fi at end set at its highest 
its lowest adjustment. adjustment. 
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veying sacked and pack- 
aged materials from one 


are of different levels, 
and for speedy, eco- 
nomical stacking, piling 
or shelving operations. 


Throughout his business activity Mr. 
Brauer always finds time to help worthwhile 
causes, go out of the way to help his cus- 
tomers and his community, and also time 
for fun. “Art Brauer isn’t going to be Jack 
the dull boy because of lack of recreation!” 
he stressed. 


Board of Trade Appoints 
McClintock to New Post 


The appointment of J. O. McClintock as 
executive vice president of the Chicago 
Board of Trade has been approved by the 
board of directors of that organization, and 
Mr. McClintock will assume his new duties 
on Jan. 1, 1948. The board adopted a reso- 
lution in April, 1947, authorizing the ap- 
pointment of a committee to select an ex- 
ecutive vice president, and on Nov. 18, 
they approved a five year contract for Mr. 
McClintock in that position. 

Mr. McClintock has served as president 
of the board of trade during the current 
year and he formerly served as vice presi- 
dent and director. He has been in the grain 
business for over 30 years and has been 
associated with the Continental Grain Co. 
for the past 10 years. Mr. McClintock has 
announced that he will resign his position 
as vice president of the Continental Co. to 
accept the duties of his new office. 


Market Tail Gate Loader 
To Speed Truck Loading 


A novel hydraulic tail gate loader for 
trucks which operates from ground to truck 
floor level and will handle loads up to 1200 
pounds, has been announced by the Day 
Co., Chicago, 

The loader is designed to speed up load- 
ing and unloading operations, minimize 
freight breakage, and eliminates a man from 
the truck crew. The unit fits most standard 
114 ton trucks and comes as a complete 
package. The loading platform swings up 
to serve as the tail gate when the truck is 
on the road. 

Complete information may be obtained 
by writing the Day Co., 306 West 60th 
Street, Chicago, IIl. 
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"Watch me wipe that grin off his face!" 
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MILLERS TO THE FEED TRADE 


A wide variety of grain ingredients for formula 
feeds .. . including 
TOWER BRAND ROLLED OATS 
STANDARD BRAND PULVERIZED OATS... 


Get Samples and Prices 
Prompt Delivery 


FRUEN MILLING CO. 
MINNEAPLOIS 5, MINNESOTA 


Atk Wa 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


& 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


UNSURPASSED 
QUALITY 


3 Sizes, 3 Bag Sizes 
Hen 80 Ib. 
e Pullet e 50 |b. 
© Chick e 25 Ib. 


Shellbuilder Co. 


HOUSTON, TEX 


SHELLBUILDER CO. 


HOUSTON, TEXAS 


For MORE 
REPEAT 
SALES 
Sell 


@ When you sell STONEMO 
you are sure of customer satis- Q\) 
faction for STONEMO is a top 

quality product. A_ product} 
your customers believe in. 


National advertising makes 
your selling job easier ... re- 
peat sales come more often. 

Contact your nearest Iowa 
Limestone representative today, 
or write our Des Moines office. 
Put easy-to-sell STONEMO to 
work for you. 


Distributors for Iowa, Minnesota 
and surrounding territory 


IOWA LIMESTONE COMPANY 


DES MOINES 
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— Cash Basis 


(Continued from page 56) 
room is a large blackboard on which custo- 
mers can list their wants, items they have 
for sale, and services they have to offer. 
This blackboard is a focal point in the sales- 
room and it’s highly important in Cy’s 
merchandising plans. “We feel that farmers 
are more interested in each other than they 
are in our store and so we take advantage 
of this fact psychologically by locating the 
blackboard in a key spot,” Mr. Neighbors 
explained. 

Liberal use of newspaper advertising space 
is a fundamental policy of both Cy’s Feed 
& Supply Co. and the Pay ‘n’ Save Feed 
Co. Attractive display advertisements appear 
regularly in San Fernando valley newspapers 
and are responsible for bringing hundreds 
of new customers to the two stores, accord- 
ing to Messrs. Brown and Kline. 

Because the demand for poultry products 
has slackened somewhat in their trading 
area from the peak war years, Mr. Brown 
and his partner are concentrating more and 
more on the small scale poultrymen who 
continue to figure in a very important man- 
ner in their volume of business. “We realize 
the vital importance to our profit of these 
small scale raisers and consequently are go- 
ing all-out to give them the type of service 
and the quality merchandise they deserve,” 
Mr. Neighbors emphasized. 

Horse raising is on the increase in the 
Reseda area and Cy’s Feed & Supply Co. 
now handles a complete line of horse feeds. 
“When a rancher comes in and says he'd 


like to try our horse rations, we know we've 
got a product that will completely satisfy 
him and bring him back again and again,” 
Mr. Neighbors observed. Local merchants 
in the San Fernando valley area foresee a 
day not too distant when the valley may 
challenge Kentucky for the leadership. in 
production of pedigreed race horses, accord- 
ing to Mr. Neighbors. 

To Rolland Brown and Saul Kline there's 
no other system of selling feed that can 
match straight cash. “It makes everybody 
happy,” Mr. Neighbors explained. “Once 
ranchers and farmers become accustomed to 
paying cash for their purchases, they 
wouldn't deal in any other way.” 

The owners of Cy’s Cash Feed & Supply 
Co., Reseda, Calif., explain their cash policy 
this way: “Cash shouts—credit whispers— 
and we don't believe in using an ear 
trumpet!” 


Milling Institute To Hold 
Meeting In Chicago May 18 


The International Institute of Milling 
Technology will hold its annual meeting in 
the bungalow atop the Morrison hotel, Chi- 
cago, May 18, 1948, according to an an- 
nouncement by Dean M. Clark, secretary of 
the institute. The executive session will be 
held in the afternoon, followed by the 
banquet and general business meeting in 
the evening. 


@ GRAHAM GRAIN Co., Terre Haute, 
Ind., has completed a new 600,000 bushel 
elevator. 


Feed Sales Volume In Ohio 
Down First Time Since 32 


Feed sales in Ohio during 1946 were 3.6 
per cent below 1945 in total volume, the 
first year since 1932 in which a decrease 
has occurred, the Ohio agricultural experi- 
ment station has reported. Total sales in 
1945 were 1,357,570 tons and in 1946 
1,097,000 tons. 

Drops were noted in the volume of sales 
of both formula and straight feeds, formula 
rations declining 2.3 per cent and straight 
feeds 6.6 per cent. Only dairy feed in the 
formula class showed an increase in volume. 
Formula hog feed volume decreased 4 per 
cent and poultry feed 3 per cent. 

Cottonseed meal, linseed meal, and hom- 
iny dropped most sharply in the straight 
feeds class. Soybean meal sales maintained 
1945 levels. 

Livestock and livestock products produc- 
tion in Ohio in 1946 fell 4 per cent below 
1945, which apparently indicates that the 
rate of feeding commercial feeds was about 
the same in 1946 as a year earlier. Total 
tonnage of feeds sold increased steadily from 
1932 to 1945, mounting from 289,821 tons 
in 1932 to more than 1,000,000 tons in 
1943, 1944, and 1945. 


@ FARMERS COOPERATIVE, West 
Branch, Mich., has installed a new seed 
cleaner. 


@ A. E. BRYAN, Harlan, Iowa, has joined 
the staff of the Spalding Grain & Feed Co., 
Spalding, Neb. 


WESTERN PELLET 
MILLS 


LOW COST 
OPERATION 


LOW COST 


DURABLE IN 
CONSTRUCTION 


OPERATION 


PRODUCE PERFECT PELLETS 
FOR EVERY PURPOSE 


Write Now for Complete Information 
EXCLUSIVE NORTHWEST DISTRIBUTORS 


MINNEAPOLIS, MINNESOTA 


PER TON 


LARGEST 
CAPACITY 
PER H.P. 


SIMPLE IN 


FEEDS FEEDING 


Here is a book which is a definite asset for any 
person producing or handling feeds. This 20th 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition evet printed—a book you 
can use almost every day. 


Order For Immediate Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 


Che feed Bag 


1712 W. St. Paul Ave. 
Milwaukee 3, Wisconsin 


By F. B. Morrison 


* 
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Hope and Crosby, in the movies, seldom see eye to eye. 

But there’s one thing they really do agree on—they both think 
U.S. Savings Bonds make wonderful Christmas gifts! 

SAYS BOB: “They’re swell for anybody on your list. You 
couldn’t pick a nicer, more sensible, more welcome present. 
Even Crosby knows that.” 

SAYS BING: “I hate to admit it, folks, but Hope is right. 

And remember this—you can buy Bonds at any bank or 

post office in the U.S.A.” 

BOB AND BING (together): “This Christmas, why not give the 
finest gift of all—U. S. Savings Bonds!” 


Give the finest gift all U.S. SAVINGS BONDS 


Contributed by this magazine in co-operation with the Magazine Publishers of America as a public service. © 
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THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 


MADE 


LAST 


WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


— Self Service 
(Continued from page 17) 


Feed & Hardware Co. serves covers more 
than 100 square miles. The firm operates 
one delivery truck which hauls orders direct 
to customers’ farms and ranches on request. 
“We feel that our delivery service is defi- 
nitely worthwhile to our business,” Mr. 
Busbee observed. “When a farmer or his 
wife can have merchandise delivered at the 
very time it’s badly needed, it means addi- 
tional good will as well as hundreds of dol- 
lars worth of extra business for us.” 


At the Christmas season every year Mr. 
Busbee awards a number of valuable gifts 
to customers. One ticket is given with each 
dollar’s purchase during the weeks imme- 
diately before Christmas and the grand 
prize drawing is held in the store on Christ- 
mas eve. Holders of tickets must be present 
at the drawing in order to win. Last year 
the prizes included lawn sets, fishing equip- 
ment, and roller skates. “This promotion 
creates a great deal of interest and really 
builds sales,” Mr. Busbee noted. 

The Texas City nitrate explosion disaster 
of last April left its mark on the building 
and equipment of Busbee’s Feed & Hard- 
ware Co. Although the store is located 10 
city blocks from the scene of the explosions, 
its plate glass front was shattered and blown 
into the displayroom. One side wall was 
cracked, rafters in the storeroom were splin- 
tered, and a steel girder was so badly twisted 
that it had to be replaced. A newly acquired 
mixer was hit by a falling roof section and 


CAMEL 


WHEAT MIXED FEED 


for 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


Minnesota 


Minneapolis 


“All in 
one bag” 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY CoO. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


Members: 


American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


was badly damaged. Much of the damage 
has already been repaired but materials 
scarcities still have held up some repairs. 

“Wholesalers have been generous about 
helping us out with prompt shipments since 
the disasterous explosion,” Mr. Busbee com- 
mented. “They've done more than their 
share to help us get our store back on an 
even keel again.” Five employes were work- 
ing in the store at the time of the water- 
front havoc but all escaped injury. 

“We've taken the tragedy in stride,” Mr. 
Busbee observed. “Now we're doing our 
best to make Busbee’s Feed & Hardware Co. 
bigger and better than ever so that we can 
serve well the hundreds of feeders in south- 
ern Texas who depend on us.” 


National Fertilizer Group 
Meets in Atlanta, Ga. 


Over 300 members attended the 3-day 
annual meeting of the National Fertilizer 
association in Atlanta, Ga., Nov. 10-12. 

Serious consideration marked the discus- 
sions of: the fertilizer industry’s part in the 
food conservation program; the effects of 
the Marshall plan on the industry and agri- 
culture; increased fertilizer production and 
recent technical developments in connection 
with the use and application of fertilizer. 

Speakers at the session included: Weller 
Noble, chairman of NFA’s board of direc- 
tors; Donald Comer, chairman of the board, 
Avondale Mills, Birmingham, Ala.; Maurice 
H. Lockwood, NFA president; Dr. O. J. 
Kelley, Colorado A & M; L. R. Neel, editor 
of the Southern Agriculturist, Nashville, 
Tenn.; and Dr. W. B. Andrews of State 
college, Miss. 

The annual dinner was held the evening 
of Nov. 11, with R. L. King, vice chairman 
of NFA, presiding as toastmaster. 


Kraft Foods Announces New 
Hog and Poultry Booster 


Kraylets, a new hog and poultry feed 
booster, has been developed by the Kraft 
Foods Co., Chicago, IIl., the firm has an- 
nounced. Distribution which is being ex- 
tended through local feed dealers, now 
covers Indiana, where the product was first 
introduced and met with immediate accept- 
ance, Iowa, and large sections of Illinois, 
Wisconsin and Arkansas. 

The new product contains 80 per cent 
milk byproduct solids, 14 per cent soybean 
oil meal, 4 per cent alfalfa meal, 1 per cent 
edible beef tallow, and 1 per cent brewers 
yeast. The supplement is added to regular 
rations at the rate of 1%4 pound per hog per 
day, or sprinkled on top of mash at the 
rate of one pound for each 150 growing 
chicks or laying hens daily. 

@ ARTHUR CARLOCK & SONS, Cof- 
feen, Ill., have completed the construction 


of a new, modern elevator. 


@ WILLIAM F. RENK & SONS, Sus 
Prairie, Wis., recently completed construc- 
tion of a new 7,500 bushel seed corn drier 
and processing plant. The old processing 
plant has been converted to storage. 
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Nopco Appointment 


RAYMOND BECKER 


Nopco Chemical Co., Harrison, N. J., 
has announced the appointment of Ray- 
mond G. Becker as district sales manager 
for the company’s agricultural department. 
Mr. Becker's territory will include Missouri, 
Kansas, Nebraska, Arkansas and Texas. 


Plan $30,000 Contest For 


Midwest Barley Growers 


Dr. John H. Parker, Milwaukee, Wis., 
director of the Midwest Barley Improvement 
association, has announced a contest for 
barley growers in the states of Illinois, Iowa, 
Michigan, Minnesota, North Dakota, South 
Dakota and Wisconsin, with $30,000 in 
prize money to be distributed. 

“The purpose of the contest,” stated Dr. 
Parker, “is to encourage the production and 
marketing of a high quality barley that can 
be used for: malting.” 

The winner of the grand championship 
for the seven states will receive $1,000 and 
a trophy and will also be given an all ex- 
pense paid trip to the Midwest Malting 
Barley show in Minneapolis. In addition 
there will be county and state prizes rang- 
ing from $500 to $5. Each first place win- 
ner, county, state, and regional, will receive 
a trophy. 

The deadline for entries will be June 15, 
1948 and the contest will end Nov. 15, 
1948. Entry blanks and detailed informa- 
tion can be obtained from county agents, 
elevator managers, or from the Midwest 
Barley Improvement association, 828 N. 
Broadway, Milwaukee 2, Wisconsin. 

@ C. H. RUNCIMAN, Lowell, Mich., 
prominent feed and bean dealer, has pur- 
chased the Clarksville elevator, Clarksville, 
Mich. 

@ DONALD IVES, Homewood, Ill., has 
purchased Walter J. Zehr’s feed store at 
Gridley. Mr. Zehr plans to retire. 
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Help Save Valuable Feed! 


RID YOUR CUSTOMERS OF RATS With 
Hilltop Laboratories’ 


With feed more important now than 
ever before, every measure must be 
taken to safeguard it. Ridding your 
customers of rats is one sure way . 
especially with Hilltop Laboratories’ 
RAT-NO-MOR (containing ANTU). 
Killing rats with RAT-NO-MOR is 
safe... easy... quick! 


SELL THE COMPLETE HILLTOP 
LABORATORIES’ LINE 


718 WASHINGTON | 
AVENUE NO. 


LABORATORIES 


Mids fer Poultyy | 


RAT-NO-MOR 


Sifter top on Hilltop RAT-NO-MOR 
can makes it easy to spread on run- 
ways, rafters, etc. RAT-NO-MOR gets 
on their feet and hair. Rats lick off 
the powder—and are dead within 5 
to 40 hours. Stock Hilltop RAT-NO- 
MOR — right now! 


CONTAINS 
ANTU 


Write for NEW CATALOG 
and PRICE LIST 


MINNEAPOLIS 1, 
MINNESOTA 


500 Columbia Street 


»» MARDEN’S «« 
Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR REQUIREMENTS 


MARDEN-WILD CORP. 
Somerville 43, Mass. 


VITAMIN A 
VITAMIN A 


262 


PHONES 423 


FISH 


MEALS 


— VITAMIN D OILS 
& D IN DRY FORM 


BRITISH COLUMBIA PEAT MOSS 


J. J. 


PLYMOUTH, MICH. 


"Premier Litter Absorbs Quicker" 


The fast-selling peat moss—in long-lasting bales! 
There's a size to meet every customer's needs! 
Nationally advertised—to make selling easy! 


PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, 


NEW YORK 17 
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DEVOLD'S 


1000 A— 100 D 


VITAMIN A & D 


1000 A — 400 D 


FEEDING OILS 


2000 A — 400 D 


VITAMINE BRAND OILS 


2000 A — 400 D 


(Cod Liver Oils with 


added Vitamins A & D) 


2000 A — 800 D 
3000 A — 400 D 


Write 
for 
Prices 


147-P Varick St., New York 13, N. Y. 


OEVOLD 


Buitp A 
BETTER FEED 


INVESTIGATE 


These three essential products 
to make a good feed better 


IFLOK Vitamin D-3 
For All Poultry 


IFCO Vitamin D-2 
For All Livestock 


KELL-PHOS— 
(Colloidal Calcium Phosphate) 


IOWA 
FEED CO. 


618-620 Des Moines Bldg. 


Des Moines, lowa 


CANE blackst 


Serving You 


"Nose" out 
the answer to 
Bigger Dairy 
Profits. 


Check the PROVICO DEALER 
PLAN. GROW with PROVICO. 


Kentucky Chemical Industries, Inc. 
Phone Poplar 0200 — Cincinnati 32, Ohio 


FOR FEED MIXING 
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THE WONDER BEAN 
(Company history) A. E. Stanley Manu- 
facturing Co., Decatur, Ill. 

* * * 

THE SEMI-SOLID SYSTEM 
Booklet by Consolidated Products Co., 
Danville, III. 

* 

PULLORUM ERADICATION REPORT 
Bulletin 134, Massachusetts Agricultural Ex- 
periment Station, Amherst, Mass. 

* * * 

INSPECTION OF FERTILIZERS 
Bulletin 133, Massachusetts Agricultural Ex- 
periment Station, Amherst, Mass. 

* 

INSPECTION OF COMMERCIAL FEEDING 

STUFFS 
Circular 326, Purdue Experi- 
ment Station, Lafayette, Ind. 

* * * 

WHEY AND WHEY PRODUCTS 
(Company pamphlet) Western Condensing 
Co., San Francisco, Calif., Appleton, Wis. 

* 

RESPONSE OF TURKEYS TO ARTIFICIAL 

ILLUMINATION 
Bulletin 486, Pennsylvania State College, 
State College, Pa. 

* * * 

BROODER HOUSE FOR 350 CHICKENS 
Circular 306, Pennsylvania State College, 
State College, Pa. 

* * 

POULTRY POINTERS 
Bulletin 368, State College of Washington, 
Pullman, Wash. 

* * * 

LEGUMES FOR GREATER PRODUCTION 
Circular 109, State College of Washington, 
Pullman, Wash. 

BACKYARD POULTRY KEEPING 
Bulletin 362, State College of Washington, 
Pullman, Wash. 

* * * 

FOWL LEUKOSIS 
Bulletin 361, State College of Washington, 
Pullman, Wash. 

* * * 

FEEDING VALUE OF ROUGHAGES AND 

PROTEIN SUPPLEMENTS 
Bulletin 486, State College of Washington, 
Pullman, Wash. 

* * * 

BREWERS YEAST IN LIVESTOCK 

PRODUCTION 
Bulletin 484, State College of Washington, 
Pullman, Wash. 

* 

FEED, SEEDS AND FERTILIZERS 
Quarterly bulletin, State Board of Agri- 
culture, Dover, Del. 

* * * 

TWENTY-EIGHTH ANNUAL FEED BULLETIN 
Department of Agriculture and Food, State 
of Minnesota, St. Paul, Minnesota. 


@ MILLER & ROY, Lennox, Iowa, are 
building a new steel warehouse and stor- 
age building, 40 by 100 feet, back of the 
firm’s present warehouse and office. 
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Represents Val-A 


R. DOLENSHEK 


R. Dolenshek has been appointed to rep- 
resent the Val-A Co. of Chicago in south- 
eastern Wisconsin, according to a company 
announcement. Mr. Dolenshek has had four 
years experience in retail feed sales and 
specializes in poultry service work. During 
World War II he served with the air forces, 
during which time he saw action in the air 
over Germany. 


Plan to Publish Abstracts 
Of Data on Cereal Grains 


A new sectional edition (Section J) of 
Biological Abstracts will be published by 
the University of Pennsylvania beginning 
Jan. 1, 1948 according to an announcement 
by H. I. Anderson, business manager. The 
new edition will be of interest primarily to 
feed dealers, millers, chemists and research 
workers in cereals and other grains. 

Section J will be a compilation of ab- 
stracts of all the technicological and scien- 
tific literature on the cereal grains—wheat, 
corn, rye, oats and barley—and on all other 
grains such as soybean, cottonseed, buck- 
wheat, etc., utilized by the milling industry. 

It will include work on plant breeding, 
cultural practices, varieties, soil and weather 
relations of the crops, physiology, diseases, 
insect pests and other subjects of impor- 
tance. Section J will be published monthly 
except during the four summer months, 
when publication will be on a bi-monthly 
basis, Mr. Anderson said. 


@ BERNE EQUITY EXCHANGE ELE- 
vator, Linn Grove, Ind., has completed 
a new concrete grain storage tank 16 by 
40 feet. 


@ HI-BRED CORN Co., Algona, Iowa, 
has completed construction of a large addi- 
tion to its plant. 


@ GEORGE BROS., Thayer, Kan., have 
completed plans for construction of a 25,000 
bushel elevator. 
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The Gal who's a Pal” to 


Northwest Feed Dealers— 


LAND 0’ LAKES 


FEEDS SEEDS FERTILIZERS 
“Better Feeds & Seeds for Northwest Needs” “Te Land 


ME 


O’Lakes 
Indian Girl Trade Mark Reg. 


LAND O'LAKES CREAMERIES, INC. 


2300 N. E. KENNEDY e 


MINNEAPOLIS, MINN. 


HONEGGERS’ & CO., INC. 


Mills *& MANSFIELD, OHIO 
FAIRBURY, ILL. *& FORREST, ILL * 


NOW — ORIGINAL 


TEHR-GREEZE 


FABRIC CEMENT 
AVAILABLE FOR IMMEDIATE DELIVERY 


FOR REPAIRING GRAIN BAGS 


WHITE — Repairs all types of 
cloth, canvas and leather goods. 
A tough, versatile adhesive with 
thousands of uses in home, repair 
shop and farm. 


Write for Trade Prices. 


VAL-A COMPANY 


700 W. Root St., Chicago 9, Ill. 


x kK kK RK KR 


TO IMPROVE FEED QUALITY —A 

LOWER FEED COST . . . CONSULT. 
THE AMBURGO NUTRITIONAL | 
ENGINEER IN YOUR TERRITORY. 


THE AMBURGO COMPANY, INC. 
1421 CHESTNUT Stoo PHILA. 2, PA. 
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THE 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 


The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 


Saves elevator operators. It has saved 


ity analysis 


our elevator many vital man hours, cut costs, 
leg. Write for our and & 
Form 76. 


s increased capacities where- 
ever installed. 


Screw Conveyor Corporation 


719 Hoffman St. 


MINNESOTA 
GIRL FLOUR 


and finest 
MILL FEEDS 
.. order today from 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 


SWIFTIDE Blended Fish Oil 
BIG CHIEF Meat Scraps 
Brewer's Dried Grains 
Linseed Meal © Malt Sprouts 
Ss Mill Feeds 
CORN OIL MEAL 
1. CORN GLUTEN MEAL @ 
CORN GLUTEN FEED 
S SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Go. 


Produce Exchange @ New York City 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F. J. Faber, Vice-Pres. C.E. Donegan, Treas. 


CARUS MANGANESE | 


IN FEED 
STOPS 
PEROSIS 
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Add Carus 
Manganese to 
Mashes you mix 

and sell. Stock Carus tse those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


Arcady Buys $300 Bird 


The happy smile on the face of A. J. 


McLoughlin of the Arcady Farms Milling 
Co., Chicago, should be on the bird pic- 
tured with him. Mr. McLoughlin, acting 
for Arcady, paid a record $300 for the 
prize brown New Hampshire, the highest 
price ever recorded for an ROP cockerel. 
The bird was purchased at the auction held 
at the annual convention of the Illinois 
Poultry Improvement association in Peoria, 
Oct. 21-22. 


@ R. F. McMAHON, Nevada, Iowa, is 
planning to open a retail seed store and 
seed processing plant. 


@ HAROLD W. BOYD, Baltimore, Md., 
has been appointed manager of the grain 
department of E. H. Beer & Co., Inc. 


NTILE OF 
DIMES 


JANUARY 15-30 
THE NATIONAL FOUNDATION FOR INFANTILE PARALYSI$ 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 


Rolled Oats 


Des Moines nay Products Co. 
Des Moines, Ia. 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


Hatching Year "Round — All Popular Breeds 

U.S. Approved—Pullorum Controlled. Re- 

liable | Sa For Nutritional Research Labora- 

tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


FOR SALE: 1—GRUENDLER 50-16 SU- 
PREME GRINDER with 60 HP Motor, 15 HP 
Fan. 1—GRUENDLER 50-16 SUPREME 
GRINDER with 50 HP Motor. Used Recondi- 
tioned of the latest type design and construc- 
tion, slow speed, including ear corn and grain 
feeder, collector, piping, elbow and two extra 
screns, guaranteed same as new machine. These 
machines taken in Trade by Manufacturer. Priced 
right for prompt shipment. Write FEEDER 
SERVICE, BOX 795, St. Louis, Missouri. 


FOR SALE: One Used Fox Cutter, Model 
No. 224 $300.00 F.O.B. Neodesha, "Kansas. 
W. J. Small Company, Inc. Neodesha, Kansas. 


FOR SALE: Or would exchange Wis. farm 
with water power and grist mill. On State High- 
way. For particulars write R. Hesselgrave, 211 
Seventh Ave., Baraboo, Wisconsin. 


FOR SALE: Hammer Mills—Rebuilt Stan- 
dard Prater Blue Streak Mills with all acces- 
sories, including new Starters and Motors— 
Write for our attractive prices. McLaughlin, 
Ward & Co., Wardcraft Division, 118-124 East 
Pearl Street, Jackson, Michigan. 


FOR SALE: NEW All Crop Drier, 7% HP, 
AC 3 phase, 60 cycles, 220 volts with 28 ft. of 
Air Ducts and 336 Sq. ft. 5 x 5 wire mesh. 
L. N. Bowman, P. O. Winnebago, Illinois. 


FOR SALE: Feed Mill at Adams Center, in 
rich cattle and poultry area of northern New 
York State. Has been operating for 30 years; 
complete with all machinery; also large 3 story 
warehouse suitable for specialty work such as 
dog food, etc. with all equipment ; also 40 x 
170 ft. 1 story warehouse; buildings in very good 
repair; must be sold to settle estate. Write L. E. 
Engleson, Williamson, New York. 


Northrup King&Co. Names 


Versteeg Sales Assistant 


Don G. Versteeg, a World War II vet- 
eran, has been appointed assistant district 
sales manager for Northrup, King & Co., 
Minneapolis, Earl A. Knudtson, district sales 
manager has announced. 

Mr. Versteeg, whose duties will consist 
largely of sales direction in Iowa and South 
Dakota, is a graduate of the University of 
Minnesota and holds a degree in agricul- 
tural business administration. He had several 
years experience in the management of a 
chain farm store in Illinois and with flour 
milling companies on the West coast. 


Dr. Theodore Byerly Heads 


Animal Husbandry Division 


Dr. Theodore C. Byerly has been ap- 
pointed head of the department of agricul- 
ture animal husbandry division, Clinton P. 
Anderson, secretary of agriculture, has an- 
nounced. Dr. Byerly will make his head- 
quarters at the research station at Beltsville, 
Md. He succeeds Dr. Hugh C. McPhee, 
who will now devote his activities to co- 
ordinating animal husbandry and disease 
control research at Beltsville. 

Dr. Byerly has been associated with the 
department of agriculture since 1929. After 
serving for several years as poultry physi- 
ologist, he left the department to become 
professor of poultry husbandry at the Uni- 
versity of Maryland in 1937. Returning to 
government service in 1941, Dr. Byerly was 
named head of poultry husbandry investiga- 
tion and in charge of the national poultry 
improvement plan. Later he served as head 
of livestock rehabilitation work for UNRRA. 


@ HERMAN EVERSON, Stanley, Wis., 
recently completed a new storage ware- 
house for his feed and poultry business. 
The new building is 30 x 60 feet. 


BEMIS TRANSFERS BARKSDALE 

T. N. Barksdale, until recently in charge 
of Bemis Bro. Bag company’s Baltimore 
sales office, has assumed new sales responsi- 
bilities at the Bemis Memphis sales division. 
This office covers all of Tennessee and 
Mississippi and portions of five other states. 
Mr. Barksdale has been with Bemis Bro. 
Bag Co. for 22 years. 
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THE NATIONAL FOUNDATION FOR INFANTILE PARALYSIS 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


FEED SALESMEN WANTED 

Large, nationally advertised feed manufacturer 
operating several mills has attractive openings 
for several salesmen with followings, in excel- 
lent, established territories east of nego 
River to Atlantic Coast. Good starting sala 
expenses and bonus. Give full information 
first letter, all replies will be held stric con- 
fidential—our mene know of this ad. Ad- 
dress Box JL 9, The Feed Bag, Milwaukee 3, 
Wisconsin. 


WANTED: Capable field service man for 
Hawaiian Islands. refer man 30 to 40 years old. 
Must have poultry service experience. Good op- 
portunity. Reply Albers Milling Company, 1060 
Stuart Building, Seattle, Washington. 


@ GREENBUSH CO-OPERATIVE ELE- 
vator Co., Greenbush, Minn., has completed 
construction of a 21,000 bushel annex. 
FELL JOINS HARPER MILLS 

M. W. Fell has been appointed manager 
of the poultry and livestock concentrate 
division of Harper Feed Mills, Washington, 
Pa., according to an announcement by E. J. 
Owens, president of the company. Mr. Fell 
was previously associated with the Hubbard 
€& Palmer Grain Co. and the Hubbard 
Milling Co., both located in Mankato, Minn. 


THE FEED BAG — December, 1947 


Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., IN 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 
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THE 
STANDARD 


€ 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 

your elevator many vital man hours, cut costs, 
Teg: Write for our and &. increased capacities where- 
ever installed. 


Let us mak 


Screw Conveyor Corporation 
719 Hoffman St. 


Hammond, tnd. 
PRODUCTS 


MINNESOTA 
GIRL FLOUR 


and finest 
MILL FEEDS 
.. order today from 


Capital Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 


SWIFTIDE Blended Fish Oil 

BIG CHIEF Meat Scraps 
Brewer's Dried Grains 

Linseed Meal © Malt Sprouts 
Ss Mill Feeds 
A CORN OIL MEAL 
I. CORN GLUTEN MEAL 
CORN GLUTEN FEED 
S SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 


CARUS MANGANESE | 


IN FEED 
STOPS 
PEROSIS 


and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


Add Carus 
Manganese to 
Mashes you mix 

and sell. Stock Carus aces for those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas. 
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CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


Arcady Buys $300 Bird 


The happy smile on the face of A. J. 
McLoughlin of the Arcady Farms Milling 
Co., Chicago, should be on the bird pic- 
tured with him. Mr. McLoughlin, acting 
for Arcady, paid a record $300 for the 
prize brown New Hampshire, the highest 
price ever recorded for an ROP cockerel. 
The bird was purchased at the auction held 
at the annual convention of the [Illinois 
Poultry Improvement association in Peoria, 
Oct. 21-22. 

@ R. F. McMAHON, Nevada, Iowa, is 
planning to open a retail seed store and 
seed processing plant. 

@ HAROLD W. BOYD, Baltimore, Md., 
has been appointed manager of the grain 
department of E. H. Beer & Co., Inc. 


JANUARY 15-30 
THE NATIONAL FOUNDATION FOR INFANTILE PARALYSIS 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


Hatching Year "Round — All Popular Breeds 
* * * U.S. Approved-—Pullorum Controlled. Re- 
liable Source ~ Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


FOR SALE: 1—GRUENDLER 50-16 SU- 
PREME GRINDER with 60 HP Motor, 15 HP 
Fan. 1—GRUENDLER 50-16 SUPREME 
GRINDER with 50 HP Motor. Used Recondi- 
tioned of the latest type design and construc- 
tion, slow speed, including ear corn and grain 
feeder, collector, piping, elbow and two extra 
scre-ns, guaranteed same as new machine. These 
machines taken in Trade by Manufacturer. Priced 
right for prompt shipment. Write FEEDER 
SERVICE, BOX 795, St. Louis, Missouri. 


FOR SALE: One Used Fox Cutter, Model 
No. 224 $300.00 F.O.B. Neodesha, Kansas. 
W. J. Small Company, Inc. Neodesha, Kansas. 


FOR SALE: Or would exchange Wis. farm 
with water power and grist mill. On State High- 
way. For particulars write R. Hesselgrave, 211 
Seventh Ave., Baraboo, Wisconsin. 


FOR SALE: Hammer Mills—Rebuilt Stan- 
dard Prater Blue Streak Mills with all acces- 
sories, including new Starters and Motors— 
Write for our attractive prices. McLaughlin, 
Ward & Co., Wardcraft Division, 118-124 East 
Pearl Street, Jackson, Michigan. 


FOR SALE: NEW All Crop Drier, 7% HP, 
AC 3 phase, 60 cycles, 220 volts with 28 ft. of 
Air Ducts and 336 Sq. ft. 5 x 5 wire mesh. 
L. N. Bowman, P. O. Winnebago, Illinois. 


FOR SALE: Feed Mill at Adams Center, in 
rich cattle and poultry area of northern New 
York State. Has been operating for 30 years; 
complete with all machinery; also large 3 story 
warehouse suitable for specialty work such as 
dog food, etc. with all equipment; also 40 x 
170 ft. 1 story warehouse; buildings in very good 
repair; must be sold to settle estate. Write L. E. 
Engleson, Williamson, New York. 


Northrup King &Co. Names 
Versteeg Sales Assistant: 


Don G. Versteeg, a World War II vet- 
eran, has been appointed assistant district 
sales manager for Northrup, King & Co., 
Minneapolis, Earl A. Knudtson, district sales 
manager has announced. 

Mr. Versteeg, whose duties will consist 
largely of sales direction in Iowa and South 
Dakota, is a graduate of the University of 
Minnesota and holds a degree in agricul- 
tural business administration. He had several 
years experience in the management of a 
chain farm store in Illinois and with flour 
milling companies on the West coast. 


Dr. Theodore Byerly Heads 


Animal Husbandry Division 


Dr. Theodore C. Byerly has been ap- 
pointed head of the department of agricul- 
ture animal husbandry division, Clinton P. 
Anderson, secretary of agriculture, has an- 
nounced. Dr. Byerly will make his head- 
quarters at the research station at Beltsville, 
Md. He succeeds Dr. Hugh C. McPhee, 
who will now devote his activities to co- 
ordinating animal husbandry and disease 
control research at Beltsville. 

Dr. Byerly has been associated with the 
department of agriculture since 1929. After 
serving for several years as poultry physi- 
ologist, he left the department to become 
professor of poultry husbandry at the Uni- 
versity of Maryland in 1937. Returning to 
government service in 1941, Dr. Byerly was 
named head of poultry husbandry investiga- 
tion and in charge of the national poultry 
improvement plan. Later he served as head 
of livestock rehabilitation work for UNRRA. 


@ HERMAN EVERSON, Stanley, Wis., 
recently completed a new storage ware- 
house for his feed and poultry business. 
The new building is 30 x 60 feet. 
BEMIS TRANSFERS BARKSDALE 

T. N. Barksdale, until recently in charge 
of Bemis Bro. Bag company’s Baltimore 
sales office, has assumed new sales responsi- 
bilities at the Bemis Memphis sales division. 
This office covers all of Tennessee and 
Mississippi and portions of five other states. 
Mr. Barksdale has been with Bemis Bro. 
Bag Co. for 22 years. 
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THE NATIONAL FOUNDATION FOR INFANTILE PARALYSIS 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


FEED SALESMEN WANTED 

Large, nationally advertised feed manufacturer 
operating several mills has attractive openings 
for several salesmen with followings, in excel- 
lent, established territories east of Mississippi 
River to Atlantic Coast. Good starting ogg 
expenses and bonus. Give full information 
first letter, all replies will be held strictly con- 
fidential—our employes know of this ad. Ad- 
dress Box JL 9, The Feed Bag, Milwaukee 3, 
Wisconsin. 


WANTED: Capable field service man for 
Hawaiian Islands. Prefer man 30 to 40 years old. 
Must have poultry service experience. Good o} 
portunity. Reply Albers Milling Company, 1060 
Stuart Building, Seattle, Washington. 


@ GREENBUSH CO-OPERATIVE ELE- 
vator Co., Greenbush, Minn., has completed 
construction of a 21,000 bushel annex. 
FELL JOINS HARPER MILLS 

M. W. Fell has been appointed manager 
of the poultry and livestock concentrate 
division of Harper Feed Mills, Washington, 
Pa., according to an announcement by E. J. 
Owens, president of the company. Mr. Fell 
was previously associated with the Hubbard 
& Palmer Grain Co. and the Hubbard 
Milling Co., both located in Mankato, Minn. 


THE FEED BAG — December, 1947 


Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 
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 Over-all 


ORGANIC | 
FERTILIZERS 


For the Fall 


Pure bone meal, and mixed 
fertilizers containing a guar- 
anteed substantial percent- 
age of bone meal and other 
organics. 

For—Flowers — grass — 
shrubbery—evergreens. 

Applied in the Fall, it is 
active in the Spring and car- 
ries through to make luxuri- 
ant vegetation and dark fri- 
able soil—a lasting invest- 
ment with gratifying results. 

Get in touch with our Red 
W dealer in your neighbor- 
hood or, if you do not know 
his name, communicate with 
us directand wewilladvise you. 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


\\ 
\WILSON & Co. 
4100S. Ashland Ave., Chicago, Ill., Dept. 11 


Packers and Producers 
of Red W Brand Feeds and Fertilizer 


New Mixing Equipment 


Brokers of... 


QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. CHICAGO, ILL. 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 
= (Higher in Protein) 


\ TENNANT & HOYT Co. 


LAKE CITY, MINN. 


bab 
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Announcement of a new compartment 
valve box and hopper scale arrangement to 
insure proper percentages in batch mixing 
of formula feeds has been made by Sprout, 
Waldron €& Co., manufacturing engineers, 
Muncy, Pa. 

Shown above is an actual photo of a re- 
cent installation at the Central Jersey Farm- 
ers Co-op, Hightstown, N. J. Through the 
use of properly spaced slides activated by 
rod and lever this unit allows the operator 
to draw each bulk ingredient into the 
hopper of the scale—building his formula 
visually by weight on the dial which he 
faces. 

A variable speed drive double batch 
screw conveyor in a special type receiving 
hopper directly beneath insures continuous 
operation with a minimum of man hour 
expense. 


George Briggs Named to 
New Post at Minnesota 


Dr. George M. Briggs, former poultry 
nutritionist at the University of Maryland, 
has been chosen to fill a new position in the 
poultry nutrition department at the Uni- 
versity: of Minnesota. The new position was 
created as part of the expansion program in 
research and teaching in poultry husbandry. 

Dr. Briggs is a graduate of the University 
of Wisconsin, where he received his Ph.D. 
in 1944. He is the author or co-author of 
over 30 technical papers on poultry nutri- 
tion. In addition to his research, Dr. Briggs 
has had experience teaching both under- 
graduate and graduate students in poultry 
nutrition. 


@ WILLIAM R. HOGGE, Barland, Tex., 
has opened the States Seed Co., specializing 
in farm seeds. 

@ GEORGE L. JONES & SON FEED 
Co., Ridgeway, Ill., has added an addition 
of nearly 500 square feet by construction of 
a 13 by 35 foot building on the west end 
of the present building. 
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Develop New Method For 
Processing Fresh Alfalfa 


New industrial outlets for alfalfa products 
such as proteins and pigments or coloring 
materials may be the result of a new method 
of processing fresh cut green alfalfa, ac- 
cording to an announcement by the United 
States department of agriculture. The new 
process, which was developed at the West- 
ern Regional Research Laboratory, will 
mean substantial savings in freight to dis- 
tant markets for the resulting concentrates 
which are high in feed value, especially for 
poultry. 

The machinery for the new process is 
comparatively simple. Fresh cut alfalfa is 
run through a disintegrator which separates 
the alfalfa into two parts, one high in fiber 
content and the other rich in proteins and 
pigments. The protein and pigment fraction 
is put through a hydraulic press, and the 
juice from this pressing includes a large 
proportion of the most valuable proteins 
and pigments of the plant. The juice is then 
spray dried to form a powdered concentrate 
of the valuable proteins, vitamins and pig- 
ments that have made alfalfa meal valuable 
in poultry feeds. The shipping weight of 
the concentrate is only a fraction of the 
weight of the equivalent meal. 

In place of the drying process, the juice 
may be warmed mildly to coagulate the pro- 
tein and pressed again. The coagulated pro- 
tein cake has a protein value of about 80 
per cent. The juice pressed from the co- 
agulated protein includes a high concentra- 
tion of coloring matter and vitamin values 
that would be of use to industrial and chem- 
ical concerns, or in feeds. 


@ EVERITT’S SEED STORE, Indian- 
apolis, Ind., has moved to a new location 
at 107 N. Alabama street. 


@ VIGO COUNTY COOPERATIVE, 
Terre Haute, Ind., is constructing a new 
50,000 bushel elevator for soybean storage. 


@ DON KRAMBECK, Clinton, Iowa, has 
purchased the Hansen Feed & Seed store 
at Low Moor from Louis N. Hansen. 


THE FEED BAG 


“Bought her from a circus." 


BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


* FEED JOBBERS e 
CHAMBER OF COMMERCE Distributors of: 


Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg’s Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


SUNSET BRAND FEED 
(an exclusively milk product) 
High in flavin. milk albumen, 
and milk minerals. 


HAMMERMILL 


VERTICAL FEED 
MIXER 


CORN CUTTER 
AND GRADER 


One Machine or Complete 
Feed Mill Equipment 


® Kelly Duplex, with more than 
60 years’ experience, is well 
equipped to help you plan and to 
build the mill machinery you need. 
They will be glad to help you with 
your problems. Whether you are 
purchasing only one machine or 
equipping a mill complete, get 
suggestions and esti- 
mates from Kelly 
Duplex. 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 

LAMAR, COLORADO 


ST. LOUIS, MO. 
CHANDLER, ARIZ. 


FEED GRAINS . . . FOR THE FEED TRADE 


MULLIN & DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Main 3384 


THE FEED BAG — December, 1947 


| 

e127 


Merchants Creamery Co. 105 


Merchants Feed Corp. 125 GRAIN SORGHUM 
Merck & Co., Inc. 89 
Mid-West Barley Improvement Assn............. 114 “ SW 
Milwaukee Feed & Grain Co..................... 53-105 EET SUDAN * 
Milwaukee Greetings 53 
Minneapolis Greetings 57 
Co 1 orton : Coe. 
Got 28 Mullin & Dillon Co. 57-127 
Amburgo Co. 123. Munkwitz Properties 53 
American Dry Milk 96 Murphy Products Co. 131 
Arcady Farms Milling Co 14 
Armour & Co. 1190 Herman Nagel Co. 
Atkins & Durbrow, Inc 19 National Alfalfa Dehydrating & Milling Co..... 
Atlantic Supply Co. 130 Products Corp. .............-- "98 
Ca ationa’ 00 101 
ane National Molasses Co. 122 
E.R. Bacon Grain Co 90 Nellis Feed Co 111 
Beedle-Whiton Co. 113 Newsome Commission Co. 111 
W. M. Bell Co. 53-98 New England By-Products Corp..................... 35 
Bemis Bro. Bag Co. 83 Nopco Chemical Co 66-67 
Blatchford Calf Meal Co. _.......-.----.cscescosssseoee 2 North East Feed bait Co 57-128 
Brown-Forman Distiers Northrup, King & Co 32 
ryant ngineerin oO. 
Corp. 57-126 L. L. Olds Seed Co 102 
L. Burmeister Co. 110 Oyster Shell Products Corp................-.-....---- 28 
Calf-Teria_ Co. 107. Paetow Co. 53 
Calcium Carbonate Co. 18 Pay Way Feed Mills 112 
Roy I. C ll 53 Pillsbury Feed Mills 49 
Capital Flour Mills 124 a Plate _ Co. 105 
Cargill, Inc. 57. Prater Pulverizer 88 
Carus Chemical Co. 124 Pratt’s C- ay lag 55 
Central Mills, Inc. 24 eer Doe Moss Corp. = COVERS 
Cereal Grading Co. 124 urina s 6 
a2 TWINES INDIANAPOLIS, IND. 
Chase Bag Co. 44 Quaker Oats Co. 92 
Herbert Clofine 34 i 
Commercial Solvents Corp. 70 Reliance Feed Co. 57 
The Riebs Co. 53 
ohn Davis 53 J. Walter Rice 53 FEEDS FFS 
avis Enterprises, Inc. 73 Russell-Miller Milling Co. 4 
Dawe’s Products Co. Ryde & Co. 112 Both Cash and Futures 
ay 
ehydrating Trocess ai-T-Sur Products Co. 74 
Dehydrating P Cc 33 Saf-T-Sur Prod c DREYER COMMISSION CO 
Des Moines Oat Products Co. ..........------.-.-- 124 Dr. Salsbury Laboratories —.........--...-.-.---e--0 58 (At it since °92) 
Deutsch & Sickert Co. 53-124 Sargent & Co. 94 414-415 Merch. Exch. Bldg., St. Louis 2, Mo 
Peder Devold Oil Co. 122 Savage, Inc. 42 Board of Trade Bld K. Ci M ‘ 
Donovan Feed Co. 111. Screw Conveyor Corp. 124 ai seesciciocad ansas City, Mo. 
Doughboy Mills 102 Sea Board Sales Co. 128 
E. F. Drew & Co. 50 Sedberry, Inc 64 
uplex il g. mo emical orp. 46 
E. du Pont de Nemours & 77 Specifide, Inc. 129 ee d n re d 1en t Ss 
Eagle Roller Mill 129 ER Squibb & Sons 23-108 of all Kind 
agle Roller Squi ons 
Eastern Commodities Corp. -....---------------------+- 124 . E. Staley Mfg. Co. 108 s 
Eriez Mfg. Co. 30 Standard Brands, Inc. 20 North East Feed Mill Company 
Excelsior Milling Co. 57-120 Stone Mountain Grit Co. 
Stratton Grain Co. 53-100 Minneapolis 13 Minnesota 
Feed Supplies, Inc. 102 +s dy se Mfg. Co. 3 
Flambeau Milling Co. 112 Feed & Grain Co. 127 
J. A. Forrest Co. 57 Superior Packing Co. 128 
Dave Fischbein & H 126 
ave Fischbein Co. ennant oyt 
Wayne Fish & Co. 57 d SAVE MONEY 
Fredman Bag Co. 130 Ultra-Life Laboratories, Inc. ....................... 41 
Fruen Milling Co. 117. Union Service Co. 124 with 
Union Special Machine Co. ........................--- 130 
Gehl Bros. Mfg. Co. : 99 United Feed Products Co. 126 
Gruendler Crusher & Pulverizer Co. -........... S. Sugar Corporation 104 - 
Hallet & Carey Co. 120 iy 123 
Hiawatha Grain Co. 128 
Vio-Bin Corp. 12 
oneggers’ & Co. Vitality Mills, Inc. 111 
R. R. Howell Co. 57-118 , Lf 
1 aterloo s Co. 
Hubbard, Milling | Co. mar Werthan Bag Co. 109 Meat and Bone Scraps 
Western Condensing Co. 26 Digester Tankage 
T. E. Ibberson Co. 12-57 White Laboratories -.. 415 Bone Meal — Blood Meal 
0. . 
lowa Feed Co... 135 uperior Packing Co. 
is Corp. 
Jacobson Machine Works 31 Wilson & Co., ‘Tne. 126 St. Paul, Minn. 
Johnstone-T: leton Co. 53 Winthrop-Stearns, Inc. 8 
Wisconsin Certified Seed Producers 104 
Kelloge ‘Milling 36 SOYBEAN MEAL... MILLFEEDS 
ellog uling Co. eee 
Kellose & Sons, 85 @ H. H. CRAWFORD, of the Whitesville 
Percy Kent Bag Co., Inc. ............ 


Kentucky Chemical Industries, Inc. 
King Midas Flour Mills 


Koelsch Grain Co. 111 
Kraft Foods Co. 69 
Chas. A. Krause Milling Co. ........................ 53 
LaBudde Feed & Grain Co. .................... 4 
Land-O-Lakes Creameries, Inc. 

29 
Leary Grain Co. 128 
Lederle Laboratories 75 
Lindsey-Robinson & Co. 38 


Mallinckrodt Chemical Works ......................... 
Maney Bros. Mill & Elevator Co. 
Marblehead Lime Company 
Marden-Wild Corp. 
C. J. Martenis 
Mathieson Alkali Works, Inc. 
McMillen Feed Mills 


Grain & Feed Co., Jamestown, Ind., has 
purchased the Barker Feed Store & Hatch- 
ery. 

y 

ULTRA-LIFE SALESMAN DIES 

John A. Ellen, Rocky Mount, N. C., 
scutheastern representative for Ultra-Life 
Laboratories, Inc., East St. Louis, Ill., died 
at his home Nov. 30. Mr. Ellen had been 
associated with the company since 1942. 
Previous to that time he had many years 
experience in livestock work and feed manu- 
facturing and had many friends throughout 
the industry. 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


LEARY 


GRAIN COMPANY 
CHAMBER OF COMMERCE, MINNEAPOLIS 
Bridgeport 1231 
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Sargent & Co. Appoints 


Edwards to New Post 
H. P. Edwards, Oskaloosa, Iowa, has 


been appointed assistant sales and adver- 
tising manager for Sargent Feeds, accord- 
ing to an announcement by Sargent & Co., 


H. P. EDWARDS 


Des Moines, Iowa. Mr. Edwards will assist 
in planning and supervising the company’s 
sales promotions in all territories in his 
new capacity. 

Mr. Edwards has been with Sargent & 
Co. for 12 years. Prior to his appointment 
to the home office, he was regional sales 
director for southeastern Iowa. He has 
directed sales in Iowa, Illinois, South Da- 
kota, Nebraska, and Minnesota. Mr. Ed- 
wards is well known for his work in de- 
veloping feed promotion programs and as 
a livestock nutrition expert. 


Hilltop Laboratories Plans 
Poultry School Jan. 5-9 


The next five-day poultrymen’s service 
school of the Hilltop Laboratories will be 
held Jan. 5-9 in Minneapolis at the school’s 
classrooms in the Andrews hotel, it has 
been announced by Fred H. Moore, presi- 
dent of the Hilltop Laboratories. 


Fifty feed men recently completed the 
course in Minneapolis conducted by Dr. B. 
F. Kaupp, who also conducted a similar 
school at Hagerstown, Md. in October. 
Feed dealers or poultrymen interested in 
attending the school can obtain full infor- 
mation from Dr. B. F. Kaupp, Hilltop Lab- 
oratories, Inc., Minneapolis, Minn. 


@ NILE VALLEY COOPERATIVE, Ger- 
ing, Neb., has begun a $100,000 expansion 
program. 

@ VAL CONNELL, Perry, Okla., has pur- 
chased Leonard Williams’ interest in the 
Connell Feed & Farm Supply Co. 
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Salt, Fed Free Choice Saves Protein 


. « « Helps Prevent Hidden Hunger 


i pe best way to feed salt is to feed 
it Free Choice. Then animals can take 
what they want and need. And because 
the need for salt is a continuous one 
while animals are eating and digesting 
their feed, salt Free Choice should be 
available constantly. 


MORTON SALT COMPANY 
CHICAGO 4, ILLINOIS 


Chamber of Commerce 
Buffalo 2, N. Y. 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA PEP 


327 So. LaSalle St. 
Chicago 4, Ill. 


SOMEDAY— 


You'll Use Specifide 
to Add *V.F. to Your 
FEEDS .... 


WHY NOT NOW? 


*Vitamin Fortification 


FULL FORTIFICATION—AIll known im- 
portant Vitamins included. Feeds meet 
nutritional standards of Nat'l. Research 
Council . . . EASY TO USE—5-lbs. 
fortifies |-TON of FEED ...A Specifide 
FOR EACH CLASS OF FEED—accord- 
ing to their own requirements ... LOW 
COST—prices are REDUCED! 


@ WIRE or PHONE at our expense for 
tull information on use of Specifide 
in your Feeds. 


@ WRITE for folder “What Every Feed 
Man Should Know About Vitamins”. 


Specifide, Inc. 


Manufacturing Chemists for } 
the Feed Industry 


Delaware & South Sts. 
Indianapolis, Indiana 


CONSERVE 
GRAINS 


Increase 
Feeding efficiency 
with Balanced 


EAGLE 
FEEDS 


For all poultry 
and livestock 


EAGLE ROLLER MILL CO. 
New Ulm, Minn. 
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CLOsE a million bags? In some plants 
it’s been done in a surprisingly short 
period of time! Union Special Bag 
Closing Machines are built for high 
speed, heavy duty production. An oper- 
ator on one machine can close as many 
bags as five hand sewers. 

This kind of performance cuts equip- 

+ ment cost to just a fraction of a cent per 
bag. It has also made Union Special Bag 
Closing Machines one of the best invest- 
ments to be found in fertilizer plants 
today. 


448 N. Franklin Street, Chicago 10, Illinois 


“ure we're proud 
‘though we hate to bray 
—Your satisfaction is 


Sredman 


OA 4114-330 E CLYBOURN 


Company 


MILWAUKEE, WISCONSIN 


Class 80600 sewing head. Precision built 
to stand the hardest kinds of service! 
: Produced in a number of different styles 
UNION SPECIAL MACHINE COMPANY for closing cotton, jute, burlap, and multi- 
wall paper bags. 


ESTABLISHED 18869 


Wleans Zuality 


Atlantic Vitamin Oils 
Atlantic Fish Meai 

Atlantic Meat Scraps 

Atlantic Di-Gra-Sol 

Defluorinated Phosphate 
Insecticides 
Sulpha Drugs 
Animal and Poultry Remedies 
Alfalfa Meals 


Vegetable Protein Meals 


Brewers Yeast 


“FOR THE FEED YOU NEED” 
THE ATLANTIC SUPPLY CO. 


31 S$. CALVERT ST. BALTIMORE 2, MD. 
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AY CONSERVA ATIAI On 
| NAIN 


Advise Your Farm Customers to... 

1 CULL HERDS AND FLOCKS. Don’t waste grain on a and 

low producers. 


STOP WASTE OF HIGH-PRICED GRAIN. Balance up grain with 
the missing protein-mineral-vitamin substances. 


2 Urge them to... 


SAVE FEED MONEY and cut down feeding disorders by getting all 
these protein-mineral-vitamin substances in one bag with... 


MURPHY’S CUT-COST CONCENTRATE 


for Livestock 


MURPHY’S VIG-O-RAY CONCENTRATE 


for Poultry 


3 Show them how they can... 


PRODUCTS COMPANY 


BURLINGTON, WISCONSIN. 


Season Cyrzztings 


— 


Best wishes for a 
Merry Christmas 
and a 
Happy and Prosperous 
New Year 


King Midas Glowr Mill 


KING MIDAS FLOUR MILLS 


MINNEAPOLIS, MINNESOTA 
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